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Sparks 


We wouldn’t enjoy sunshine if 

there were no clouds. 
o * 7 

Everybody is still experiment- 
ing with light cars, but their in- 

troduction seems far off. 

os * * 

Thanks to the steel companies, 
the edge may at last have been 
taken off the inflation spiral. Now, 
if everyone else pitches in to help, 
maybe we'll get somewhere. 

& * * 


Up a Notch 


'_  Take-home pay for the nation’s 
_ workers goes up a notch this week 
'as the new income tax law be- 


| comes effective. 


. * » 


_ Inventories Rising 


' Manufacturing and trade inven- 
| tories in February showed an in- 
' crease of a billion dollars, or 3 per- 
' cent, from the January level, ac- 
- cording to the Department of Com- 
' merce. At the end of the month 


| these inventories, in the aggregate, 
> were in excess of 42 and three-quar- 


ter billions dollars. 


. ae * 


Investing in Tomorrow 

Faith in the future? American 
-business has it, for, according to 
_ a joint report of the Commerce 
' Department and SEC, business, ex- 
clusive of agriculture, expects 
spend $18.7 billion dollars in 1948 
_ for new plants and new equipment. 
Actual expenditures during 1947 
were $16.2 billion, the survey shows. 
F a * 


« 

No Relief Yet 
__ No cut in auto excise taxes can 

be expected soon, although the 
| House Ways and Means committee 
is considering tax reductions on 
communications, furs and toilet 
articles, Committee Chairman 
Knutson reported last week. 

Military spending is the reason, 
Knutson said. An $800,000,000 cut 
in excises seemed possible before 
President Truman 
bigger military spendings, he said, 
but now any general reduction 
“is out.” 


Mercury Raises 
Prices 18-20 Pct. 
On ’49 Models 


P 18 to 20 percent, prices on the 
1949-model Mercurys were an- 
nounced last week by Benson Ford, 
director of Lincoln-Mercury divi- 
sion. as the new cars went on dis- 
play in dealer showrooms. 
Advertised delivered prices (which 
include factory retail price, plus 
dealer handling and delivery 
charges and federal excise taxes) 
are as follows: 
1949 
Model 
6-pass. coupe $1,976.01 
4-dr. sport sedan 1,997.06 
Convertible 2,365.19 2,002.20 
Station wagon .... 2,649.58 2,207.49 
“These prices represent consider- 
able increases, but the 1949 Mercury 
is an all-new automobile designed 
| expressly to serve a higher quality 
market than heretofore,” Ford de- 
' clared. “It is a pace-setter in styl- 
ving, ease of handling and riding 
' comfort. The new Mercury is larger 
and wider and powered by a new 
'and more powerful V-8 engine.” 
Optional equipment includes over- 
drive at $97.57, heater at $59.63 and 
radio at $92.14. 


1948 
Model 
$1,644.58 
1,660.35 


recommended {! 


The Newspaper of the Industry 


Arms Plan Seen 
As Small Factor 


In Peace Output 


U. S. Officials Expect 
Little Conflict Unless 


Real Crisis Arises 


By William Ullman 
Washington Correspondent 


ASHINGTON.— Unless a real 

emergency arises, there will 
be little conflict between civil and 
military production during the na- 
tion’s rearmament program, gov- 
ernment officials assured the Na- 
tional Conference of Business Pa- 
per Editors here last week. 


Significant developments in the 
national business picture were pre- 
sented by such authorities as 
Ralph Watkins, of the National 
Security Resources Board; Paul G. 
Hoffman, new chief of the Eco- 
nomic Cooperation Administration; 
Thomas B. McCabe, new chairman 
of the Federal Reserve Board, and 
Willard Thorp, assistant Secretary 
of State for Economic Affairs. 

Although their speeches at 
breakfast, luncheon and dinner 
meetings were not for attribu- 
tion, the editors received much 
background material. 

The principal concern of the 
U. S. government at the moment, 
it was pointed out to the editors, 


to|is that one-sixth of the wWorld’s 


surface is now subject to a police 
state form of government, backed 
by three decades of military train- 
ing. 
* 7 * 

(Taare was, of course, much 

- discussion of Communism, in- 
cluding the blunt statement that 
there are no “way stations” along 
the party line, which aims only 
toward the end of the line. The 
timetable for international Com- 
munism, it was said, does not in- 
sist on speed, but only a sense of 
direction, with decades allowed, if 
necessary, for accomplishment of 


Communism’s objectives. 


“Democracy’s disadvantage as 
“opposed to Communism, the edi- 
ators heard, is that the demo- 
cratic groups in the various 
countries where the two forms 
of government come to grips 
must win every battle, while the 
Communists need win only one 
the first and final battle. 


It was pointed out by one speak- 
er that the Communists follow the 
same technique in every struggle 
for power, which is seizure of the 
police headquarters, radio stations, 
ete. To accept the growing chal- 

(Continued on Page 35, Col. 1) 


ONLY ONE LEFT—With the death Apr 
president of General Motors, K. 


. 27 of William 8S. Knudsen (center), former 
T. Keller (left), president of Chrysler Corp., is the sole 


survivor in this photo of the ‘‘Big Three’’ heads taken just before the war. Henry Ford 


(right), 


founder of Ford Motor Co., died in 1947. 
in 1940 to direct America’s war production effort. 


Knudsen resigned as GM president 
(More pictures on page 30). 


Death of ‘Big Bill’ Knudsen 
Mourned by Auto Industry 


By Mac Gordon 
Staff Writer 


“Bie BILL” KNUDSEN, kingpin 
of the automotive industry in 
war and peace, is dead. 

The former General Motors pres- 
ident and Ford Motor Co. execu- 
tive died at the age of 69 last 
Tuesday morning in his home in 
Detroit’s Palmer Woods section. 

Cause of death was officially 
listed as cerebral hemorrhage, 
although his wartime stint as 
head of U. 8. production had 
sapped much of his strength and 
limited his postwar activities in 
the industry. 

Funeral services were held 
Thursday afternoon in the Epiph- 
any Lutheran church in north De- 
troit, with the Rev. E. T. Bernthal 
officiating. Burial was in the Knud- 
sen family plot in Acacia Park 
cemetery. 

Assembly lines in all General 
Motors’ 97 plants throughout the 
U. S. and Canada were halted 


Production 


Automotive News Estimates 
U. S. Cars, Trucks 


100,749 


ol lo”) la Prev. 1947 
Week Week Week 


For complete production totals 
by makes, see table, page $7. 


98,070 


As Strike Threats Grow 


WO NEW sstrike threats arose 
last week to plague automotive 
production planners as UAW-CIO 
chiefs met to set a strike date | at 
Chrysler Corp. “in 
Having already served a strike 
notice on Chrysler Corp., the UAW- 
CIO prepared to take walkout votes 
among all General Motors local 
unions. GM was notified of the 


The Chrysler strike date was to be 


fixed‘at a ‘meeting Apr. 30. 


The’ second ‘production threat 
stemmed from the May 11 national 
strike: calt' Issued by two railroad 

erhobdds, Direct intervention 

re t Truman appeared one 
of the lasif, remaining ways to head 
off the industrial paralysis which 
such a walkout would bring. 


UAW’s desire to ee their TT« 


contract as of May 


Continuing aeiiediine at both | s 


Chrysler and GM held out hope, 
however, that wage and contratt 
agreements might be reached. in 
time to forestall work stoppages. 


In This Issue. 
istrations 


HAYSER . the UAW re- 
> pawed wage discussions without 

e;presence of federal and state 

bors conciliators. Ten days ago 
i gotiations. broke down after a 
jession in the offices.of the Federal 
Mediation &. Conciliation Service in 
Detroit. 

It was at this meeting that the 


corporation withdrew its initial of- | 
fer of a six-cent hourly raise and | 


(Continued on Page 31, Col. 1) 


briefly in tribute at 2 p.m. Thurs- 
day, the funeral hour. 

Pallbearers included Lawrence 
P. Fisher, M. E. Coyle, former 
Secretary of War Robert Patter- 
son, George Carter, J. B. Murray, 
Henry T. Ewald, E. F. Johnson 
and Knud Englestedt. All were 
close personal friends of Mr. 
Knudsen. > 


ee 
BYEN though his own war effort 
had fatigued him considerably, 
Mr. Knudsen still determined fol- 
lowing V-J day to return to the 
auto industry, if in an inactive 
capacity. At the time of his death 
he was chairman of the board of 
Hupp Corp 

It was William 8S. Knudsen, the 
production expert, who waged and 
won the mightiest production and 
sales battle the automotive indus- 
try has ever known—with his old 
boss, the late Henry Ford, as his 
rival. 

And it was William 8S. Knud- 
sen, as a lieutenant-general in 
the U. S. Army, who led the na- 
tion’s industries in a united war 
production undertaking that 
spelled the doom of Hitler & Co. 
—the same Hitler who had gob- 
bled up his native Denmark in 
the Fascist reign of terror. 

It was the same Mr. Knudsen 
who, as the new president of Chev- 
rolet, touched off the challenge to 
Ford leadership with one of the 
shortest speeches on record: “I 
want vun for. vun" 


R. KNUDSEN ae born in Co- 

penhagen on March 25, 1879, 
one of 10 children of a customs 
inspector. He was christened Sig- 
nius Wilhelm Poul Knudsen, but 
became plain “Bill” later in Amer- 
ica when a timekeeper in a Buf- 


— | falo mill insisted on shortening his 


Chrysler, GM Continue Talks 


name. 

After being educated in Copen- 
hagen schools and the government 
technical school, he got a job as- 
sembling bicycles in the Danish 
capital. Then, at the age of 21, he 
emigrated to the New World. 

His first year in the U. S.-saw 
him working for $1.75 a day for 
a New Jersey shipyard, followed 

by jobs with Gas Engine & Pow- 
er Co. of New York and the Erie 

railroad. After a brief trip back 
to Denmark to visit his family, 
the youth returned to this coun- 
try to take a job with John R. 

Keim Mills, Inc., a Buffalo bi- 
cycle parts manufacturer. 

At the age of 28 he became pro- 
duction manager of the Keim or- 
ganization, having multiplied the 
efficiency of the operation. On Nov. 
1, 1911, he married Clara Elizabeth 
Kuler, a Buffalo girl. She and the 
Knudsens’ four children were at 
his bedside when death came. 

The rise of the “horseless car- 
riage” and the decline of the bi- 
cycle’s role in the transportation 
world both had implications for 

(Continued on Page 30, Col. 1) 


fate for Week 
Off 5,000 Cars; 
Trucks Steady 


Further Cut Foreseen 
For Coming Week 
In Steel Pinch 


By Bernie Thomas 
Staff Writer 


PASSENGER-CAR production in 
this nation’s plants slumped 5,- 
000 units last week as the impact 
of steel shortagés resulting from 
the recent coal strike reached final 
assembly lines. 

With Buick, Pontiac and Olds- 


5 

868 vehicles, according to Ai 
motive News estimates. 
ing the 100,749 units built the 
previous week were 70,619 cars 
and 30,1380 trucks. 

Meanwhile, this week’s effort ap- 
peared certain to slump further. 
Eleven Chevrolet final assembly 
plants were scheduled to begin 
dropping out of the production 
lineup last Friday, and a General 
Motors spokesman said each plant 
would lose “at least a week’s car 
and truck output.” J 


At CHRYSLER CORP., Plym- 
outh’s final assembly ‘lines in 
its Detroit plant were stopped last 
Friday at least until May 10. This 
shutdown will keep more than 7,- 
000 passenger cars out of this 
week’s output total. A shortage of 
steel at Briggs Mfg. Co., supplier 
of Plymouth bodies, was blamed. 
Meanwhile, all Chrysler divisions 
operated near record rates last 
week. 

Last-minute optimism had GM’s 
B-O-P plants (Buick, Oldsmobile 
and Pontiac) around the country 
scheduled to close only on Friday 
(May 7) and reopen May 10. Orig- 
inally, these plants had also been 
scheduled to stay closed for a 
week. 

Plans for Cadillac and the 
GMC truck to continue curtailed 
schedules on an uninterrupted 
basis remained unchanged. 

Ford, having spent the coal 
strike changing over to new mod- 
els, was reported in no danger of 
having to shut down even though 
a steel inventory accumulated dur- 
ing the changeover was said to be 
“disappointing.” 

Other plants apparently intend 


to continue current schedules for 
(Continued on Page 37, Col. 1) 


Top Cars 
New car registrations for 48 
states in January, 47 states in 
February and 28 states for 


1947 

Make Pos. 
coeereee 91,781— 1 
Ford 82,966— 2 
46,967— $ 
85,487— 4 
$0,082— 5 
29.144 7 
29.228— 6 
15,606—10 
17,277— & 
17,.275— 9 
5,785—16 
18,796—12 
15.515—11 
9,761—138 
$,044—18 
6,359—15 
7.318—14 
2,948—19 
2,087—20 
8,578—17 


Total All Makes 


1—119, 266 
2— 93,644 
38— 56,046 
4— 41,005 
5— 37.266 
6— 36,307 
T— 27,297 
8— 22,004 
9— 20,905 
10— 18,625 
11— 15.971 
1 
13— 
11— 
T-— 
Ti 
VW 
18— 
19— 
20— 


Plymouth 
Buick 
Pontiac 
Dodge 
Olds. 
Stude. 
Mercury 


568,898 466,063 
For further details see page 
22, today’s issue. 
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Follow U. S. Lead... 





AUTOMOTIVE NEWS, MAY 3, 1948 


5 More Steel Makers 


Set Price Reductions 


AJOR steel companies joined 
United States Steel Corp. last 
week in the Jatter’s move to curb 
the rising cost of living by cutting 
prices and refusing wage increases. 
Bethlehem Steel, Jones & Laugh- 
lin, Republic Steel, Youngstown 
Sheet & Tube Co. and Pittsburgh 
Steel followed U. S. Steel’s lead on 
both counts. The U. S. Steel price 
changes, scheduled to take effect 
May 1, still had not been announced 
at presstime Thursday. 

Automotive men were not be- 
coming unduly enthusiastic about 
the price reductions, however. It 
was pointed out that such reduc- 
tions were likely to be offset by 
the forthcoming 5 percent rail 
freight rate increases. 

These rail increases, it is esti- 
mated, will equal 10 times the 





The Lid’s Off ... 
Premiums Soar 


To New Peaks 
On Used Cars 


A check of prices current model 
cars are bringing at auctions in 
various parts of the country re- 
veals that they are at peak levels. 

Here are some of the peak 


figures: 

In Birmingham, Ala., at a dealer 
auotion, a 1948 Chevrolet Aero- 
sedan brought $2,650. Since the 
dealer expects to sell this for a 
profit of at least eo someone is 

to $2, or a car on 
ooh ae” edvertiond delivered 
price is $1,313. To get a rough idea 
of the premium the used-car dealer 
paid, add $300 (to cover transpor- 
tation, state fees, and optional 
equipment), and you find that the 
ear brought a premium of more 
than $1,000. 

While that was the top price 
on the Aerosedan, one brought 
$2,450 in Toledo, another $2,350 
in Valdosta, Ga., $2,380 in Con- 
cord, Mass., and $2,450 in Albany, 


N. Y¥. 

A 1948 Plymouth deluxe sedan, 
with an advertised delivered price 
of $1,300, brought $2,250 in Toledo 
—a $600 premium. In Birmingham 
a 1948 Plymouth special deluxe 
brought $2,335. 

In Birmingham, a 1948 Buick 
Roadmaster sedan brought $3,400 
compared with $2,232 advertised 
delivered price. A Buick Super se- 
dan brought $3,175 compared with 


843. 

The °48 Pontiac is also hot. In 
Jackson, Tenn., a Streamliner 8 
sold for $3,050 compared with 
$1,730 advertised delivered. 

The Studebaker is holding up 
there very well, too, being perhaps 
the hottest of the independents. In 
Birmingham, a Commander sedan 
sold for $2,600 compared with $1,- 
850 advertised delivered. A Cham- 
pion sedan brought $2,250 in Val- 
gosta, compared with $1,545. 

Used-car dealers also report 
that Kaisers and Frazers are do- 
ing better on the free market, 
although it is still under list. 
They say that since other makes 
have come out with the pontoon 

Kaisers and Frazers have 
moved up $50 or so. 

In some cities, out-of-town K-F 
dealers are visiting the home K-F 
dealers seeking to buy new cars 
at $50 over the dealer price. 





amount of the steel reductions. 
Freight rates will go up May 6. 

Benjamin E. Fairless, U. S. Steel 
president, said that so far as possi- 
ble, the price reductions will be 
made applicable to steel products 
which have a more or less direct 
bearing upon the cost of living. In- 
cluded among his list of such items 
was cold rolled and strip steel for 
automobiles. . 

* * * 
— price changes by U. S. 
Steel are expected to total about 
$25,000,000 annually. The reductions 
are said to be twice as large as the 
semi-finished material price _ in- 
creases of last February. Semi- 
finished steel prices will not be af- 
fected by the cuts, Fairless said. 
“We are hopeful that our action 
in reducing the prices of a num- 
ber of steel products associated 
with the cost of living may have 
a beneficial effect throughout the 
nation and: may be helpful in 
bringing about an early stabiliza- 
tion or reduction in the cost of 
living,” he added. 

Meanwhile, two electrical supply 
companies instituted price reduc- 
tions on fractional horsepower elec- 
tric motors last week. Westing- 
house and General Electric an- 
nounced 5 percent slashes, effective 
immediately. 

The reduction by General Electric 
was in addition to a $50,000,000 cut 
on several lines made last January. 
Fractional horsepower motors were 
also reduced in the January action. 

> . 


Eastern Stainless Steel 


Hikes Prices 17 Pct. 

BALTIMORE. — Price increases 
averaging more than 17 percent 
were announced last week by East- 
ern Stainless Steel Corp. on its steel 
sheets and plates. 

Steel sheets which have been sell- 
ing for 51 cents a pound have been 
raised to 57% cents a pound, it was 
declared. Sheets selling for 57% 
cents have been increased to 67%; 
steel plates at 43% cents a pound 
have been raised to 50, and plates 
selling for 56% cents a pound have 
been boosted to 60. 








NEW DODGE PLANT ON COAST—Having a capacity of 150 cars and 80 trucks on an eight-hour shift, the new Dodge assembly 


plant was formally opened today (May 3) at San Leandro, Calif. 


space and will employ about 800 persons. 








Centennial Show 


In Syracuse 


SYRACUSE, N. Y.—The Syra- 
cuse Centennial Automobile Show 
opens today (May 8) for a week’s 
run at the Jefferson St. armory, 
under the auspices of the Syra- 
cuse Automobile Dealers Assn. 

All makes of U. S. cars and 
trucks, and many foreign mod- 
els, will be on display in colorful 
surroundings as the local deal- 
ers help the city celebrate its 
100th anniversary. 

The association will give an 
“appreciation dinner’ for the 
press and radio on Wednesday 
in the Onondaga hotel. On 
Thursday the annual “dealers’ 
day luncheon” will take place at 
noon in the Hotel Syracuse. 

C. H. Hayes is again in charge 
of the exposition as managing 
director. He has managed Syra- 


cuse auto shows since 1922. 
* +. +” 


Chicago Drops Show Plan; 


Detroit Is Doubtful 
CHICAGO.—Previously an- 
nounced plans for a Chicago auto 
show this fall have been cancelled 
by the Chicago Automotive Trade 
Assn., it was learned last week. 
(In Detreit it was learned that 
it is doubtful that a manufactur- 
ers’ auto show will be held this 
fall in connection with production 
= _ industry’s 100,000,000th ve- 
cle. 





It contains approximately 300,000 square feet of production 


|Dodge Fetes Western Dealers 


new West Coast passenger-car and 


truck plant of Dodge division of 


Chrysler Corp. 
was to be formal- 
ly opened today 
(May 3). Officials 
of the company 
were to be hosts 
to Dodge dealers 
from Los Ange- 
les, San Francis- 
co and Portland 
regions and civic 
leaders of several 
Western states. 

L, L. Colbert Dodge dealers 
gathered to attend the ceremony 
from California, Washington, Ore- 
gon, Montana, Nevada, Arizona 
and New Mexico. Following a 
luncheon, L. L. Colbert, president 
of Dodge, was to introduce other 
executives from the Detroit home 
office and the West Coast. 

The new plant, which today 
was producing only Dodge trucks 
but which will also build pas- 
senger cars, has nearly 300,000 
square feet of space. Capacity 
will be approximately 150 pas- 
senger cars and 80 trucks on an 
eight-hour schedule and approxi- 
mately 800 will be employed. 

The facilities consist of a build- 
ing with 190,000 square feet of 
area adjacent to the corporation’s 
parts plant on Davis St. here, plus 








Registrations Hit Alltime High . . . 
37,402,230 Vehicles on U.S. Roads 


WASHINGTON. — Small wonder | 100,188 in 1946 and 29,524,101 in 1941. 


that the nation’s highways seem to 
be a bit crowded as this year’s 
spring driving surge gets underway. 

The Public Roads Administration 
reported last week that the United 
States has about 3,000,000 more ve- 
hicles in operation than ever before 
in history. 

Registrations for privately 
owned automotive vehicles in 1947 
totaled 37,402,230, an 8% percent 
increase over the previous high 
of 34,472,145 in 1941. The 1947 
total was 10.2 percent above 1946 
registrations, which were 33,945,- 
817. 

According to the PRA, the num- 
ber of vehicles in operation has 
been increasing at the rate of about 
10 percent annually since the end 
of the war. The 1946 total, it was 
said, exceeded the 1945 total by 
10.8 percent. 

Privately owned automobiles and 
taxicabs registered during 1947 to- 
taled 30,750,568, compared with 28,- 


OAR DEMAND UP—L. W. Ward, Pontiac sales chief, told Pontiac dealers assembled 
mass 


driveaway from GM’s Wilmington (Del.) assembly 
are at the highest point since V-J Day. Left to right, E. A. Jones and Frank 
f Pontiac’s advertising agency; J. H. Otis, accessories 


the salesmanager; A. ©. Ditz, Eastern assistant sales 
H. Ahlers, Wilmington plant manager; B. A. Kissam, N. Y. 
Devereaux, Washington zone manager. 


plant that new-car 
manager; W. I. 


Commercial vehicle registrations 
last year, including trucks and 
buses, totaled 6,651,662. In 1946 the 
total was 5,845,629; in 1941, 4,948,044. 

Motorcycle registrations also in- 
creased, totaling 434,741 last year, 
an increase of 38.6 percent over the 
1946 total. A PRA spokesman at- 
tributed much of this increase to 
motor scooters, but said there were 
no figures to support his theory. 

Registration of publicly-owned 
automobiles, trucks and buses in- 
creased 53,850 units in 1947 to a 
new high of 481,035. 

It was estimated that the na- 
tion’s vehicles traveled 186,000,- 
000,000 miles in 1947, an increase 
of 9% percent over 1941, 

California, with 3,478,500, led all 
states in vehicles registered in 1947. 
New York was runnerup with 
2,889,209. 

Following is a table showing the 
proportion of registrations in all 


states: 

Cars Trucks 

Alabama ........... 359,403 121,088 
| Arizona ............. 142,945 42,295 
Arkansas ..... 241,120 110,646 
California 2,992,060 478,967 
, Colorado ...... 326,970 94,737 
Connecticut .. 505,277 81,794 
Delaware ......... 62,711 16,322 
UNI ©. 5.s2sesenseosess 553,019 137,549 
Georgia ............... 499,600 145,251 
I oi cae 140,006 51,137 
Tilinois .............:..... 1,748,482 277,749 
See 950,072 192,581 
Iowa 677,829 137,760 
0 TET 534,097 162,550 
Kentucky ............ 428,423 118,461 
Louisiana ............ 357,288 105,958 
i. 212,232 68,179 
Maryland .............. 445,041 90,809 
Massachusetts .... 889,530 142,319 
Michigan ............... 1,597,137 200,481 
Minnesota ............ 724,207 148,533 
Mississippi .......... 239,092 109,273 
OE cea cds 829,151 458 


Montana ............. 131,468 61,181 
Nebraska ............ 369,975 96,019 
OO See 44,447 12,330 
New Hampshire... 114,608 35,043 
New Jersey .........._ 1,028,389 186,232 
New Mexico ......... 113,052 40,831 
New York ......... . 2,481,478 396,368 
North Carolina.... 615,574 147,703 
North Dakota .... 152,208 60,777 
RII, Siaticascchoeesaces . 1,965,307 270,284 
Oklahoma ...... 465,686 143,078 
Oregon ............ ; 405,015 115,845 
Pennsylvania . 1,985,275 372,231 
Rhode Island . 178,608 28,152 
South Carolina 356,416 90,472 
South Dakota 167,991 50,623 
Tennessee ...... 476,056 122,111 

BN sisi, 1,585,645 435,821 
> 148,517 35,670 
Vermont ......... 92,599 14,406 
Virginia ......... 564,676 132,996 
Washington ... 576,655 133,415 
W. Virginia . 270,961 76,940 
Wisconsin .... 792,891 181,443 
Wyoming ......... 73,357 25,745 
Dee ..«. 138,022 15,756 

ON aaa 30,750,568 6,521,369 


SAN LEANDRO, Calif..— The 





























Runs This Week ||At Calif. Plant Opening 


a new building with 102,000 square 
feet of space. 

John P. Mansfield, formerly 
Dodge Los Angeles regional man- 
ager and previously with the De- 
troit plant, is general manager of 
the San Leandro plant, which is 
located just south of Oakland 
across the bay from San: Fran- 
cisco. 

Other Dodge officials from De- 
troit present for the dedication 
included Fred J. Lamborn, vice- 
president and general manager; 
L. J. Purdy, vice-president in 
charge of trucks; E. C. Quinn, 
general sales manager; E. P. 
Lamb, chief truck engineer; 
George A. Orphal, assistant di- 
rector of truck sales, and Ray 
Ayer, sales supervisor. 

Regional managers of three West 
Coast regions also attended. They 
included D. B. Mooney, San Fran- 
cisco regional manager; B. M. Car- 
ter, Los Angeles regional manager, 
and L. C. Sherry, acting regional 
manager of the Portland region. 

A similar ceremony and showing 
has been arranged for tomorrow 
(May 4) for newsmen and editors 
of the West Coast. 


Congress Hopes 
To Adjourn 
By June 18 


WASHINGTON.—Barring a seri- 
ous turn in the world situation, 
Congress will complete its work 
and be ready to adjourn by June 
17 or 18, according to House Re- 
publican leaders. 

Speaker Martin said the form 
of the adjournment will be deter- 
mined “by conditions at the time” 
but he personally favors an ar- 
rangement granting leaders sepa- 
rate authority to call Congress 
back. 

There is some leadership senti- 
ment, however, for a permanent 
“sine die” adjournment unless in- 
ternational conditions worsen. 
House Majority Leader Halleck, 
for example, said he thought Con- 
gress should adjourn without 
strings, since the President has 
constitutional authority to recon- 
vene Congress in an emergency. 

Republican leaders last session 
reserved themselves separate au- 
thority to call Congress back, but 
never used it. It was the Presi- 
dent who reconvened Congress to 
consider interim aid and his anti- 
inflation program. 

Both House and Senate busi- 
ness, meanwhile, is being speeded 
up to meet the mid-June adjourn- 
ment goal. 









HEAD ROCHESTER DEALERS—Ofiicers of the 
for the coming year are greeted by the retiring president, A. R, Ralph (Pontiac), second 


from right. 
(Chevrolet), 





Left to right, Edward Schoen (Nash), secretary; Sheldon E. 
(Packard), president; Arthur H. Bartlett (Buick), vice-president; Ralph; E. 


Rochester Automobile Dealers Assn. 
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By John O. Munn 


Dealers’ or salesmen’s comments, questions or requests may be 
addressed to John O. Munn in care of Automotive News, Detroit, 
and the writer’s name will be kept in confidence if requested. 





|) peerage tell me that the only 
certain thing right now is un- 
certainty. Unusual conditions al- 
ways afford outstanding opportuni- 
ties. These are times that call for 
the exercise of good judgment. 
These are times when good judg- 
ment brings real rewards. 

But are uncertainties unusual in 
this business? Hasn’t every auto- 
mobile dealer, since he started in 
business, operated under a cancel- 
able factory contract? Hasn’t every 
day brought new problems? But 
haven’t the dealers, who’ve re- 
mained in business, found the an- 
swers? 

Yes, world conditions produce 
a lot of uncertainties for all of 
us. But the automobile dealer 
faces more certainties than mer- 
chants in many other lines of 
endeavor. In the first place the 
product in which we deal is a 
very essential element in Ameri- 
can economy. The benefits that 
an automobile brings users is 
even more valuable in times of 
stress. No matter what happens, 
its use will be indispensible in 
keeping the nation and its citi- 
zens strong. 

Automobile dealers have always 
believed that the way to meet un- 
certainties is to prepare for the 
unexpected. The best way to pre- 
pare for the future, dealers tell 
me, is to forget the unusual profit- 
able conditions that have existed 
since the war. 

* 7. 


Long-Term Leases 


Called Burden 


T= first thing to do is to keep 
liquid. Pay off debts. Be leary 
of building expansion at the pres- 
ent high rates of construction, 
particularly if it cannot be paid 
for in its entirety immediately. 
Stay away from long-term leases. 
Take a lesson from the General 
Motors Holding Corp., an organ- 
ization that was used before the 
war to establish new dealers. Gen- 
eral Motors Holding was never in- 
tended to be a profit-producing 
unit, but rather an organization to 


W. Va. Assn. Sets 
Parley for Nov. 


PARKERSBURG, W. Va. — The 
Automobile Dealers Assn. of West 
Virginia will hold its 1948 conven- 
tion in White Sulphur Springs at 
the Greenbrier hotel, it was an- 
nounced last week. 

T. A. Galyean, chairman of the 
convention committee, told the as- 
sociation’s board of directors that 
arrangements had been made with 
the hotel to hold the parley from 
Nov. 21-23. 


Good Samaritan 
Kindness Violates the Law, 
But Goodwill Gains 


ALEXANDRIA, Va.—The police 
didn’t like the way Harry W. Ben- 
dall, president of Bendall Motor 
Sales Inc. (Pontiac), acted as a 
good samaritan to forgetful mo- 
torists who overparked in down- 
town Alexandria. 

Bendall thought he had a smart 
goodwill stunt in mind when he 
sent a man to the downtown busi- 
ness section with a bagful of nick- 
els and instructions to insert a 
coin in every parking meter that 
registered overtime or near over- 
time parking. A Bendall Motor 
Sales card was left in each wind- 
shield as a reminder of the good- 
will act. 

A few days following this trial 
run, Bendall received a call from 
the chief of police and was in- 
formed that his action violated the 
law inasmuch as the installation 
of meters was designed to cut 
down on overall parking time. 

Despite the rebuff, Bendall real- 
ized some front-page publicity and 
earned considerable goodwill 
among local car owners. 


Brooklyn Leaders... 


keep dealerships alive who would 
otherwise falter by the wayside. 

As I remember General Mo- 
tors Holding paid as much as 
$15,000,000 in annual dividends 
before the war. It was one of 
the most profitable units. Its pol- 
icy has been one-year 
leases. It preferred to pay a pre- 
mium for a short term lease, 
and it never committed dealers 
to long-term leases. Many deal- 
ers failed in off years due to 
long-term leases. 

Many dealers are finding that 
parking lots, rather than buildings, 
are what is needed to streamline 
their operation. If even more space 
is needed for mechanics, the prob- 
lem is solved by removing the 
paint shop and body operation to 
another less expensive location. 

. . * 


Dealers Getting Back 


Into U. C. Business 


EALERS tell me, too, that they 

are preparing for any eventu- 
ality by returning to the used car 
business. When competition § re- 
turns they will be forced into it 
anyway. To delay may prove an 
expensive operation. 

Every dealer is taking in a cer- 
tain number of used cars on new 
cars. More and more dealers are 
reconditioning and selling at less 
than market price. They make 
money for themselves and take 
care of customers who critically 










NEW OFFICERS of the 
left to right, Edmund J. 


treasurer; Harold Perfit, secretary; 


Meyer, 
©, Ray Palmer, executive vice-president. 


NEW DIRECTORS of the Brooklyn and 
to right, 
Dintenfass. Standing, left to right, C. E. 
Spielman, J. E. Nashman and A. E. Ran 


MINNEAPOLIS.—A move on the 


Brooklyn and Long Island Automobile Dealers A 
Rotechford, second vice-president; John J, Stewart (Ford), 
president, and William T. Maguire, first a oe Standing, left to right, William 


E. Lowell, we Frame, H. R. 
Vail, W. 
dall. 





need transportation. 

Handling your tradeins at a 
fair price avoids criticism from 
the new-car customer. Such deal- 
ers are getting the feel of the 
business again, getting the pub- 
lic to look to them for used-car 
merchandise, training salesmen 
without expense to themselves, 
and getting the used-car recon- 
ditioning department tuned up. 


that. They are acting as a one-man 


it a little bit more difficult for the 
fly-by-night used-car speculator in 
their communities. 

* 7 + 


Watch Parts Stocks, 


Dealers Warned 


Now is a good time, too, to 

check up on the parts depart- 
ment and try to move the obsolete 
inventory. Confine the stock as 
much as possible to quick-moving 
items. This is no time to stock up 
on accessories even though some 
bargain lots are offered. A good 
dealer isn’t a speculator. He is a 
businessman. 

Forward-looking dealers are re- 
sisting to their utmost anything 
that increases the cost of service 
to customers. Most dealers are giv- 
ing deep thought and making a 
sincere effort to develop ways and 
means that will permit the main- 
taining or lowering of prices. Such 
dealers strive by every means to 
increase the efficiency and produc- 
tivity of their shop operations. 


They restrain all tendency to 
buy merchandise beyond their 
normal requirements. They don’t 
use credit terms as a selling in- 
centive. They concentrate on the 
maximum utilization of their 
buildings and equipment and 
their manpower. They offer real 
leadership to their staff. 

They personally support all com- 
munity activities. They especially 
support community projects in 
their given field suck as safety, 
parking, highway expansion and 
maintenance. They are active in 
general community projects, such 
as the Community Chest and Red 
Cross. A great many dealers right 
now are vigorously supporting the 
government’s Treasury campaign 
to sell bonds. 

In fact, they are doing every- 
thing in their power to curb infla- 
tion in their own business and in 
their own communities. They are 
making themselves ready for any 
eventuality. 


They are even doing more than 


anti-inflation campaign on used- 
car prices because, even though 
they sell only a few cars, their 
operation has a tendency to make 


part of the Minneapolis Automo- 
bile Dealers Assn. to curb unfair 
trade practices by adopting a code 
of fair trade standards has 
brought praise and favorable com- 
ment from all quarters in this 
area. 

The five-point code, believed to 
be the first of its kind in the 
U. 8S., was released to the public 
April 19. 

It grew out of the refusal on 
the part of leaders in finance and 
automobile dealer fields to admit 

that the only cure in preventing 
“packed” time finance contracts 
and “kickbacks” was another law 
with its licenses and regulations. 

Cecil Shirk, manager of the 
Minneapolis Better Business Bu- 
reau, which worked with the 
MADA in formulating the code, 
said in a public statement: 

“The action sets a pattern for 
the entire retail automobile indus- 
try of the United States. While 
intended to eliminate unfair prac- 
tices of a few dealers, for most 
this set of standards merely tells 
the public what these dealers have 
always been doing and what they 
have always believed in.” 

Stipulations of the code are: 

To clearly reveal all items mak- 
ing up the time contract cost, with 
the following shown as separate 
items: 

Cash price, down payment, un- 
paid cash balance, insurance pre- 








Florida Dealers 
Meet in Oct. at 
St. Petersburg 


ST. PETERSBURG, Fla.—George 
Waldron has been elected president 
of the St. Petersburg Auto Dealers’ 
Assn. 

The local group will play host in 
October to about 600 members of 
the Florida Automobile Dealers’ 
Assn. in the annual convention to 
be held at the Soreno hotel. 

Other St. Petersburg officers are 
Gordon Nichols, vice-president, and 
Charles Moore, secretary-treasurer. 


Indianapolis Assn. Names 


A Full-Time Manager 

INDIANAPOLIS. — Thomas E. 
Hanika has been named full-time 
manager for the Indianapolis Auto 
Trade Assn. 

The resumption of an annual au- 
tomobile show is being considered 
to get the activities for the trade 
back to a point enjoyed in prewar 
days, association officials said. 
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ssn. Seated, 


Truelson, third vice-president, and 





Left 
Flood and E. 
Rodenhurst, D. B. 


Long Island Automobile Dealers Assn. 
Hustedt, P. J. 
8S. Hults jr., E. F. 





Minneapolis Dealers Praised 


For Fair Trade Program 


mium cost and coverage provided, 
principal amount to be financed, 
time price differential, total time 
balance due seller, and monthly 
payment, with number of months. 


To complete in all essential de- 
tails all motor vehicle instal- 
ment sales contracts at time of 
sale. 

To provide the buyer with exact 
copy of the contract, signed by 
seller, at time contract is signed 
so buyer may be fully acquainted 
with all conditions of the sale. 

In event of contract prepayment 
by purchaser, refund of part of the 
finance and insurance charges will 
be allowed, based upon schedule 
supplied by financing agency to 
whom contract was sold. 

At time of cancellation customer 
should be furnished statement of 
status of insurance, and if insur- 
ance is continued, original policy 
showing satisfaction of mortgage 
should be delivered. 






‘Safe Car’ Drive 
Asks All Dealers 


To Participate 


WASHINGTON. — The Inter-In- 
dustry Highway Safety Committee 
has announced plans for a “safe 
car conditioning” project in which 
all auto, tire and gasoline dealers 
will be asked to take part. 

The major objective of the pro- 
gram, the committee stated, is to 
promote highway safety through 
educating motorists to have their 
cars serviced regularly. 

Excellent results should be 
achieved from this program, it was 
forecast, because dealers in all au- 
tomotive lines will be pooling their 
efforts when pleasure motoring is 
on the increase. 

Complete plans for the project 
are to be mailed out soon to all 
NADA state highway chairmen and 
inter-industry state committee lead- 
ers, 


Illinois Dealers 
Given Warning 
On Sales Tax 


CHICAGO. — Used cars sold at 
wholesale by dealers are subject to 
payment of the Illinois sales tax, 
the Chicago Automobile Trade 
Assn. reminded its members last 
week in reporting that one dealer 
had been “assessed a substantial 
sum” by the state department of 
revenue for failure to pay tax on 
certain used cars sold “at whole- 






“We wish to emphasize that the 
state assesses and collects tax on 
all used cars when they are taken 
in trade on another car sold at re- 
tail and when the full amount of 
tax has not been paid on the first 
transaction, whether they be sold 
at wholesale to another dealer, sold 
at retail or sold out of state,” the 
CATA stated. 

“These cars, if taken in trade on 
retail sales by the first dealer, are 
considered as part of the ‘gross re- 
ceipts from the sale’ of the original 
retail transaction, and as such are 
taxable, regardless of how they 
are sold.” 


Mont. Directors Convene 


At Helene May 12 


HELENA, Mont.—A meeting of 
directors of the Montana Automo- 
bile Dealers Assn. will be held here 
May 12, it has been announced. 

Directors who plan to attend in- 
clude Matt Himsl, Pete Staton, 
George Schotte, Barney Ryan, 
Clyde Burgan, Dee Washburn, Burt 
Walker, Lansing MacIntyre, Glayde 
Yoder, Cullie Dolven and Paul 
Magruder. 


Kentucky Directors Meet 
To Elect New Officers 


LOUISVILLE. — Election of of- 
ficers from among members of the 
14-man board of the Kentucky Au- 
tomobile Dealers Assn. is scheduled 
for this week when directors assem- 
ble here May 5. 

The meeting will begin at the 
Kentucky hotel at 10 a.m. Members 
will select a president, vice-presi- 
dent, secretary and treasurer and 
will receive annual reports and 
transact other business. 

The association’s annual member- 
ship election to name nine district 


Houston Dealers 


Honor Simpson 


HOUSTON.—Houston Automobile 
Dealers Assn. honored Col. C. P. 
Simpson, director of Texas Automo- 
tive Dealers Assn., at a barbecue at 
the Earle North ranch on Apr. 24. 

Other guests were John Holt, 
president of Texas Automotive Deal- 
ers Assn.; W. A. (Cap) Williamson, 
first vice-president and manager of 
TADA; Earnest Kinsel, TADA di- 
rector from Beaumont; E. J. Pen- 
nington, director from Galveston. 

A large delegation of dealers came 
from Port Arthur, Galveston, Beau- 
mont and Brazoria county and 
neighboring counties to Brazoria 
county. Harry Burkett, president of 


the Houston Automobile Dealers | N 


Assn., acted as chairman. 


directors and five directors-at-large 
resulted in the following selections: 

District directors—Charles B. Wil- 
son, Paducah, first district; B. E. 
Jones, Bowling Green, second dis- 
trict; Clif Byerly, Shively, third dis- 
trict; James Pate, Elizabethtown, 
fourth district; J. Clif Ware, Cov- 
ington, fifth district; Horace Wil- 
son, Lexington, sixth district; Thur- 
man Hughes, Allen, seventh dis- 
trict; Scotty Roberts, Ashland, 
eighth district, and Albert Hick- 
man, Stearns, ninth district. 

Directors-at-large—J. A. Dishman 
and Ben F. Long, Louisville; Orville 
R. Harrod, Frankfort; Harry Hol- 
der sr., Owensboro, and J. E. 
Leach, Hopkinsville. 


Buffalo Banquet 
Set for May 10 


BUFFALO.—The Buffalo Auto- 
motive Trade Assn. will hold its 
annual banquet May 10. Attendance 
of 300 is expected. 


Represent Dealers 


Ralph W. Austin and Charles 
Phillips have been elected to the 
executive committee of the Retail 
Merchants Assn. of Jamestown, 

. Y¥., representing automobile 
dealers. 
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AUTOMOTIVE WE STAND FOR: 

4 ws 1. Fair and equitable contracts between manufac- 
D @y M turers and dealers in motor vehicles, parts and ac- 
Ef cessories. {2. A fair profit to the dealer on every 
A used vehicle accepted in partial payment for a new 
L car or truck. 13. Every dollar of gasoline taz col- 
i lected by state or federal governments applied to 

it) the building and maintenance of highways. 1 4. The 
R elimination of governmental and bureaucratic con- 


trols over this industry. 15. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 








Capsule Comment 


Secretary of Defense Forrestal, testifying before the Sen- 
ate Armed Services committee last week, declared: “You 
cannot get a big military program, unless you cease the 
making of motor cars and washing machines and refrig- 
erators.” 

Is this real or fancied, Mr. Secretary? 
* * 

U. S. Public Roads Administration reports there were 
37,402,230 cars and trucks on American highways during 
1947, an increase of 842 percent over the previous record 
set in 1941. 

Were you thinking of this, Mr. Forrestal? 
. * * 


Labor’s record at Kaiser-Frazer is discouraging. In addi- 
tion to numerous work stoppages in the past year, wildcat 
strikes of a few workers have halted K-F’s production lines 
three times in the past two weeks. 

* And everybody thought labor wanted to share in 
company profits, as K-F workers do under the car-bonus 
arrangement! 

+ * 

UAW’s Chrysler local is using the hoary trick of com- 
paring net profit to investment in an effort to discredit the 
corporation in the eyes of Chrysler workers and the public. 

The fact that the profit-sales ratio is the generally 
accepted standard of comparison doesn’t faze the union 

—facts never have bothered the UAW before. 

* * * 

Dealers of course are cheered by the fact that fewer cars 
and trucks are being ship overseas, as import embar- 
goes grow; it means more for this country. 

So far, so good. But one of these days we'll all wish 
we had that foreign market—it represents the cream 
for the auto industry, and helps keep prices down. 


William S. Knudsen 


A MmnicA shares with the auto industry the loss of one 
of its most useful citizens, William S. Knudsen. The 
industry knows well his many accomplishments in the auto- 
motive field. 

But very few people realize how Gen. Knudsen saved the 
day by preparing the nation for war back in 1940-41. How 
he speeded up aircraft engine production after Pearl Harbor 
is another star in his crown. A genius in peace—and in war. 
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WITH THE passing of Gen. Wil- 
liam S. Knudsen comes the reat- 
ization that one by one the colorful 
personalities, who in a lifetime 
helped to make this industry Num- 
ber I in America, are taking the 

final curtain call. 

THE OLD Henry Ford, Wil- 
liam C. Durant, 

PASSES’ Barney Oldfield and 
now the Danish im- 

migrant, who earned the highest 
honors, which both his native and 
his adopted country could give, 
have all passed on within 18 
months. To the millions of Ameri- 
cans directly or indirectly part and 
parcel of the automotive industry, 
the passing of these pioneers 
brings a sense of loss which is 
irreparable. During the past dec- 
ade, we have come to look upon 
them as towers of strength who 
could be counted on for fatherly 
advice when emergencies arose, or 
to sound a note of optimism when 
our youthful enthusiasm waned in 
the face of seemingly insurmount- 
able problems. ‘ 

PROBABLY NO single individ- 
ual contributed more to the in- 
stallation of so-called “mass pro- 
duction” in our industry than did 
Wm. S. Knudsen, then production 
head of the Ford factories. Ford 
may be credited with the concep- 
tion of the continuous production 
“line,” but it was the force and 
ingenuity of Knudsen which made 
the idea practical and successful. 
Who can say but what it was his 
know-how of mass production, ap- 
plied to everything he contributed 
in an all-out war from cotter-pins 
to four-engine bombers, which 
made the United States invincible? 
Enemy nations tried diligently to 
apply what appeared to be so sim- 
ple a system but none ever came 
even near to approaching the re- 
sults we attained. 

* * * 

BY ALL WHO knew the man 
and his accomplishments, it was 
considered a perfect “natural” 
when upon our entry into World 
War II, the President called for 
Knudsen and made him titular 
head of all our production needs. 
Without a moment’s hesitation, he 
clicked his heels at the Comman- 
der-in-Chief’s desk and accepted 
the assignment. This was a call 
from the beloved country of his 
adoption. That it meant giving 
up his top-ranking position in one 
of America’s greatest corporations 
or leaving for months on end his 
family and home, never entered 
his mind. To his intimates who 
questioned the wisdom of the sac- 
rifice he was making, he said, “If 
our sons and daughters can be 
drafted to fight this war, who am 
I, who am already more indebted 
than they for what this country 


has given me, to refuse?” 
7 . * 


SO, DURING the long drawn-out 
war years, we who had an oppor- 
tunity to see him in action mar- 
veled at his stamina. He was 
everywhere cajoling management 
into doing the impossible, ‘nspir- 
ing by his sheer magnetism and 
confident smile the millions of men 
and women toiling in the white 
glare of the furnaces, operating 
the spinning lathes or engaged in 
the tedium of assemblies. That he 
was seen and thus inspired more 
individuals to greater efforts dur- 
ing the war years than any other 
American in or out of uniform is 
an indisputable fact. Not content 
with walking the endless miles of 
factory aisles from Maine to Cali- 
fornia, once he had the wheels of 
production spinning to his satis- 
faction, he flew to all major fight- 
ing fronts to learn at first hand 
if the materials he was producing 
were giving satisfaction and to en- 
thuse the fighting men with his 
promises of continuing to deliver 
all they could use. 

* + 






used, if you so request. 





How About at & 

... In my opinion, the Letterbox 
column alone is worth the subscrip- 
tion price. . . . Mention was made 
of Publix Motor Car Co. in one of 
your recent issues. In what city is 
this firm located? 

I have been thinking of writing 
to foreign manufacturers for liter- 
ature on foreign automobiles, but 
have no addresses. Would you sup- 
ply me with a list? 

Is the New England Truck Co. 
still in existence? I have often 
wondered what happened to the 
Auburn Automobile Co. ... and 
Hupp ?—Norsert J. Lucut, LaValle, 
Wis. 

Eprror’s Note: Publix Motorcar 
Co., Fort Erie, Ont. We do not 
have a complete list of foreign 
makers. You might try writing 
a dealer that handles foreign 
cars—Fergus Motors, 1717 Broad- 
way, New York, is one. New Eng- 
land Truck Co. is no longer mak- 
ing trucks. Auburn’s Cord drop- 
ped out in 1987. Hupp is now a 
contract manufacturer in Detroit, 
making parts and assemblies for 
the auto and other industries. 


You’re Right 

Note George Slocum’s March 29 
“Edgewise” remarks on electrical 
equipment. How right you are. 

It shows up now when our power 
companies are short of water and 
cutting down on our juice. Our 























GEN. WILLIAM 8S. KNUDSEN 
was as truly a war casualty as any 
soldier who died on the battlefield 
in the last war. When he returned 
home after victory had been won, 
he was, as his friends now agree, 
a spent man. He had given his all 
to the cause. He was proud but 
reticent to accept any credit. “Any- 





strong vital man, young for his 
years, who was called to Washing- 
ton, know deep in our hearts that 
it was the war which killed him. 
His name and rank will be en- 
shrined on a soldier’s monument, 
but to tens of thousands of us in 
the industry he helped to pioneer, 
one else who was in my shoes|he would wish to be remembered, 
could have done the same thing,”| just as we often referred to him, 
he would say, but we who knew| “Bill Knudsen—the Great Dane!”’— 
him best and remember him as a/G.M.S. 











‘Some Questions ..... 


This is an open forum for the discussion of any subject of interest to our 
readers, and your letters are welcomed. No attention is given to unsigned 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 
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beautiful signs on Auto Row are 
all blacked out.—Wmao. L. HucHson 
(Ford), San Francisco. 


Museum Address 


In your March 8, 1948, issue you 
carried an article entitled “Model T 
Museum” on page 12, concerning a 
dealer, William Scharff, of Brook- 
lyn, N. Y. 

Would you please send me his 
complete address, as I would like 
like to write him?—Gero. S. Boyer, 
Allentown, Pa. 

Eprtor’s Norte: Scharff’s ad- 
dress is 1824 Myrtle Ave., Brook- 
lyn, N. Y. 


Coming Events 


May 6-7 — Washington (Mayflower hotel). 
Second Highway Transportation Congress. 

May 6-7—East St. is, I. Annual con- 
vention, Illinois Automotive Trade Assn. 

May 10-12 — Pinehurst, N. ©, (Carolina 
hotel). Annual convention, North Carolina 
Automobile Dealers Assn. 

May 10—Detroit (Statler). American Truck- 
ing Assns.’ spring meeting. 

May 13-16—Atianta, 
tive Show. 

May 21-22—French Lick, Ind. (French Lick 
Springs hotel). Eleventh annual conven- 
tion, Automobile Dealers Assn. of Indi- 
ana, Inc. 

May 27-29 — Buffalo. 26th Convention of 
Automotive Engine Rebuilders Assn. 

May 31-June 1—Boston (Hotel Statler). 
Eighth annual convention, Massachusetts 
State Automobile Dealers Assn. 

JUNE 

June 1-3—New York City (Hotel Commo- 

dore). Twenty-fifth annual convention, 


Southeastern Automo- 


New York Automobile Dealers, Inc. 

dune 6-11 — French igs, Ind. 
Annual SAE summer session. 

June 10—Kansas City (Hotel President). 
Ninth annual convention, Missouri Auto- 
mobile Dealers Assn. 

June 20-22—Mackinac Island, Mich. Twen- 
ty-seventh annual convention, Michigan 
Automobile Dealers Assn. 

AUGUST 

Aug. 18-20—San Francisco (St. Francis) 

SAE West Coast meeting. 
OCTOBER 

Oct. 17-19—San Antonio, Tex. Annual con- 
vention, Texas Automotive Dealers Assn 

Oct. 17-19 — Augusta, Ga. (Sheraton Bon 
Air hotel). Annual convention and equip- 
ment exhibit of South Carolina Automo- 
tive Dealers Asan. 
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YER, ou’re surer of a car sale if you can reach both husband and wife and 
* sell them together. 

=" Especially in families that lead the spread-out suburban kind of life 
ts where the wife is as much dependent upon the car as the husband is. 
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The All-New 1949 Mercury 


\ow meet the 


All-New MERCURY 
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"ou’vE seen a lot of “new models.” Today you can 
see a car that’s new—the ALL-New Mercury! 

All-new in beauty, in comfort, in performance ! 
All-new, inside and out, top to bottom, front to back. 


All-new, every inch and every pound, 


With your very first look you'll know Mercury is new, 
all-new. From the front? Mercury is wider, with 
strikingly handsome grillwork, and exciting new fender 
treatment completely enclosed in a sleek, graceful, 
curved-arch silhouette. From the side? Mercury 

is longer and lower, with a poised-for-flight look 

that gives an illusion of motion even when the car is 
standing still. From the back? Mercury has all the 
luxurious styling you expect to find only in a car 

far above Mercury’s price class! 


This 1949 Mercury is a product of forward-looking, 
1949-plus engineering. It has a big, rugged frame— 


You i krow 


with safety, stamina and down-to-earth roadability in 
every inch of it. There’s all-new spring suspension, 
with a lullaby ride above it. New, safer, wider 
rims—with new, bigger, super-balloon tires—make 
shocks and side-sway a thing of the past. 


There are all-new super-brakes with velvety “stor” 
in ‘em, and a new 8-cylinder, V-type power plant with 
get-up-and-“co” in it! [t’s a power plant designed 
and built exclusively for Mercury. 


There’s even a new, fog-free, leakproof “Fingertip 
Weather Control” to give you a controlled flow 
of fresh, filtered air when you want it. 


This is the ALL-NEW Mercury that’s now being shown 
in Lincoln-Mercury dealers’ showrooms— 

in a choice of superb body stvles including 

Mercury’s all-new Six-passenger Coupe and 


Six-passenger Convertible. 


Not a‘new model". .the 


All-New MERCURY 


LINCOLN-MERCURY DIVISION OF FORD MOTOR COMPANY 











PROVIDENCE, R. I. — Recom- 
mending legislation to make the 
distribution and sale of gasoline 
and petroleum products subject to 
regulation by the state public utili- 
ties administrator, a special com- 
mittee of the Rhode Island House 
of Representatives has charged that 
some oil companies are using “un- 
fair practices” in their dealing with 
operators of leased gasoline sta- 
tions. 

The committee singled out Sun 
Oil Co. as “the most flagrant vio- 
lator” in the alleged abuses, includ- 
ing the forcing of dealers to sell 
certain brands of automotive acces- 
sories. 

“This company,” the committee 
declared in its report, “apparently 
swings the whip with a ruthless 
hand in its dealing with the in- 
dividual dealers operating these 
stations. This company was the 
least cooperative of all in its deal- 
_ with the committee. This 

mpany has shown utter disre- 
oud for the principles of freedom 


Oil Company Pressure? 


R. I. Probe Charges Unfairness With Sellers, 
Urges State Control Merchandising 


of enterprise, in so far as its 

lessee dealers are concerned.” 

Rep. Harold A. Duxbury, Paw- 
tucket Democrat, headed the spe- 
cial legislative committee which was 
established last year to investigate 
complaints of discrimination by oil 
companies against dealers. 

The committee reported it had 
found no evidence to substantiate 
a charge of discrimination against 
Rhode Island dealers in favor of 
Massachusetts dealers. It also dis- 
counted complaints of unfair in- 
creases in rentals of leased gasoline 
stations as “highly exaggerated” in 
most instances. 

It described as “well founded,” 
however, complaints that distribu- 
tors or their agents “have exerted 
unfair pressure upon the dealers to 
compel them to sell certain acces- 
sories.” 

In some cases, the committee 
said, the distributors have become 
jobbers of accessories and in other 
instances they have agreed to push 
the products of certain concerns 
distributing automotive accessories 
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HOME COMFORTS ON BUS—Bus Driver John Trout (left) looks on as Val Sollors 
and Timmie Vaughn (right) make good use of the snack bar that will be put on trans- 


continental bus fleets. 


and were paid for such promotional 
efforts. 

“The net result,” the committee 
declares, “has, in many instances, 
been that the dealers find them- 
selves under economic pressure to 
buy accessories from designated 
sources, notwithstanding the fact 
that they would prefer to buy from 
others. 

“It has also been apparent that 
in many instances the accessories 


The new coaches also have two-way ratio _ telephones. —(Aeme). 


which they are thus compelled to 
buy are priced much higher than 
competitive items. Such conduct 
indeed stifles freedom of enter- 
prise.” 

The report further charged that 
“the entire theory behind the con- 
duct of business by the device of 
leased stations was apparently born 
of a desire to evade social security 
and other taxes. While the appear- 
ance of individual ownership of the 





Why spring up 


Spring upholstery means long-term comfort! From the 
standpoint of comfort alone, spring upholstery is "way out 
front! For springs soak up the bumps and jolts. And be- 
cause springs are made of steel, the material that enjoys 
longer life, spring upholstery usually lasts for the life of 


the car. 


Spring upholstery eliminates annoying sagging ! Doesn't 


bog down !Spring upholstery never droops . . . 
its shape. Reason? It has the resiliency of steel. Under all 
kinds of service, you can count on spring upholstery to snap 
back just like new, time after time! 


Spring upholstery old hand at winning friends— 


making sales. Because spring upholstery provides “arm 
chair” comfort, it’s a past master at making friends and 
helping to close sales. In mattresses, seats in trains, buses, 
and airplanes as well as in cars, spring upholstery has 
proved beyond the shadow of a doubt—the softest thing 
you can ride on or sleep on is steel! 


And the finest upholstery springs are made of 
Premier Spring Wire. Premier Spring Wire has enjoyed 
a prominent place in the automobile upholstery field for a 
long time. Because it is better spring wire, it makes better 
springs. Made of fine, selected steel, it is especially treated 
to be uniform and tough, yet have a high degree of resi- 


liency. 


So why not install spring upholstery if you are not al- 
ready doing so? It will cradle your customers in comfort, 


springs are made of Premier Spring Wire! 



























give dealers another selling point. And make sure the 


never loses 


UNITED 


holstery? 





United States Steel Export Company, New York 


STATES 





STEEL 


AMERICAN STEEL & WIRE COMPANY 
Cleveland, Chicago and New York 


Columbia Steel Company, San Francisco, Pacific Coast Distributors 
Tennessee Coal, Iron & Railroad Company, Birmingham, Southern Distributors 











stations is maintained, the use of 
threats by agents of the distributors 
has resulted in the individual sta- 
tion having little, if any, say as to 
the manner in which they shall con- 
duct their own businesses.” 


Emphasizing that the gravity and 
frequency of complaints varied in 
the cases of different distributors, 
the committee said that some of 
them expressed a desire to cooper- 
ate in an effort to wipe out the 
abuses of which they denied knowl- 
edge. 

“Some companies, however,” the 
report added, “absolutely refused 
cooperation, indicating that they 
felt that the distributor would have 
an absolute right to employ the 
practices complained of.” 

Although asserting it would have 
preferred to find a solution not re- 
quiring legislative action, the com- 
mittee said it had been forced to 
the conclusion that state regulation 
of the distribution and sale of gaso- 
line and petroleum products was 
essential because it was a matter of 
“vital public concern” and “in view 
of our inability to accomplish the 
cure of the existing evils by induc- 
ing cooperation on the part of the 
distributors.” 


Ford Orienting 
Service Chiefs 
On New Model 


DEARBORN. — A Ford nation- 
wide service training program, pav- 
ing the way for introduction of 
1949 Ford passenger cars, opened in 
Dearborn last week, according to 
I. L. Pierce, Ford director of 
service. 

The program will consist of three 
one-week training courses, each at- 
tended by the regional and district 
service managers and service school 
instructors from two of the com- 
pany’s six regions. 

The training is to be conducted 
in the parts and accessories build- 
ing at the Rouge plant, where 
facilities will permit the equivalent 
of individual instruction in tear- 
down and re-assembly of the com- 
ponent parts of the new model car. 
Following their week of training, 
the men attending the course re- 
turned to their respective regions 
to conduct instruction at district 
and dealer levels. 

Last week’s course was attended 
by representatives of the Ford 
Southwestern and Western regions. 
Today (May 3), the second week’s 
course of instruction is to begin 
with regional and district service 
managers and service school in- 
structors attending from the North- 
eastern and Southeastern regions. 
Next Monday the third and last 
week of instruction will begin with 
representatives attending from the 
Central and Midwestern regions. 

Meanwhile, the first national Ford 
dealer service managers’ council 
met with Pierce and other company 
sales and service officials in Dear- 
born to discuss technical problems 
in servicing the 1948 Ford trucks. 

It was the first such council to 
be held by the company, according 
to Pierce, and follows the plan of 
the national Ford dealers’ council 
inaugurated several years ago. 

Another national service manag- 
ers’ council will be called within 
several months after introduction of 
the 1949 Ford passenger car, Pierce 
said, and it is the company’s inten- 
tion to continue the plan following 
introduction of each future new 
model. 


Panel Body Production 


Starts at Pacific Car 


RENTON, Wash.—Production of 
a light delivery truck body has been 
announced by Pacific Car and 
Foundry Co. of Renton, with early 
output geared for 100 to 220 units 
monthly. 

Trade-named Carcovan, the unit 
is being produced entirely at the 
Renton plant. 





Peltz iets Space 


David Peltz, owner of Central 
Motors, 1197 Main St., Hartford, 
Conn., has announced that his com- 
pany has acquired 2,100 square feet 
of additional floor space in the 
building directly adjoining their 
present quarters. This space will 
be utilized for complete auto body 
work and automotive servicing and 
reconditioning. 


Read A. H. Allen’s ‘‘FOB Factory’’ in 
AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 
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AUTOMOTIVE DEALERS REPORT... 


(Oe be nwwad cullomed 





neal Countey Conlloman” 


**Most effective in helping sell rural customers,”’ 


say these dealers giving 


COUNTRY GENTLEMAN A 171% LEAD® 


over the next highest rural magazine 


* * 


* 


Automotive advertisers know the advantages of going 


direct to **The best people in the Country.’ They 


invest more . advertising 


dollars 


in Country 


Gentleman than in any other farm magazine. 


*According to a recent nationwide survey by R. L. Polk & Co. 


No.7 with FARMERS * RURAL DEALERS * ADVERTISERS 
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As Demand Grows... 


Big 


AKRON.—Most of the nation’s 
volume tire manufacturers were 
back on six-day production sched- 
ules last week. They had been 
operating for several weeks on a 
reduced basis, chiefly a five-day 
week. 

General opinion throughout the 
industry seemed to be that spring 
sales would be under 1946-47 lev- 
els, but substantially above any 
similar prewar periods. 

At Goodyear Tire & Rubber 
Co., E. J. Thomas, president, said 
that both original equipment and 
retail sales demands were re- 


N.C. Assn. Plans 
Old-Timers’ Fete 


At Convention 


PINEHURST, N. C. — Featuring 
the 1948 convention of the North 
Carolina Automobile Dealers Assn. 
here, May 10-12, will be an old- 
timers’ dinner, it was announced 
last week. 

The old-timers to be honored are 
those association dealers who have 
been continuously in the automobile 
business for 25 years or longer. 

Association spokesmen reported 
that more than 400 advance regis- 
tration fees for the parley had 
already been received, indicating a 
record attendance. 

The following local committees 
for the convention were also an- 
nounced: 

Convention arrangements com- 
mittee: T. L. Black, general chair- 
man; H. N. Cameron, O. L. Seymour 
and F. H. Brown. 

Golf committee: F. H. Brown, 
chairman; John Allen, Elvin Wal- 
lace, T. Roy Phillips and W. S. 
Taylor. oF 

Reception committee (the follow- 
ing and their wives): C. N. Page, 
R. McDonald, H. W. Phillips, J. P. 
Wallace, U. B. Blalock, J. K. Mason, 
E. N. Jackson, C. E. Culledge, 
Heath Penegar, R. R. Shinn, M. R. 
Harris, J. C. Thomas, W C. Cowart 
and Haynes Britt. 

Ladies’ arrangements committee: 
the wives of T. L. Black, P. L. 
Abernathey, S. T. Atkinson, J. E. 
Smith, L. W. Wilson, I. C. Sledge, 
O. L. Seymour, G. E. Martin, C. N. 
Page and R. S. Gwyn. 


N. Y. Old-Timers 
Elect Williams 


NEW YORK. — Harry M. Wil- 
liams, director of the New York 
State Automobile Dealers, was 
elected president of the metropoli- 
tan council of Automobile Old- 
Timers at the group’s sixth annual 
luncheon reunion here. 

C. Ray Palmer, executive vice- 
president of the Brooklyn and Long 
Island Automobile Dealers Assn., 
was named first vice-president. 
, Other officers elected were: Joseph 

W. Jones, second vice-president, 
and Marie A. Scholz, secretary. 





AMENDT RETIRES — The last dealer 
signed in by J. E. (Eddie) Amendt, left, 
before he retired after 34 years of service 
with Dodge was Theodore Krieger (right), 
president of Krieger Motors, Houston. Dur- 
ing the 27 years that Amendt directed the 
activities of the Dodge courtesy depart- 
ment, he became acquainted with thou- 
sands «f dealers who visited the Detroit 
office, 
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Tire Firms Back | 
On 6-Day Basis 


sponsible for an improved out- 

look at his company. 

“Production of new cars con- 
tinues at a high rate in Detroit,” 
Thomas said, “and on top of this 
there has been an earlier spring 
driving surge this year.” 

Last month Goodyear announced 
the addition of two new lines of 
lower priced tires, and these figure 
in increased production plans, ac- 
cording to Thomas. 

At B. F. Goodrich, last week’s 
operations were devoted to five 
days of building passenger tires 
and six days of building truck, bus 
and heavy-duty tires. 

Also operating six-day sched- 
ules, Firestone officials described 
the outlook for tire sales as 
“very encouraging and sizable.” 
H. P. Schrank, vice-president in 
charge of production for Seiber- 
ling Rubber Co., reported that his 
firm resumed six-day weekly 
schedules last Monday. 

U. S. Rubber Co. said six-day 
operations were scheduled to be- 
gin May 1. 


K-F Sells Mill 
In Indianapolis, 


Gets Utah Steel 


WILLOW RUN. — Kaiser-Frazer 
Corp. has completed plans for the 
sale of the K-F Indianapolis steel 
rolling mill division, effective July 
1, to a group headed by Victor 
Nemeroff, president of the Electro 
Mfg. Corp., Chicago, it was an- 
nounced last week by Clay P. Bed- 
ford, K-F vice-president in charge 
of manufacturing. 

Bedford stated that K-F’s basic 
steel supply outlook “has improved 
greatly” in the past 90 days as a 
result of the acquisition of the 
Ironton blast furnace at Provo, 
Utah, which is expected to blow 
in within two weeks and to pro- 
duce at the rate of 300,000 tons 
per year. 


Greiner Made 
Vice-President 


DETROIT. — Packard announced 
last week the appointment of Karl 
M. Greiner, general sales manager, 

as a vice - presi- 
dent. 

Greiner, who 
has held the sales 
post since Novem- 
ber, 1947, thus be- 
comes an officer 
of the company, 
with title of vice- 
president and 
generalsales 
re. He has 

en with Pack- 

Karl Greiner ard since Septem- 
ber, 1943, when he was named parts 
and service manager, Previously, he 
had been with other automobile 
companies in various executive ca- 
pacities. 

The Packard directors have re- 
appointed all other officers of the 
company. 


Woolsey Heads 
o 
Dodge Region 
MINNEAPOLIS.—_William S. 
Woolsey, formerly assistant region- 
al manager in 
San Francisco, 
has been appoint- 
ed Dodge region- 
al manager in 
Minneapolis, it 
was announced 
by E. C. Quinn, 
Dodge’s general 
sales manager. 
Woolsey suc- 
ceeds Paul M. 
Dingman, who 
has been trans- W. 8S. Woolsey 
ferred to important duties in the 
truck sales department of the 
Dodge home office. 


Patsey Heads Holt Sales 


G. J. Patsey has been appointed 
general sales manager of Holt Mo- 
tor Co., Minneapolis, C. L. Holt, 
president, announced. 


William J. Cronin 


Names in the Auto News 


The auto industry doesn’t know much about William J. Cronin, 
55, new managing director of the Automobile Manufacturers Assn., 
but he knows a lot about it. A quiet, straight-forward, intelligent 
man, he has spent all of his business life—30 years—in trade asso- 
ciation work, and the last 15 of them with AMA. He is no seeker 
of the limelight, but the men who make the limelight often seek 
him, for he is the man with the facts. 

As secretary to the important AMA manufacturers committee, he 
and a staff of economists were concerned with the vital human fac- 


tor in the auto industry. For 
years he has been considered 
one of the most articulate men 
on labor—although not the col- 
lective bargaining relationship, 
for the auto makers consider 
that on an individual, com- 
petitive basis. It was his job 
to keep on tap studies dealing 
with progress in working out 
better relationships between 
management and the men and 
women in the plants. 

What are the latest methods 
of orienting new workers? 
Cronin could provide a wealth 
of information, indicating that 
a system of personal attention 
to the new worker would 
quickly get him started on the 
right foot and smooth out 
many of the personnel prob- 
lems. There are a thousand 
and one factors considered in 
this field, including rest and 
recreation, payroll procedures, 
office privileges, time off, etc., 
where a knowledge of the ex- 
perience of other firms is of 
great value. 


Cronin, too, played a part in setting the auto story right for pub- 
lications. Many a writer would come to Detroit in a witch-hunt 
frame of mind. This was the industrial colossus—the discord of 
mighty, roaring machines that crushed men’s souls and shucked 
them out, broken men although still young in years. Cronin was 
the man with the facts and figures that straightened out these 
writers, that proved that there were as many in the industry over 
40 years of age as under. Remember the bunk about the auto indus- 
try being no place for a man over 40? 


* 


* 


* 


Equally as important was Cronin’s function as secretary to the 
sales managers committee. Here he dealt with the general things 
that affected the auto market from a long-range standpoint-—con- 
gestion in the cities, safety, inadequate or poor highways, and so 
forth. Under his direction, too, came plans for the national ‘auto 
show, with much time being spent on ideas to capture the public’s 
attention and try to make up for the lag during which no shows 
were held. Cronin and his staff worked up something dramatic for 
the first one, although there is still some doubt as to whether the 
auto makers will pull out the stops on an auto show this year. 

* 


* 


Cronin is a graduate of the Boston University Law School and 
the Graduate School of Business Administration at New York Uni- 
versity. From school he went into World War I. He was a first lieu- 
tenant in the 42nd (Rainbow) division. Back from the war, he joined 
the New York Metal Trades Assn. and was manager for 10 years. 
Then he was manager of the Tri-City Manufacturers Assn., at Mo- 
line, Ill. From there he went to AMA in November, 1933. During 
the last war he played key roles in the Automotive Committee for 
Air Defense, the machine tool pooling system that got thousands of 
idle machine tools into war jobs, and the manpower committee of 
the Automotive Council for War Production. He was industry repre- 
sentative on the regional War Labor Board, the Wage Stabilization 
Board and is on the advisory committee of the state director of 


vocational training. 


So you can see that in his new role you probably won’t hear much 
sound and fury from Cronin, but when he speaks it will be from 


a firm platform of facts. 


Plymouth Dealers Distribute 
Plane Contest Forms 


DETROIT.—Plymouth dealers all 
over the country have received en- 
try forms for contestants in Plym- 
outh’s second international model 
plane contest. 


D. S. Eddins, president of Plym- 
outh, estimated that 500,000 model 
plane builders will participate in 
500 elimination meets preparatory 
to the international contest at De- 
troit, Aug. 18-23. Eliminations will 
be held on state and local levels 
during June and July, although in 
some smaller communities entrants 


will try for qualifications in time 
trials. 

The international competition will 
be limited to 500 model builders 
who demonstrate the superiority of 
their planes in the preliminary 
meets. The top 500 will be invited 
to the finals by a committee headed 
by Eddins and including Dr. Walter 
A. Good, chairman of the Academy 
of Model Aeronautics, and Frank 
P. Sposite, contest director. 

The prizes—135 trophies and $7,- 
875 in cash—will be awarded to 
winners in 45 events. 


Court Opens Test 
Of ‘Exclusive’ Oil 


Company Deals 


LOS ANGELES.—Charging viola- 
tion of the Sherman and Clayton 
anti-trust laws, the U. S. govern- 
ment will bring Standard Oil Co. 
of California and Standard Stations, 
Inc., to trial this week in an at- 
tempt to void Standard’s “exclusive 
dealing” contracts with some 7,000 
service stations and garages in the 
Far West. 

The court’s decision will have an 
important bearing on future service 
station leasing and petroleum and 
TBA marketing throughout the 
country, it is pointed out. 

The government charges that 
Standard has created a monopoly 
through contracts and agreements 
with distributors and dealers for 
the exclusive sale of Standard’s 
petroleum products and automotive 
products distributed by it. 


DeSoto Promotes 
Herpolsheimer to 


Field Supervisor 


DETROIT.—Appointment of Paul 
Herpolsheimer jr. as DeSoto field 
supervisor was announced last 
week by J. B. Wagstaff, vice-presi- 
dent in charge of DeSoto sales. 

His headquarters will be in De- 
Soto’s home office in Detroit. 


Herpolsheimer grew up in the 
automebile business and has had 


P. Herpolsheimer 4. L. Wichert 


24 years of varied experience in 
the industry. James L. Wichert 
succeeds Herpolsheimer as Detroit 
regional manager. 


Dodge Truck Fills 


Four Region Posts 


DETROIT. — Appointment of re- 
gional truck managers in four 
Dodge regions was announced last 
week by E. C. Quinn, Dodge gen- 
eral sales manager. 

C. E. Ringer, who had served as 
a district truck manager, was 
named regional truck manager of 
the Atlanta region. Herman H. 
Mesick, formerly of the Syracuse 
(N. Y.) region, was appointed re- 
gional truck manager of the San 
Francisco region. J. M. Wilson, who 
had served as a district truck man- 
ager, was named regional truck 
manager of the Memphis (Tenn.) 
region. W. Floyd Ivey, formerly of 
the Greensboro (N. C.) region, was 
appointed regional truck manager 


of the St. Louis region. 


Reo Conducting 
Sales Forums 


LANSING.—General sales meet- 
ings for all Reo branches, distribu- 
tors and dealers in New England 
and the Middle Atlantic states be- 
gan Friday (April 30) in Boston, 


Don C. Streeter, general sales 
manager of Reo Motors, Inc., an- 
nounced. 

Meetings were to be held May 
4 in New York, and in Philadel- 
phia the following day. 


TENNESSEE DEALERS banquet in Hotel Peabody, Memphis, in one of a series of six spring regional meetings held by the Ten- 
nessee Automotive Assn. More than 1,000 persons attended the six meetings, it is reported by David P. Wheichel, executive vice- 


president of TAA. 
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WATCH FOR THESE FEATURES 


Balance Sheet of Actval Production of 
Passenger Cars and Trucks 


Monthly production statistics showing percentage of each month to year's total, 
1933 to date Makers’ percentage of year's total new passenger and commercial car 
production, interestingly described in graphic charts. 


Comparative Registration Data 


Official registration information of passenger cars and trucks for the past 10 years 
Percentage of state registrations to year's total. Complete registrations for 1947 
List of states in order of registrations of car volume and in order of percentage of 
sales. Motor vehicle registrations 1995 to date. Here is the historical sales record 
of the industry, reflected in license registrations, state by state and make by 
make, invaluable information for dealers and manufacturers alike 


Round-Up of Service Specifications 


Service specifications of 1948 model cars. Data compiled from the service depart 
ments of every manufacturer, and assembled for swift review in easily readable form 


Review of The Year’s Achievements 


Here is a tabloid history of the leading car producing companies, swiftly summanz 
ing important developments in engineering, sales, service and production. Included 
will be a chronological history of the industry since its pioneering days 


Family Album of Industy Leaders 


Photographs and biographical sketches of more than 500 chief executives of the in- 
dustry. Intimate records comprising a veritable ‘who's who" of the automotive world 


Annual Directory of Manufacturers 


The one complete directory of the industry, listing company addresses, officers 
products manufactured, and advertising agencies. This section is extremely important 
because of the hundreds of changes of executive's titles and new companies added 
since publication of the last Almanac, in 1944 


A Treasure House of Facts and Figures 


In addition to features listed above the 1948 Almanac, like the 11 editions which 
have preceded it, will be a storehouse of statistics and facts—something every person 
allied with the Industry will need in order to plan the future based on the record of 
the past. Included will be financial data on automotive companies, wholesale prices 
of passenger and commercial cars, a review of the used car field, tire and tube pro- 
duction statistics, a review of the accessory, parts and after-market sales, highway 
safety data, Canadian production and sales records, and a host of other features 


1 a 
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THE 12th ANNUAL 


\ ALMANAC 
_ \ EDITION for 1948 


The Accepted Review and 
Reference Book of 
America’s No. 1 Industry 





Since 1933 the automotive industry has looked upon ONE 
SOURCE as the standard reference book for statistics, charts, 
“who’s who” and “where-to-buy-it” information. The 1948 
Automotive News Almanac is on its way! For the first time 
since 1944 we will publish the Almanac Edition, our annual 
review and statistical issue. In it will be presented informa- 
tion of inestimable value not available during the war years— 
production figures, registration data, reference information and a 
directory of manufacturers and biographical information regard- 
ing industry leaders . . . a gold mine of statistics and facts. 
Reserve your copy now. Regular Automotive News subscribers 
will receive the Almanac Edition with their weekly issue of 
June 7, 1948. 


BEST ADVERTISING BUY 


Advertisements in the 1948 Almanac Edition will be a constant 
source of reference for everyone who counts in the automotive 


industry for years to come. Reservations for space are being made 
now. To assure representation contact us immediately. Wire, 
write or ‘phone for rates. 


FORMS CLOSE MAY 10, 1948 





ORDER 

EXTRA 

COPIES 
NOW 


Beeman 


DELUXE EDITION 


Special binding, 
heavier cover stock. 
Ideally adapted for a 
permanent record. 


Automotive News 
Penobscot Building, Detroit 26, Michigan 
Please enter our advance order for 
________ copies Regular Edition @ $2.50 each 
copies DeLuxe Edition @ $5.00 each 


AUTOMOTIVE NEWS ALMANAC FOR 1948 
Check Enclosed C] or Bill Us C] 


































FOB FACTORY 


About Traditions 


By A. H. Allen 
IN RECENT WEEKS this observer has 


out such ornamentation since 


it struck them as pointless 
only emphasizes the perversity of 
the public and its slavery to fash- 
ion. In other words, up to a certain 
point car buyers will accept what 
designers create for them, but be- 
yond that they want what the next 
fellow has, whether it makes any 
sense or not. 
* + 


Body Building Costs | 


A. H. Allen 
IN CONNECTION with the 60 


R. H. C. BAUMANN of Potts- 

town, Pennsylvania (above) 
thought we ought to know about his 
experience with B. F. Goodrich tires. 
He wrote: 

“I have been noticing your adver- 
tisements . . . relative to the good use 
automobile owners are experiencing 
with your tires. I feel my tires have 
done as well as most in your adver- 
tisements . . . At the present time, my 
speedometer reads 24,380 miles, and 
my only care for the tires was regular 
pressure checks.”” (When this picture 
was taken his speedometer read 26,007.) 


“The car has been used everyday, in 
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1948 





Car Owners Stubborn 


spotted half a 


dozen Kaisers or Frazers whose owners had gone to the 
trouble of purchasing a “radiator” ornament and attaching 
it to the spot on the hood where most cars carry birds on | 4. changes mean sharp increases 
the wing, streamlined heads or whatnot. The fact that K-F | in 
designers deliberately threw o————————--—— 


building an auto- | 
mobile oner4 
which has been | 
incurred over the 
past seven years, 
Briggs Mfg. Co. 
reviews an inter- 
esting angle de- 
veloping from the 


fact that suf- 
ficient steel of a 
particular size 


and gage cannot 
be obtained these 


percent increase in the cost of| days to insure the former length! suppliers of foundry materials, 


all kinds of weather’, Dr. Baumann 


continued, ‘‘and a 


time on highways at the faster speeds. 
Very much of my driving is done on 
rural macadam roads. The tires have 
not even been off the wheels! And they 
still have plenty of good tread left. In 
fact, my friends find it hard to believe 
they are the original tires.”’ 


enthusiastic 
Goodrich owners have written us, tell- 


Hundreds of 


of press run on a single part. Be- | 


fore the war press time of 15 days 
on a die was routine; now it has 
been reduced to six or eight days. 


This in turn means more die set- | 


ters who are skilled and highly 
paid artisans. 


Prewar there was one die set- 
ter required for every 15 press 
operators; now, in spite of the 
fact the number of press opera- 
tors is 50 percent over the pre- 
war total, there is one die setter 
for every ten press operators or 
more than double the 1941 num- 
ber of die setters. 

Short press runs and frequent 


cost and only a sustained high 


—|volume of overall production can 


support them. 


+ * + 


Foundrymen Meet 

THIS WEEK in Philadelphia, 
25,000 or more sand pounders and 
metal melters will converge on the 
Municipal auditorium there for the 
52nd annual meeting of the Ameri- 
can Foundrymen’s Assn., the same 
group that met in Detroit a year 
ago. 

The meeting this year will be 
livened by an extensive exhibit 
in which 260 manufacturers and 


ee 





good deal of the 
stronger cor 


look 


B. F, 


ing that their B. F. Goodrich Silver- 


towns outwear other tires, including 


prewar tires. 


Because the 


tread is 
weight is spread over more tread; wear 


wider, car 








FIVE AUTOMOBILES can be displayed at one time in this showroom of Clodomir 


C. Moreira, Hudson distributor in Recife, Brazil. 


The formal opening of the new build- 


ing was held in conjunction with the first showing of the new Hudsons in Recife, and 


was attended by prominent citizens. 
the first day. 

equipment and services will dis- 

play wares. Advance reports are 
| that the show will include more 
completely new equipment than 
has been exhibited since 1930. 
| Five days of technical sessions 
| will bring together thousands of 





the industry’s top-flight engi- 
neering experts to discuss the 


Typical example: user’s experience 
with B. F. Goodrich tires 


is slower, more even. The tire body 
lasts longer because it has more and 


1s to take road shocks. 


If you need tires, visit your B. F. 
Goodrich dealer. He'll give you a good 
trade-in allowance on your present 
tires. Convenient terms can be ar- 
ranged. If you don’t know his address, 

i under Tires in the yellow pages 
of your phone book. The B. F. Goodrich 
Company, Akron, Ohio. 


B.E Goodrich 


FIRST IN RUBBER 


Several thousand visitors inspected the cars on 





latest techniques in castings pro- 

duction. 

The big foundry show came 
| within an ace of being called off 
|because of probable rail restric- 
tions which would have _ been 
placed in effect if the coal strike 
|had not ended when it did. Now 
jeverybody is happy, except for 
hundreds of foundry operators who 
have been forced to curtail or sus- 
pend operations because they had 
exhausted their inventories of 
coke. 





+ a +. 
Steel Price Snafu 


THE STEEL price picture re- 
mains highly confused, pending 
detailed disclosure of just what 
| products U. S. Steel Corp. is going 
|to reduce and by how much. First 
;announcement merely mentioned 
| that products would be those go- 
ing into manufacture of consumer 
goods such as nails, tin cans and 
fence wire, but it also mentioned 
cold-rolled sheets, a number one 
automotive raw material. 


Meanwhile other manufactur- 
ers were completely in the dark 
and while their price policy is in 

| no sense tied directly to Big 
| Steel, obviously the latter’s ac- 
| tions have a bearing on price 
action. 

As far as Detroit is concerned, 
| Steel prices in many cases have 
|been going up because of higher 
| freight rates and because a num- 
ber of mills have discontinued sell- 
ing at a base price plus a so-called 
Detroit arbitrary switching charge, 
in favor of figuring price on the 
nearest basing point—Cleveland or 
Chicago on many products-—plus 
the full freight from those points. 


The arbitrary charge has been 
16 cents per hundred, although re- 
cently this was boosted to 21 cents 
by a Detroit area _ steel mill. 
Freight on the other hand, from 
Cleveland for example, amounts to 
| 31.2 cents per hundred pounds, so 
the increase resulting from aban- 
| donment of the arbitrary switch 
is over $2 per ton. Not all steel 
mills, however, have followed the 
policy. 


Steel Capacity 
\Estimated at Over 
94 Million Tons 


PITTSBURGH.—-Steel companies 
of the U.S. possess 944 open hearth 
furnaces, 29 bessemer converters 
and 217 electric furnaces, the 
American Iron & Steel Institute re- 
ported last week. Those furnaces 
have a combined annual capacity 
of 94,233,460 tons of ingots and steel 
for castings, more than ever before 
in peacetime. 

Twenty more steel furnaces were 
operating Jan. 1, 1948, than a year 
earlier, and six more blast furnaces 
were active, it was added. 

At the start of 1947, there were 
924 open hearth furnaces included 
in the industry’s total capacity of 
91,241,250 net tons. The balance of 
the industry’s steel furnaces com- 
prised 29 bessemer converters and 
217 electric furnaces in both years. 

The steel industry's ironmaking 
capacity was raised from 65,709,200 
net tons on Jan. 1, 1947, as repre- 
sented in 233 blast furnaces. to 
67,438,930 net tons on Jan. 1, 1948. 
as represented by the capacity of 
239 blast furnaces. 





New Crosley Dealer 


Tire Service Co., 601 S. Michigan 
St., has been named South Bend 
ldealer for Crosley. 
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Brighter Oil Picture 


U. S. Supplies Near Exhaustion? 
Maintains SAE President 


o> 


**Baloney! 


BUFFALAO.—Dire prophecies that | “we’re discovering new fields all the 


this nation will suffer from a gen- 
eral exhaustion of oil supplies with- 
in the foreseeable future were flatly 
contradicted here by R. J. S. Pigott, 
president of the Society of Automo- 
tive Engineers. 

Referring to the petroleum- 
resources picture, Pigott, also 
chief engineer of Gulf Research 
& Development Co. in Pittsburgh, 
declared: 

“There’s been a good deal of 
baloney published about this mat- 
ter, much of it from government 
sources. One source, who should 
know better, predicted that oil sup- 
plies would last only about 10 
years.” 

The petroleum expert pointed out 
that calculations behind that pro- 
phecy used “proven” oil-reserves 


tigures, but failed to account for 
vast “known” reserves which can 
be tapped. 


i addition,” _ Pigott — declared, 


5, 608 Vehicles 
Sold i in Ontario 
During February 


OTTAWA, Ont.—Ontario led all 
other provinces in Canada in the} 
number of new motor vehicle sales 
at retail level during February, it | 
is reported. 


~The total was 5,608 units, includ- 
ing 3,813 passenger cars and 1,795 
trucks and buses, with the total | 
value being $10,786,581. Of this, 
$7,255,314 was for passenger ome | 
and $3,531,267 for trucks and buses. 


Sales of passenger cars in other | 
provinces during February were: 
Maritime Provinces, 704; Quebec, 
1,259; Manitoba, 434; Saskatche- 
wan, 545; Alberta, 523; British Co- 
lumbia, 826. 

Truck and bus sales during the | 
same period were: Maritime Pro- 
vinces, 543; Quebec, 1,169; Mani- 
toba, 273; Saskatchewan, 441; Al- 
berta, 513; British Columbia, 400. | 





Hyman Building 


Hyman Auto Co. (Dodge-Plym- 
outh), Dillon, S. C., is building a 
showroom and garage. The steel | 
structure is complete and bricks 
are being laid. | 


AUTO BOOKS 


That Should Be in 
Every Dealer’s Library 


These books should be in the library 
ef every franchised dealer—availabie 
to his mechanics and sales 
knowledge they contain will be valu- 
able when the ‘‘chips are down’’ and 
real competition arrives. | 

THE LAST BILLIONAIRE — HENRY 

FORD. By William C. Richards. ‘‘An in- | 

formal portrait of an industrial genius who 

was also a most unpredictable human be- 
ing.'’ $3.75 postpaid. 


KNUDSEN, A BIOGRAPHY. ‘By! Norman 














Beasley. 397 pages, cloth bound. $3.75 
ee Saecerre sa 
AUTOMOTIVE MECHANICS. Wm. E. 


Crouse. A comprehensive anud basic course 
on the subject of fundamental automotive | 
mechanics. Cloth binding. $4.50 postpaid. 


DEALER BUSINESS COUNSEL. Business | 
guidance for automobile dealers. By J. B. 
Van Tassel, Dealer Business Consultant. | 
Two books—Book No. 1, $2.00. Book No. | 
2, $3.00 postpaid. 

DETROIT IS MY OWN HOME TOWN. | 
Malcolm Bingay. A story of Detroit and 
sidelight history of the fabulous motor 
car business. $3.75 postpaid. 


FABULOUS HOOSIER. By Jane Fisher. 
A story of Cari Fisher, early pioneer of 
the automotive industry. $3 postpaid. 


FASTEST ON EARTH. By Capt. George 
Eyston. Complete history of every land | 
Speed record from 1898 to the present. 
Paper-bound, $2; cloth-bound, $3. 

FLOYD OLYMER’S MOTOR SORAP- | 
BOOKS. Order Edition No. 1, 2, 3 or 4 in 
paper cover, $1.50 each. Deluxe cloth- 
bound, $2.50. Steam-car edition, §2 or 
cloth-bound, $3 postpaid. 

HENRY FORD—HIS LIFE, HIS WORK, 
HIS GENIUS. By Wm. A. Simonds. Re- 
printed by Floyd Clymer. Deluxe edition, 
#4 postpaid. 

INDIANAPOLIS RACE HISTORY—1909 
TO 1946. 852 pages, 1,000 illustrations. 
5.50" edition, $5 postpaid. Paper bound, 
3. 50. 

MOTOR MEMORIES. A saga of whirling 
gears by Eugene W. Lewis. $3.50 post- 
Pald. 

FLOYD CLYMER’S INDEPENDENT TEST | 
REPORT OF KAISER-FRAZER CARS. 
Deluxe edition, $2.50 each. Paper-bound, 
$1.50 postpaid. 


BOOK DEPARTMENT 


AUTOMOTIVE NEWS 


time consumption is going on; we’re 
finding new petroleum; we’re work- 
ing with synthetics; new refining 
projects are underway or will be, 
and we’re also finding new methods 
of extracting oil from oil fields.” 


The super gasoline that motor- 
ists expected from wartime de- 
velopments hasn’t materialized 
because “the automobile industry 
hasn’t produced motors capable 
of using the gas,” the speaker 
declared. 


“When such motors are produced 
we will give serious thought to the 
problem of supply,” he added. 


The first petroleum technologist 
ever to head the 43-year-old society 
of more than 15,500 engineers point- 
ed out that this nation’s supplies 
are being depleted faster than sup- 
plies elsewhere in the world be- 
cause consumption here is about 
20 times that of other nations. 

But, he added, there are also vast 
oil reserves in other parts of the 
globe than can be drawn upon. 
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Wheels—Hub cand Drum Assemblies—Brakes—"“Vacdraulic"” Brake Power Units—for Passenger Cars, Trucks, 
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Bumps Ahead 
Bad Roads Boom Sales 


Of Shock Absorbers 


MONROE, Mich.—The unusually 
heavy demand for shock absorbers 
this year may be traced in large 
degree to the poor condition of the 
nation’s highways, neglected for the 
past seven years due to rising main- 
tenance and construction costs, ac- 
cording to Brouwer D. McIntyre, 
president of Monroe Auto Equip- 
ment Co. 


He said he based his opinion on 
the findings of a recent survey by 
the American Assn. of State High- 
way Administrators. 


The survey revealed that 22 bil- 
lion dollars will be required as a 
virtual “must” expenditure during 
the next 10 years to bring the high- 
ways of America up to desirable 
standards. 


That this restoration of roads to 
a normal condition will take con- 
siderably longer is indicated by the 
fact that a federal-aid bill now 
before Congress calls for an appro- 
priation of $500,000,000 annually, | 
McIntyre said. 


Read A. H. Allen’s ‘‘FOB Factory’’ in 


AUTOMOTIVE NEWS each week for the 


latest on manufacturing trends. 
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CHEVROLET PARTY—Oficial announcement that a Chevrolet will pace the field of 
contestants officially starting the 500 Mile Race, May 31, at Indianapolis, was made at 
@ party for newspaper and radio men at the Indianapolis Athletic Club. Dealers of the 
metropolitan area and Chevrolet executives shown in photograph were among the guests. 


Standing, left to right, L. 
Indianapolis zone manager; 
Flint region manager; W. T. Kelly, Kelly Chevrolet Co., 
Ivan X. Sarvis, assistant general sales manager; CC. J. French, advertising manager, and 
Paul Kuhn, East Side Chevrolet Co. Seated, left to right, are 
Auto Sales Co.; Robert Johnson, Johnson Chevrolet Co. ; 
rolet Co., and Harry Sidrow, © joburn Motor Sales ¢ Co, 


Metzger, 
Crawford, 





Special Radio Designed 


For °48 Ford Trucks 


DEARBORN.—A new radio spe- | 
cially designed for 1948 model Ford | 
| trucks has been released by Ford 
is available from | 
Ford dealers throughout the coun: | 


| Motor Co. and 


try. 


The set comprises a two-unit re- 


Py fal a W 
Wide-Base Truck Wheels 


oa . « - ASSURES PROVEN PRODUCTS AT. 
KELSEY-HAYES WHEEL COMPANY 


DETROIT 32, MICHIGAN 


Buses—made by Kelsey-Hayes’ 4 Michigan Plants and Windsor-Canada Plant ¢ 


“Lathan” Vacuum Power Brake Equipment for Tractor-Trailers—made by Kelsey-Hayes’ South San Francisco-Lathan Plant. 
Wheels—Hubs—Axies—Parts for Farm implements—made by Keisey-Hayes’ French & Hecht Piant at Davenport, lowa. 





“Magdraulic" Electric 


\a2 Aw 


F. Vollmer, assistant manager Chevrolet Flint region; G. 
Superior Chevrolet, Inc. ; 





if le 


Brakes— 

















E. J. Voelker, ° 
Greenwood, Ind.; 


Abe Wites, Washington 
William Kuhn, Northside Chev- 


ceiver with eight tubes, 
which are dual-purpose, giving the 
| performance of an 11-tube set. It 
has a six-by-nine inch high fidelity 
| Speaker and pushbutton tuning. 





































‘‘Dealers Tell Me’’ by John O. Munn its 
an open forum for the expression of deal- 


ers’ ae 































Lawsuits Affecting Dealers... 





Court Decisions 


By Leo T. Parker 
Attorney at Law 


AN AUTOMOBILE dealer wrote 
a letter and asked this question: 
“Two years ago Mr. White wanted 
to go into the automobile, acces- 
sory and service business. He had 
no money but was experienced in 
this kind of business. I invested 
$20,000 in this automobile agency 
business which is operated under 
the name ‘White Sales Co.’ My 
name is not in the firm name and 
in fact few persons know that I 
invested money in this partnership 
business. 

“Lately two things have hap- 
pened. White sold some cars and 
kept all the profits. Can I have 
him arrested and prosecuted for 
embezzlement? Second, the busi- 
ness due to his poor business is 
losing money fast. Who will have 
to pay the bills if the partnership 
goes bankrupt?” 

Under all circumstances, of 
course, a person financially re- 
sponsible who intends to start a 


new business should organize a 

corporation. 

This is so because in the event 
a damage judgment is_ secured 
against a partnership, the finan- 
cially responsible partner must pay 
the total amount of the judgment 
although it greatly exceeds the 
assets of the business. On the 
other hand, if a business is incor- 
porated for, say, $5,000 the holder 
of a judgment for a larger sum 
is limited to a recovery of $5,000, 
irrespective of the financial status 
of the incorporators of the busi- 
ness. 

Partnerships have many glar- 
ing and distinctive defects and 
disadvantages. For illustration, 
any partner has full power to in- 
volve the partnership. This is so 
although only one partner is 
financially responsible. 

Also, if only one partner is 
financially responsible he is obli- 
gated to pay all debts incurred 
in the operation of the business, 
although such debts are author- 


ized solely by a partner who has | Will liable for full amount of this | 





TWO DUAL-CONTROLLED CARS for use in the AAA-sponsored driver education 


program have been provided schools in Woodstock, 


Ill., by Townsend Chevrolet Co. 


Picture shows Tony Roskie of Todd school for boys; Chief of Police Emery Hansman; 
E. H. Stansen, branch manager of the Chicago Motor Club; J, L. Townsend, Chevrolet 


dealer, and the Rev. Fr. R. 


little or no financial investment in 
the partnership. And, of course, a 
single partner may be held solely 
liable for debts of the partnership, 
although he is a silent partner. 


In one case, for example, a man 
named Will invested $22,000 in a 
used car business. He took a part- 
ner named Smith who had no 
money because Smith agreed to 
devote his entire time in operating 
the partnership business. Later 
Smith incurred a partnership in- 
debtedness amounting to $36,000. 
The higher court promptly held 


Elpers of St. Mary’s high school 


debt, although he had not author- 
ized Smith to obligate the part- 
nership. 

And all courts hold that any 
partner may embezzle or “steal” 
funds from a partnership and he 
cannot be prosecuted for embez- 
zlement. This is so because a part- 
ner is an owner in the partner- 


ship. 
. * * 


Invalid Partnership 

MODERN HIGHER courts con- 
sistently hold that a valid and 
legal partnership is where two or 
more persons agreed to combine 





“People 


are getting more choosy—so am |” 


“We had a sales meeting today. All of us agreed that things are beginning 


to get competitive again. As more and more new cars are available, people 
are getting more choosy in their buying. It’s no longer just a car—any 


new car! 


“That's exactly why [’'m being just as selective in my selling. 


“I know this honeymoon market won’t last forever. I’m parceling out 


my new cars to people of influence and stability right in this community 


—not casual buyers. 


“I know when the going gets really tough, the replacement business I'll 


get from them will be 


mighty important.” 


House & Garden readers are new car buyers. They are in the 
market for a new car 5 times as often as the average car owner.* 


House & Garden 


©1948 THE CONDE NAST PUBLICATIONS INC. 


*House & Garden’s latest prewar survey 


. .. reaches your dealer’s preferred prospects 








labor or capital, and share in the 
profits or losses. 

On the other hand, the courts 
hold that an agreement to share 
profit and loss does not abso- 
lutely constitute a partnership, 
it testimony shows that no part- 
nership was intended or created. 
A jury may decide whether a 
valid partnership existed. 

For example, in Quick v. Hoose, 
205 S. W. (2d) 875, reported Jan- 
uary, 1948, the testimony showed 
tacts, as roliows: 

‘’wo persons named Glosser and 
Hoose made an agreement whereby 
the Glosser Motor Co. was started 
ahere was no agreement that 
Giosser and Hoose would share in 
ail protits and losses of the busi- 
ness. ‘here was, however, an 
agreement that Hoose would share 
in tne profits of the cars he per- 

sonaiuly pought and soid under the 
nrm name. 

Une day one Quick sold his au- 
tomobile to Glosser who paid $1,150 
uneretor, and gave Quick a worth- 
1ess check theretor on the account 
or the Glosser Motor Co. ‘hen 
Giosser solid the automobile to 
r1oose. 

Later Quick filed a suit and took 
possession of the car from Hoose. 
‘then Hoose sued Quick to recover 
the automobile plus damages. 
asoose usKed tne court to hoid 
quick habie tor the sum of §1,- 
44(.9U0 Which he paid Glosser tor 
tne automobile. me alleged that 
ne had been deprived of the use 
ot the automobuie and had been 
numuated by tne repievin suit and 
nad been damaged in the sum ot 
38UU. Hoose asked the court to 
award him $2,517.50 damages plus 
an attorney tee in the sum of $25vU. 

quick denied all allegations es- 
pecially that Hoose had purchased 
tne automobile trom said Glosser, 
and alieged that Hoose and Glosser 
were partners, as the Glosser Mo- 
tor Co., and that the partnership 
acquired the possession of the 
automobile by said Glosser, pre- 
tending to purchase it for $1,15u 
aud giving as payment a worth- 
sess check. 

The jury decided that no valid 
partnership existed between 
Glosser and Hoose and there- 
tore held Quick liable in the 
claimed damages. This court 
said: 

“it is clear, from the evidence, 
that Glosser and defendant 
(Hoose) shared in the profits and 
losses on specific automobiles; but 
the jury had the right to find that 
defendant and Glosser were not 
partners generally and did not 
share in the profits and losses of 
all of the business of Glosser and 
Co.” 


+* * * 
On Repair Bills 

ACCORDING TO a recent high- 
er court the owner of a garage 
or automobile repair business is 
liable in damages if he illegally 
refuses to deliver a car to an own- 
er who refuses to pay a repair. 
Of course, if the garage owner's 
bill is valid and collectable he may 
hold the automobile for security. 

For example, in Wensel v. Reed's 
Garage, 55 Atl. (2d) 548, reported 
January, 1948, it was shown that 
the owner of an automobile took 
it to Reed’s Garage for repairs. 
After the repairs were made the 
owner wrecked it and the garage 
owner repaired it again. The car 
owner refused to pay the last re- 
pair bill, claiming that the last 
repairs were occasioned by the 
prior repairs negligently made by 
the garage owner which caused 
the vehicle to wreck. 

The automobile owner sued the 
garageman to get possession of 
his automobile. The higher court 
held that the automobile owner 
must furnish bond to guarantee 
that he would pay the garage bill 
if the court decided that he must 
pay it. 

But this court held also that if 
the jury decides the wreck was 
caused by the prior negligent or 
defective repairs, then the garage 
owner would be liable to the auto- 
mobile owner for damages equal 
to the rental value of the car dur- 
ing the period the garage owner 
held it in his possession as secur- 
ity for the repair bill. 


N. H. Ferguson Dealer 


Atlantic Machine & Equipment 
Corp., 15 Autumn St., Rochester, 
N. H., has been appointed dealer 
in eastern New Hampshire and 
western Maine for Ferguson trac- 
tors and other farm equipment 
manufactured by Henry Ferguson, 
Inc. 
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Out of the Doctor’s Mouth .. . 


AUTOMOTIVE NEWS, MAY 3, 1948 


One Foot on the Brake? 


By Bob Finlay 
Managing Editor 
T= other day Dr. George W. 

Crane, who writes a syndicated 
newspaper column on the foibles of 
human beings, swung a toe at the 
auto industry. 

Or maybe he just slipped on a 
well-waxed psychosis. 

But, since Dr. Crane does a 
pretty good job of giving advice 
on other subjects, we’ll pass along 
what he says about the automo- 
bile in case you missed it. 

Dr. Crane was replying to a 
query from a member of a safety 
council who asked if there was 


anything of a psychological nature 
which might help reduce highway 
accidents. 

The query seemed to hit a bull’s- 
eye, for Dr. Crane rushed in full- 
throttle; no brakes. 

o * 


* 


T SEEMS, Dr. Crane said, that 

the auto engineers suffer from 
what he called “inertia of habit.” 

“One of the major causes of mo- 
tor accidents,” he declared, “is the 
fact that our automobiles are still 
being manufactured with the ac- 
celerator operated by the same foot | 
which works the brake pedal! 


“This obsolete concept in auto- 
motive engineering handicaps 
even the best kind of motorist.” 
This is all wrong, the Doctor 

says, for “every motorist’s foot 
should be kept constantly on the 
brake pedal!” 

Dr. Crane cites the time factor 
in removing the right foot from the 
accelerator, lifting it several inches 
and then pushing down on the 
brake in an emergency. 

* * +. 


yo we were just a little bit 
dubious about Dr. Crane in the 
role of an automobile safety en- 
gineer, so we asked a couple of 
them what they thought. 

“Ha,” they said, “look what 
happened to the Doc when he 
tried to make like an auto en- 
gineer. So now you want us to 
make like psychologists.” 

We will protect your fair names, | 
we told them. All you have to do is 
hand us the straight dope. 

Finally, that “inertia of habit” 
business started to smart under 
their skins, so they sang. 

* * * 
7 co, they said, we ain’t so inert. | 

And what does the Doc mean 
about automobiles still being manu- 
factured with the accelerator oper- 
ated by the same foot which works 
the brake pedal? 

They claimed that the Doctor has 
a short memory on automobiles. If 
the auto engineers were inert, they 

said, cars would still have hand 
levers to regulate spark and speed | 
and the drivers could ride the brake 

all they wanted to. It was down on 
the floor, with the right foot free 
and unoccupied except for the brak- 
ing job. 

Accidents happened then, 
they said. 

And, as a matter of fact, some | 
of the cars had two foot brakes. | 
For instance, on the old Reo the 
first push on the left pedal got 
you clutch action and the second 
half, brake action. The right 
pedal was also a brake, with a 
ratchet action for parking. 


There has been a lot of variety 
in pedals and hand levers. Remem- 
ber the Model T. The first pedal 
was for low and high, the second 
for reverse and the third for brake. 
And when the brake wore out, some 
drivers became quite skillful at 
stopping the car with the reverse 
pedal. 

Time passed these devices by, 
however. 


too, | 





* * * 


POINT many people fail to 
realize about the auto is that 
it is a product of evolution. The 
auto makers did not stand still. 
Psychologically—and here we are 
hopping around in the Doctor’s field 
—it was found that many people 
have difficulty in coordinating their 
extremities. It was found that in 
an emergency most people send one 
mental message better than two. 
Thus, the system of having the 
same foot operate both the means 
of making a car go and stopping 
it has this advantage: 
When the driver lifts his foot 


to put it on the brake, he auto- 


matically cuts the accelerator 
action. And devices they used to 
have at auto shows proved that 


drivers can do this in something 
like 1/40 of a second. 

Auto engineers also cited tests to 
show that in a critical situation 
the biggest lag is mental, rather 
than physical. It takes less time to 
remove the foot from the acceler- 
ator and press it on the brake than 
it does to think about it. 

. * * 
OST accidents are caused, it is 
believed, by failure of drivers 


to recognize critical situations be- 
fore it is too late. 

One engineer made this point: 

“If people were inspected like 
parts, 85 percent would be re- 
jected.” 

As a matter of fact, for those 
who want to ride with one foot on 
the brake (not a very good prac- 
tice from the standpoint of wear 
and tear on drivers as well as cars), 
there are at least a couple of al- 


ANOTHER PLEXIGLAS APPLICATION 


The “FULL VIEW" Rear Window is one 
of many automotive products includ- 


ing wind deflectors, 


windshield 


visors, radiator ornaments, escut- 
cheons, dials, instrument panels, 


and one-piece tops for cars— 


now being fabricated or 
molded of Rohm & Haas 
PLEXIGLAS. 


ternatives. 

For $4.95 they can have installed 
on their cars a device by which they 
can operate the accelerator with 
the tips of their fingers while both 
hands remain on the wheel—and 
the feet are free. 

And if they don’t like that, they 
can buy a car with automatic trans- 
mission and ride with the left foot 
on the brake. 

Seriously, we think Dr. Crane is 
riding the wrong psychological 
beam in this case, but we would 
hate to take the chance of being 
even a minor barrier to progress. 

So if you think the Doctor has 
something, let us know. 


DEALERS...£Every Convertible Car 
Needs This‘''FULL VIEW’ Rear Window 


Because it gives the driver full rear vision... 
Adds beauty and safety to convertible cars... 
Is quickly, easily installed—without cutting or changing the top... 


“FULL VIEW" IS EASY TO SELL BECAUSE... 


Piexicias “FULL VIEW” lets the driver see all that’s behind him. Approxi- 
mately 15” longer and 12” wider than standard windows, “FULL VIEW” increases 


rear vision more than 5 times. . 


. eliminates the blind spot in backing-up. 


Because it’s made of PLEx1iGLaAs—crystal-clear, weather-proof,: shatter-resistant 
—"FULL VIEW” gives extra beauty to the car. And because it’s much lighter 
in weight than glass, it’s easy on the top. 


“FULL VIEW" IS EASY TO INSTALL 


“FULL VIEW” can be installed by anyone in a few minutes—without cutting 
or changing the car top. Simply unzip rear flap and drop behind seat—insert 
“FULL VIEW” between canvas folds at top—fit molded rubber flange in place, 
and snap on 2 outside clips. That’s all. 


SOLD THROUGH AUTHORIZED AUTOMOBILE DEALERS 


*FULL VIEW” is sold only through authorized dealers for the following cars: 
Chevrolet, Buick, Oldsmobile, Cadillac, Chrysler, Plymouth, DeSoto, Dodge, 


Ford and Mercury. “FULL VIEW” Rear Windows are manufactured and 
distributed by Jim Robbins Company, 21600 Woodward Avenue, Detroit 20 


(Ferndale), Mich. 


Ota tietl- | ta 


Manufacturers of Chemicals including Plastics 


chemicals for the 


* Synthetic 


Leather, Textile 
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Creamer, Rosen 


CHICAGO.—Two members of the 
Motor & Equipment Wholesalers 
Assn. have been appointed to rep- 
resent MEWA, along with B. W. 
Ruark, general manager, as trus- 
tees of the National Assn. of 
Wholesalers. 

They are John F. Creamer, of 
Wheels, Inc., New York, and Ben- 
ton H. Rosen, of Franklin Supply 
Co., Providence, R. I. Their ap- 
pointment was announced last 
week by Frank K. Meyer, president 
of MEWA. 
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PLEXIGLAS is a trade-mark, Reg. U.S. Pat. Off.— 
acrylic resin sheets, rods and mo'ding powders 


manufactured only by Rohm & Haas. 


ROHM & HAAS COMPANY 


So; Pa: 


*¢ Fungicides + Enzymes 
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Insecticides 
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AUTOMOTIVE WASHINGTON 


Stand-by Bills Studied 
For War Controls 


By William Ullman 


IT IS UNDERSTOOD that a draft of stand-by legisla- 
tion to invoke selective price, wage and rationing controls 
in event of war is now in the hands of the National Se- 
curity Resources Board for review before being submitted 
to the White House. The board, whose duty it is to advise 


the President on the co-ordi-®—— 


nation of wartime mobiliza- 
tion plans, had planned a 
two-year study of controls. But 
immediately following the Presi- 
dent’s St. Patrick Day speech, em- 
phasizing the international situa- 
tion and the need for greater na- 
tional defense, the board speeded 
up its program. Officials have de- 
clined to say whether or not the 
President ordered the speed-up. 
Ferdinand Eberstadt, New York 
investment banker and wartime 
vice-chairman of the War Produc- 
tion Board, has been called in to 


SAFER STARTING 
IS NO SECRET— 








help Chairman 
Arthur Hill of 
the NSRB, not 
only to draft the 
suggested legisla- 
tion, but to pre- 
pare an organi- 
zation plan as 
well. 

Bernard Ba- 
ruch, frequent 
administration 
adviser on eco- 
nomic matters, 
who recently told Congress such 
wartime measures should be placed 


LESS BATTERY DRAIN — 


on the statute books now, also has 
conferred several times with Hill 
in recent weeks. 

+ * * 


Congress OK Needed 


IT IS REPORTED that plans 
call for placing the controls on 
the books but at the same time 
providing that such powers could 
not be invoked without Congres- 
sional approval. 

It is believed doubtful that the 
board will recommend the use of 
such controls in any emergency 
short of war. Congress has been 
cool to the President’s appeals 
for such measures to combat in- 
flation. 

Hill and Eberstadt, it is said, 
hope to recommend an adminis- 
trative setup that would eliminate 
the many jurisdictional disputes 
common during the last war. 

In addition to Chairman Hill, 
members of the board are the Sec- 
retaries of State, Treasury, De- 
fense, Interior, Agriculture, Com- 
merce and Labor. The board is 
directly under the President. 

* * * 


Transportation Opinion 

IN THE VIEW of the U. S. 
Chamber of Commerce, national 
transportation policies are gener- 
ally sound and need only strength- 
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NEW R-M HEAD—John F. D. 





Rohrbach (right) has been elected president of Ray- 
bestos-Manhattan, Inc., succeeding Sumner Simpson, w 


ho has been president since the 


formation of the corporation in 1929, and who becomes chairman of the board and of 
the Finance committee. Rohrbach, who joined the corporation in 1939, has served as 


assistant to the president, executive vice-president and treasurer. 


ening and improvement rather 
than sweeping and fundamental 
revision. Thus did Col. A. B. Bar- 
ber, manager of the organization’s 
transportation department, testify 
before the House Commerce Com- 
mittee conducting hearings on pro- 
posals for transportation legisla- 
tion. 

Among the improvements sug- 
gested was inclusion of a man- 











CLUTCH ALWAYS DISENGAGED DURING STARTING 


For more than 10 years two leading automobile 
manufacturers have proved the efficiency and 
safety of clutch pedal starting with the famous 
Bendix* Starter Drive. 

Clutch pedal starting is safer because the clutch 
must always be disengaged before starting. Dis- 
engaging the clutch also minimizes strain on the 
battery and starting motor. 


Clutch pedal starting—like all forms of automotive 


NO MATTER WHAT TYPE OF 
IT BETTER—DO 


DO 


IT FOR 


starting—is made more dependable by the sure- 
fire, day-in-day-out performance of the Bendix 


Starter Drive. 
Safe, dependable starting pays 


off in profits and 


customer satisfaction—you can be sure of both 
with Bendix Starter Drive, millions of installations 
prove it! Find out exactly how Bendix Drive will 
solve your starting problem. Your inquiry will 


receive prompt attention. 


*REG. U.S. PAT. OFF 


STARTING YOU SELECT—YOU CAN 


LESS WITH BENDIX DRIVE! 





ECLIPSE MACHINE DIVISION of 


Detroit Office: 8-212 General Motors Bidg. 


ELMIKA, N. Y. 





AVIATION CORPORATION 


date in the Interstate Commerce 
Act’s policy declaration to allow 
carriers “opportunity to earn fair 


return,” thus giving adequate 
recognition of their financial 
needs, 


Asserting that while all inter- 
state and international transpor- 
tation should ultimately be regu- 
lated by a single governmental 
body, Col. Barber testified that 
there is still need for separate 
regulation of air transportation 
and ocean shipping, and that the 
regulatory bodies should continue 
to report directly to Congress. 

Bringing these bodies into a cab- 
inet Department of Transporta- 
tion, which would be subject to 
a sudden and sweeping change of 
policy because of politics, would 
be a mistake, he believed. 

* * > 
| Capital Gains Tax 
| DEMANDS ON Congress for the 
| easing of the capital gains tax for 
| persons who sell their personal 
| residences and invest the proceeds 
|in new homes are expected to re- 
sult in some form of relief in the 
coming general tax revision. 
| The House Ways and Means 
| Committee has approved the pro- 
| posal in principle, but final ac- 
| tion on the matter was deferred 
| to give the experts an oppor- 
| tunity to confer with Treasury 
spokesmen and others about this 
and other proposed changes in 
the law. 

The main point still apparently 
at issue is whether Congress shall 
give relief to all taxpayers who 
sell their homes and buy other 
| residences or shall limit the relief 
to cases where the purchase of a 
new home was the result of an 


“involuntary conversion.” 
* . * 


Hoffman Aide 

JAMES M. CLEARY, Chicago 
advertising agency executive, has 
been named special assistant to 
Economic Cooperation Administra- 
tor Paul Hoffman. 

Cleary is a former sales man- 
ager of the Studebaker Corp. and 
has been a friend of Hoffman for 
35 years. He is with the advertis- 
ing firm of Roche, Williams & 
Cleary, Inc. 





Farley Speaks Out 

SPEAKING ON the subject of 
“Business and Congress” before a 
luncheon gathering in Washington 
last week, former Postmaster Gen- 
eral “Jim” Farley, now chairman 
of the board of the Coca-Cola Ex- 
port Corp., said some things I 
would like to pass on, in part, to 
the businessmen who read this col- 
umn. Said the old master politi- 
cian: 

“Men of business take their gov- 
ernmental responsibilities all too 
lightly. Few take the time to learn 
how our constitution operates. Not 
many have taken the trouble to 
know how congress operates, what 
role it plays in the republic or 
anything of the men in it. Like- 
wise few take the trouble to study 
the functions of the executive 
branch of the government, to study 
its role and the nature of its per- 
sonnel. 

“Silence is not always golden. It 
can be cowardice or suicide. One 
of the inalienable rights of every 
American is the right to complain. 
If any one has a grievance, it is 
his privilege to give it tongue. !f 
We as businessmen fear that our 
prize ox is being gored, by all 
means let us stand up on our hind 
legs and bellow. But first let us 
be sure that we are not merely 
baying at the moon, but that we 
have a grievance interwoven with 
the interests of our fellow citizens ” 
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Why Salesmen 


CHICAGO.—The performance of 
an autopsy on every lost sale was 
recommended at the recent Ford 
truck and equipment show here by 
Truckstell Corp., distributors of 
special automotive equipment. 


“Know why yesterday’s sale died 
and make tomorrow’s sale live” was 
the theme of a salesman’s leaflet 
distributed by Truckstell and list- 
ing 12 possible reasons for the loss 
of a sale, as follows: 


1. I was a sneak thief. The cus- 
tomer caught me in the act of try- 
ing to sneak my way to an order 
through exaggeration and misrep- 
resentation. 

2.1 went after bear with a 
beanshooter. I had big guns— 
manuals, films and charts—but 
didn’t fire them. I yielded to the 
temptation to turn up my nose 
at selling tools and guns fur- 
nished by my distributor. 

3. I actually shot myself with my 
own ammunition. I used my guns, 
but so clumsily they killed me. I 
bawled up my demonstration be- 
cause I did not rehearse in advance. 
I confused showmanship’ with 
show-off-manship. 

4. I was an information nudist. I 
tried to make hot air pinch hit for 
facts. 

5. I attempted a _ short-cut to 
home plate. I told an incomplete 
story, failing to cover important 
points. I failed to touch each base. 

6. I got into an argument with 
the customer, which I won. But 
I paid the price of losing the sale 
in order to have the pleasure of 
winning the argument. 

7. My competitor’s product was 
cheaper and I didn’t get hot enough 
to take the “ice” out of “price.” I 
failed to evaluate other factors be- 
sides initial cost. 

8. I didn’t talk my prospect’s lan- 





Collyer Suggests 
6-Point Rubber 
Readiness Plan 


AKRON. — A six-point “program 
for preparedness” in rubber was 
suggested last week by John L. 
Collyer, president of B. F. Goodrich 
Co. 

The following steps were suggest- 
ed by Collyer for consideration by 
the government: 

1. Immediate study of availability 
of all the components necessary to 
making American rubber again on 
a large scale. 

2. Determination of the types and 
quantities of rubber products that 
would be needed in an emergency, 
and the conditions under which 
such products would be required to 
operate. 

3. The framing of a “rubber mo- 
bilization plan” which, should war 
occur, Collyer said, would assure 
the rapid conversion of the indus- 
try to military and essential civilian 
production and the large-scale use 
of American rubber. 

4. The increasing of current work- 
ing stocks of American rubbers, 
and continuing additions to the 
strategic stockpile of crude rubber 
as supplies become available. 

5. Early dissolution of the war- 
time patent pool in man-made rub- 
ber “know-how.” 

6. The exertion of the govern- 
ment’s influence toward mainten- 
ance of a free world market in rub- 
ber and “against the resumption of 
cartels or other programs that 
would restrict crude rubber pro- 
duction.” 

Collyer said he was primarily 
concerned with the need for taking 
all possible steps to avoid delav and 
confusion in the actual work of | 
putting American rubber production 
back into a large scale, should that 
become necessary. 






Military Group Studies 


White Truck Methods 


CLEVELAND.—Seventeen officer 
Students and faculty members of | 
the Industrial College of the Armed | 
Forces, Washington. recently stu- 
died production methods and tech- | 
niques employed at White Motor 
Co 

The Industrial College selected 
the White truck plant as one of 
its classroom stops in a comprehen- 
sive inspection program. 





Post-Mortem on Sales 
Truckstell Booklet Lists 12 Reasons 
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Lose Prospects 


guage. I didn’t keep my language 
simple. I put on the dog and the 


dog bit me! 

9. I was a poor closer. I lacked 
courage to ask the customer to buy. 
The dotted line made me dizzy. I 
became confused and forgot the 
necessity of a clean-cut summary. 

10. I kept my big mouth open 
too long. I talked myself into the 
sale and then out of it. 

11. I didn’t generate enough de- 
sire for my products and services. 
I didn’t find that dominant buying 
appeal and concentrate on it. 


12. I neglected my customer too 
long. My competitor beat me to it 
because he was there asking for 
the order. 


The salesman’s booklet further 
pointed out that “good salesman- 
ship” consists of three essential ele- 
ments: enthusiasm for the product, 
knowledge of the product and the 
understanding of what people ex- 
pect when they buy the product. 
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FIVE OF MINNESOTA'S 24 deputy sheriffs who have completed an intensive training 
Program in mobile emergency treatment for highway accident victims are shown receiving 
first-aid kits for their vehicles from Wheeler Van Steinburg, Minnesota Arrowhead Red 


Cross chapter safety director. 


Fruehauf Plans 
Wider Distribution 
Of Truck Bodies 


DETROIT.—Fruehauf Trailer Co. 
is expanding distribution of its all- 
steel truck body line through body 
builders and distributors, according 
to W. J. Robinson, vice-president 
in charge of sales. 

In addition to the company’s own 


Left to right are Deputies Cheslie Dahlen, William John- 
son, Dale Hendrickson, John Engstrom and P. E. Cooley, all of Duluth, Minn. 


74 factory service branches, dis- 
tributors are being appointed to 
further increase sales coverage, 
prodfict availability and service fa- 
cilities, Robinson said. 





Lewis Gets Tractor Line 


Lewis Motor Co., Inc., Camilla, 
Ga., has been appointed dealer for 
the Leader tractor, to serve Mitch- 
ell, Baker, Early and Miller coun- 
ties in southwest Georgia. F. L. 
Lewis jr. is president. 
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AUTO SEAT COVERS AND 
FABRIC AUTOMOTIVE 


ACCESSORIES... 


@ FIBRE SLACK COVERS 
@ SEAT PADS 

@ AUTO FLOOR MATS 

@ DOOR ARM REST COVERS 
@ DOOR SCUFF PADS 

@ AIR FOAM TOPPER PADS 
@ TRIMMING SUPPLIES 

@ REPLACEMENT MATERIAL 

@ BICYCLE SEAT COVERS 

@ BICYCLE SADDLE BAGS 


No. 3327-3328-3329 


WRITE US AND A REPRESENTATIVE WILL 
CALL WITH A COMPLETE LINE OF SAMPLES 
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Ability Testing 


Institute to Offer Counsel 
On Cutting Turnover 


CLEVELAND. -- Announcing a 
personnel testing institute to be 
held here May 3-15 for industrial 
and employment managers, Dr. Jay 
L. Otis, director of the institute 
for Western Reserve University, 
said last week that some indus- 
tries hire as many as 72 new em- 
ployes a year to keep 100 constant- 
ly on the job. 


“In one large industrial city we 
have found that the average turn- 
over figure is approximately 50 in- 
dividuals to maintain a working 
force of 100,” Dr. Otis said. “This 
can be reduced through proper 
testing of prospective employes to 
job. the right man for the right 
o 

“Industries and business organ- 
izations that use the latest meth- 
ods of testing find that not only 
are employe turnover and training 
time reduced, but worker efficiency 
and satisfaction with the job in- 
creased.” 


AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 
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Highways & Safety ... 
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Road Machines Given 
‘New Look’ for Show 


AMERICAS amazing advance- 
ment in road and airport con- 
struction machinery during the 
past eight years will be revealed 
at the 1948 Road show to be held 
in Soldier Field, Chicago, July 16- 
24, in conjunction with the Ameri- 
can Road Build- 
ers Assn. 

In some 1% 
million square 
feet of display 
space, more than 
1,000,000 of it out 
of doors, over 300 
manufacturers 
will exhibit and 
in many instances, demonstrate, 
the improvements, refinements and 
innovations that have been intro- 
duced since the last road show was 
held in 1940, Charles Upham, en- 
gineer-director of the ARBA, said. 


“Urgent demands for time-sav- 
ing and cost-reducing equipment 
have brought many changes to 





this manufacturing field,” he 
said. “New designs and much en- 
tirely new equipment are being 
produced to build the highways 
of tomorrow more rapidly, with 
greater safety, and at a saving 
to the taxpayer.” 

Faster, heavier and denser high- 
way traffic over roads and streets 
that must be rebuilt to overcome 
the high cost of maintenance and 
maintain an adequate transporta- 
tion system make revolutionary 
changes mandatory on our “road 
builders, the engineer-director as- 
serted. 

* * * 

Ua went on to say that he 

knew contractors, engineers, 
highway and airport officials, stu- 
dents of civil engineering would be 
impressed by these time-and-cost 
saving features presented in the 
new equipment. Greater capacities, 
broader scope of operations, great- 
er ease in handling, lower mainte- 


“, Kevin. 
Before the introduction of the 
auto, inventors contrived all sorts 
of machines to satisfy America’s 
desire for faster locomotion. One 


of the strangest was the “uni- 
cycle,” invented by a Yankee 
named Hemmings. It was intro- 
duced in 1869. 


mance expense, lower fuel con- 
sumption are among the many fea- 
tures that will appeal to the tech- 
nical man and the highway ad- 
ministrator. 


“Eye appeal has not been for- 





on 








gotten in colorful paint jobs and 
streamlining. This new era in 
road building equipment will 
have ‘the new look’ as well as 
‘the new performance’,” he re- 
marked. 

Laymen will find the show as 
interesting and arresting as the 
technicians, the ARBA executive 
maintained. “There’s something of 
‘the sidewalk superintendent’ in all 
of us,” said Upham. “Everyone 
stops to watch a shovel or ‘dozer 
at work. Here the public will see 


‘\|mammoth earth compactors, 


weighing hundreds of tons, impact 

rollers, vibration rollers and huge 

conveyors and carriers that move 

more earth in a day than an army 

of Roman slaves could in months.” 
* 7 + 


First Aid Administered 

By ‘Mobile Hospitals’ 
DULUTH, Minn.—Seventeen mo- 

bile first aid stations now travel 


the highways of St. Louis county 
in Minnesota. 


They all are manned with law 
enforcement deputies who recent- 
ly completed an intensive course in 
emergency first aid under auspices 
of the Red Cross. 


Spotted at strategic population 
centers throughout the 5,837- 
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ASK ANY CINCINNATIAN Cia ve 


It’s easy to see how inseparable 
Cincinnati and the Times-Star 
really are... department stores 
in 1947 placed 1,650,687 more 
lines of advertising in che Times- 
Star than in the second-best paper. 


square-mile county, the vehicles 
make first aid treatment available 
to auto accident victims as fast as 
police radios can summon them. 

The plan was conceived after 
hundreds of accident cases proved 
that first aid administered minutes 
after the accident is just as im- 
portant as complete medical aid 
later in hospitals. 

* * 


Idaho Chamber Plans Study 


Of Highway Problems 


BOISE, Ida.—A comprehensive 
study of Idaho’s highway prob- 
lems will be undertaken by the 
Idaho state chamber of commerce, 
according to Harry A. Elcock of 
Twin Falls, president. 


A recent survey of the five Ida- 
ho highway districts revealed that 
$171,000,000 could be used if avail- 
able for immediate needs on high- 
way and bridge building and re- 
pairs. Estimated annual expendi- 
ture for Idaho highway construc- 
tion and expenditure now totals 
$18,000,000 


* * . 


Maryland Dealers Back 


University Training Class 


High school driver education 
and training in Maryland will take 
a big step forward this summer 
with the conducting at the Uni- 
versity of Maryland of the first 
postwar teacher training class to 
be given and credited by the state 
university. University of Maryland 
educators are cooperating with 
American Automobile Assn. and 
Automobile Club of Maryland in 
conducting the course. 

Many local agencies, including 
the Maryland Automobile Trade 
Assn. and the Inter-Industry High- 
way Safety Committee as well as 
the junior chamber of commerce, 
are cooperating in promoting and 
bettering the driver training pro- 
gram in Maryland high schools, 


* . s 


Supervision Shortage Seen 


Delaying Wis. Road Plans 


MADISON, Wis.—A deficiency in 
engineering personnel for field su- 
pervision and inspection may pre- 
vent the execution of the $32,000,- 
000 highway construction program 
scheduled by the state highway 
commission for the new construc- 
tion season. 


Chairman James R. Law of the 
commission explained that the com- 
mission is prepared to let contracts 
for total expenditures and total 
mileage of new roads that will 
break all previous records for a 
single season—but that a shortage 
of men for inspection jobs may in- 
terfere. 


e * 


Uniform Code 
Urged for Tenn. 


Revision of Tennessee motor ve- 
hicle and traffic laws to conform 
with the uniform code formulated 
by the National Committee on 
Uniform Traffic Laws was urged 
by Gov. McCord’s Highway Safety 
Conference. 

“Forty-three states are now in 
the precess of comparing their 
traffic laws with the recommended 
uniform code, recommending need- 
ed improvements and _ enacting 
necessary legislation,” it was re- 
ported by Col. Roane Waring of 
Memphis, chairman of the confer- 
ence committee on laws and ordi- 
nances. 

* * 7 





Harris, Sauer Start 


Drive in Erie, Pa. 

Cc. J. Harris and L. C. Sauer 
of Harris-Sauer, Inc. (Ford), 
Erie, Pa., placed the first Safe 
Driver League sticker on the 
car of Mayor Sherman Hickey 
jr., in opening the drive in that 
city. Harris is county chairman 
of the Pennsylvania Automotive 
Assn. safety committee. 

Sauer and Harris have been 
in business in Erie since No- 
vember, 1946, and have been 
active in other civic enterprises 
as well as safety work. 

“It has done a great deal to 
get us acquainted in this new 
community, and we recommend 
high civic interest for other 
new-car dealers in a stfange 
community,” Harris states. 
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Dealer 


Sharp (Ford ), Indianapolis, 
Separates Truck Operation 


Harry A. Sharp Co. (Ford), 443 
Virginia Ave., Indianapolis, has con- 
verted an adjoining building into a 
dealership for truck sales and serv- 
ice. 

The additional area amounts to 
15,000 square feet exclusively de- 
voted to truck sales and service, it 
was announced by Homer L. Archer, 
president. O. R. Carlson is truck 
sales manager, and Ivan Sullivan is 
shop foreman. 





Hereford Motor Remodels 


Emporia (Kans.) Plant 

Hereford Motor Sales (Chevrolet- 
Oldsmobile-Cadillac), Seventh and 
Merchant streets, Emporia, Kans., 
has undertaken extensive remodel- 
ing of its dealership to include the 
latest innovations in dealership 
planning. 

R. T. Hereford, C. B. Hereford 
and Richard Hereford are stock- 
holders in the firm. 

* = 7 


Kirk Buys Wight Bros. Plant; 
Will Assume Active Role 


W. L. Kirk, West Palm Beach, | 


Fla., 
(Chrysler - Plymouth), 
and Sanford Ave., Sanford, Fila., 
and has assumed active manage- 
ment. 

Wight Bros. 


has purchased Wight Bros. 


was owned and 


managed by the late Ralph Wight. 
- | 


* * 
Riggs Lot to Occupy Site 


Of Louisville Landmark 


The razing of a 78-year-old Louis- 
ville (Ky.) landmark to make way 
for a used-car lot was announced by 
Riggs Motor Co. (DeSoto-Plym- 
outh), 710 W. Broadway Ave. 


The building, known in earlier 
years as the home of a famous 
Louisville banker, was more re- 
cently a hotel. The entire block is 


being developed as an automotive | 


“miracle mile,” it was said. 
. > 


Claverie, Dick Bohn Head 


Ford Deal at Gretna 


Claverie Motors, Inc. (Ford), 
Gretna, La., has opened a dealer- 
ship at Derbigny and Third 
streets. A. A. Claverie jr., former 
assistant branch manager of the 
local Ford branch, is president. 


Richard Bohn, son of George 
Bohn, who operates Bohn Motor 
Co. (Ford) in New Orleans, is 
vice-president. The new dealer- 
ship has over 25,000 square feet 
of floor space. 

7 


Hull-Dobbs Names Liberto 


Sales Head in Memphis 


Frank Liberto has been appointed 
sales manager of Hull-Dobbs Co. 
(Ford), Memphis, Tenn. 


Associated with Hull-Dobbs for 
19 years, Liberto succeeds Alfred 
Glanville, who was transferred to 
Akron as manager of the firm’s 
dealership there. 

* + * 


Morrison Gets Buick Deal 


In San Francisco Area 


A new Buick dealership ap- 
pointment in San Francisco is 
Morrison Buick Co., headed by 
Ralph C. Morrison, with sales and 
service quarters established in the 
Richmond district of the Bay 
City. 

Morrison has been identified 
with the automobile business for 
more than 20 years. He served 
successively as district manager 
and assistant zone manager for 
Chevrolet in Oakland. He then 
became general manager of Dai- 
ley Motor Co., Chevrolet dealer in 
the same city. Joining Motors 





Enlightenment 
Ronan Gives 55'Employes | 
Free Paper Daily 


A well-informed employe is a bet- 
ter employe, is the belief of Edward 
Ronan, president of Ronan Motors 
(Dodge-Plymouth), Philadelphia. 

Every evening at quitting time, 
each of Ronan Motors’ 55 employes 
is handed a copy of the Phila- 
delphia Evening Bulletin without 
charge. 


Tenth St. ! 





Doings 


Holding division of General Mo- 
tors in 1935, he was Pacific Coast 
regional manager for 12 years and 
in 1947 was transferred to Chi- 
cago. a 


Lippert Buick Co. 


Lippert Buick Co., Inc., 4300 Mont- 
gomery Ave., Cincinnati, is under- 
taking construction of a new sales- 
room, service department and office 
on Montgomery and Wanda ave- 


nues. 
* . * 


Pederson K-F Motors 


Pederson K-F Motors, Inc., 1418 
E. Lake St., Minneapolis, has been 
incorporated by Henry E. Peder- 
son, Roger A. Pederson and Ditmar 


J. Thorson. 
- * + 


Duluth Distributor 


Hall-Scott Motor division of ACF- 
Brill Motors Co. announces the ap- 
pointment of Great Lakes Auto 
Parts and Machine Works, Inc., Du- 
luth, Minn., as distributor for Hall- 
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Scott truck, industrial and marine 
engines, parts and service for Min- 
nesota, Northern Wisconsin and 
Northern Michigan. 


* * * 


Higgins Opens Used-Car Lot 


Higgins Motors has opened a 
used car establishment at 17th Ave. 
and Kingsway, Vancouver, B. C. 
The firm is headed by Frank Hig- 
gins and his wife as secretary- 
treasurer. 


Brooklyn Assn. 


Lists Directors 


Newly named directors of the 
Brooklyn and Long Island Auto- 
mobile Dealers Assn. are as fol- 
lows: 

Kings county (Brooklyn)—P. J. 


Flood (Oldsmobile); F. A. Gehr- 
hardt (Buick); A. E. Randall 
(Oldsmobile-Cadillac); E. J. Rotch- 


ford (Ford), 
(Chevrolet). 
Queens county—E. Dintenfass 
(Pontiac), Glendale; H. R. Hus- 
tedt (Chevrolet), Richmond Hill; 
R. E. Lowell (Dodge-Plymouth), 
Queens Village; W. T. Maguire 
(Chevrolet), Jamaica, and J. E. 
Nachman (Cadillac), Jamaica. 
Nassau county—William Frame 


and D. B. Spielman 








Hoffman Motor Car Co., Sharon, Pa., is 
presented with Nash’s i0-point dealer award. Fianking him are (left) H. C. Doss, 


DANA C. HOFFMAN, owner of the J. 8. 


Nash sales manager, and E. Carpenter, Nash manager for the Pittsburgh zone. J. 8. 





Hoffman Motor Car Co. was "domme in 1902 by the late J. S. Hoffman. It has been 
a Nash dealership since 1926. ny) 
(Chevrolet), Mineola; W. S. Halts | Terry (Dodge-Plymouth), Patcho- 
jr. (Hudson), Port Washington; H.| gue, and C. E. Vail (Packard- 


H’Lavac sr. (Lincoln-Mercury), 
Hempstead; H. B. Seaman (Buick), 


| Buick), — 
+ * 


Glen Gove, and C. J. Truelson | iia to Stivers 
(Dodge -*Plymouth), Franklin! y, 4, Aldorman, formerly regional 
Square. manager in St. Louis for the Chrys- 
Suffolk county—H. D. Newins|ler Sales Corp., has been appointed 
(Ford), Bay Shore; E. P. Roden-| vice-president in charge of opera- 
hurst (Chevrolct), Huntington; J.|tions for Stivers Auto Sales, Inc. 


(Ford), Ferguson, Mos 


G. Stewart (Fcrd), Babylcn; T. B. 











\ HERE'S 1948 INFORMATION 
ON AUTOMOTIVE BUYING HABITS 


—plus a 25-year automotive review 


AUTOMOBILE OWNERSHIP \ 





Silver 

Jubilee Issue of 
America’s Original 
Consumer Survey 


\ @ Here are the facts to help you do a better 1948 job of 


\ planning, and to increase the effectiveness of your 
x advertising and selling efforts in the nation’s tenth 


Number and per cent owning cars \ 


. year of purchase, new and \ 
1947 purchase by makes. 


used... 


BUYING PLANS \ 


Families planning to buy car in \ 
1948, new and used, by makes... \ 

number and time of 1948 car orders 
already placed... 
buy on cash and on time. 


CONSUMER PREFERENCE ‘ 


how many will \ 


Brand preference for tires, oil, \ 
gasoline, spark plugs and batteries. \ 


CAR REPAIRS \ 


Where owners take*cars for repairs \ 


\ 


and why most of them do not go 


to dealer where car was bought. 


25-YEAR REVIEW 


Ownership by makes , . 
. Car repairs... 


habits . 


. driving 
car colors 


_ brand preference of gasoline, 
oil, tires, batteries, radios, spark 
plugs, anti-freeze, wax and polish. 


largest automotive market. 


The 268-page, comprehensive 1948 Consumer Analysis 
\ of the Milwaukee market is considerably expanded 
in subjects of special interest to those in the auto- 
motive field and the many allied producing and 
servicing organizations. In addition to the new 
1948 data—all gathered this year—it offers a 
25-year review of consumer buying habits, 
preference and plans. 


Copies are available to advertising and 
sales executives free of charge. Write 


the Advertising Department, or our na- 
tional representatives. 


THE MILWAUKEE JOURNAL 


The Newspaper With the Marketing Information 


\ National Representatives—O’Mara & Ormsbee, 
\ Inc., New York, 270 Madison Ave; Chicago, 230 

\ N. Michigan Ave.; Detroit, 640 New Center 

* Bldg.; Los Angeles, 403 W. Eighth St.; San 
\ Francisco, Russ Bldg. 
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What you as a car dealer can do to speed the return of freedom 


What’s good for small business is good for America. Con- 
trols that unnecessarily restrain the freedom of small 


business restrain everybody's freedom. 


What affects ove small business affects a// small business. 


More important, it affects you—as a car dealer, as a citizen. 


The Small Business Committee for a Republican Admin- 
istration gives to the retail automobile industry—to small 
business everywhere—a long-sought opportunity to speed 


the return to the principles of Free Enterprise. 


Naturally, it takes money—and lots of it—to make the 
voice of small business heard. So do your part. Send your 


financial contribution now! 


Fill out the coupon on the facing page. Attach your check 
or money order. Membership fee is only $10, but certainly 
your freedom is worth much more! Make your contribution 
accordingly ... whatever you wish, from $10 to $1,000. 
This must be a personal contribution. Company funds 


may NOT be used! Mail your contribution at once! 


IT’S TIME YOU MADE POLITICS YOUR BUSINESS, TOO! 
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ed of Small Business 


Voice of America 


Car Dealers Urged to Join New Organization 
Formed by Small Businessmen to Help Assure 
the Election of a Republican Administration 


Time was when car dealers and other small businessmen 
had no “voice” in politics. There was no need. 


‘ree Enterprise stimulated the ingenuity that made it 
possible for you to be successful. 





But in recent years, political encroachments have taken 
away basic rights that you, as a car dealer, need for survival. 





As a result, small business—which represents 98% of all the 
businesses in the United States—must make itself heard! 






For that reason, the Small Business Committee for a Repub- 
lican Administration has been formed. 





What this organization wants is relief from Federal domi- 
nation of small business. It wants the government to re- 
accept the principles of Free Enterprise. 







Surely, you as an automobile dealer . . . as a small busi- 
nessman... as an American citizen .... will want to bea 
part of this organization. 










Surely you will welcome the opportunity to make your 








NATIONAL HEADQUARTERS: 
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230 PENOBSCOT 











own living by virtue of your owy initiative and ingenuity. 


Surely you want to conduct your dealership without be- 
coming involved in yards and yards of governmental red 
tape every time you turn around. 


Experience in the past has proved to small business that a 
Republican administration will help save the nation from 
the dangerous trend toward complete governmental control. 


That’s why the men and women in small business are 
taking the lead in the fight for freedom. People from all 
fields of business, people like your grocer, your barber, 
your local shop owners, are banding together . . . sending 
contributions . . . doing their part to help assure the 
election of a Republican administration. 


Committees have been formed already in 9 key states. 
The organization is rapidly extending to other states. 


So add your voice to the Voice of Small Business. Join 
with your fellow car dealers. Take your place in the forward 
march of the Small Business Committee for a Republican 
Administration. 


Fill out the coupon below. Mail it in at once. Remember 
. only the Voice of Small Business can speak for you. 
DETROIT 


BLDG., 26, MICHIGAN 








SMALL BUSINESS COMMITTEE FOR 

A REPUBLICAN ADMINISTRATION 
230 Penobscot Blidg., 
Detroit 26, Michigan 





Gentlemen: 






Count me in! I hereby make application for 
in the Small Business Committee for a Republican Administration, 
My personal check or money order for $ 
membership fee(s) is enclesed. 


MEMBERSHIP FEE Signature 


$10 Title = 


eee Name of Dealership 


You may take as many Address 
memberships as you = 
wish. Company funds City 
may not be used. Zone- State 














Telephone—WOodward 5-4767 









membership (s) 






in payment of my 
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Current Prices 


(Includes '49 Lincoln, Mercury) 


The following advertised delivered 
prices are based on factory retail prices 
at the factories. They include dealer de- 
livery and handling charges and federal 
taxes. They do NOT include transporta- 
tion charges, state sales taxes, or op- 
tional equipment. 

BUICK — Series 40 Special — 4-dr. sed., 
$1,673; 2-dr. sed., $1,611; Series 50 Super 
—4-dr. sed., $1,929; 2-dr. sed., $1,843; 
conv., $2,333; stat. wag., $2,805; Series 70 
Roadmaster—4-dr. sed., $2,232; 2-dr. sed., 
$2,131; conv., $2,651; stat. wag., $3,249. 

CADILLAC—Sertes 61—4-dr. sed., $2,- 
647; sed. cpe., $2,511; Series 62—4-dr. sed., 
$2,781; sed. cpe., $2,719; conv., $3,174; 
Series 60—4-dr. sed., $3,506; Series 75— 
4-dr. sed., $4,471; 7-pass. touring sed., 
$4,686; 7-pass. Imperial, $4,887; 9-pass. 
bus. sed., $4,368; 9-pass. bus. Imperial, 
$4,560. 

CHEVROLET — Stylemaster—4-dr. 
$1,276; 2-dr. sed., $1,219; ° 
202; bus. cpe., $1,160; Fleetmaster—4-dr. 
sed., $1,345; 2-dr. sed., $1,286; spt. cpe., 
$1,281; conv., $1,628; stat. wag., $1,893; 


sed., 


Fleetline—4-dr. sed., $1,371; sed. cpe., 
$1,313. 

: CHRYSLER — Royal — 4-dr. sed., $1,- 
772.75; 2-dr. sed., $1,735.75; spt. cpe., 


$1,762.25; bus. cpe., $1,667.50; Windsor— 
4-dr, sed., $1,825.25; 2-dr. sed., $1,804.25; 
spt. $1,814.75; bus. cpe., $1,720; 
conv., $2,208.50; Saratoga —4-dr. sed., 
$2,105.75; 2-dr. sed., $2,079.25; spt. cpe., 
$2,089.75; bus. cpe., $2,005.50; New Yorker 
—4-dr. sed., $2,211; 2-dr. sed., $2,184.50; 
spt. cpe., $2,195; bus. cpe., $2,105.75; 
conv., $2,604.50; Town & Country—6-cyl. 
4-dr. sed., $2,802.25; i816: a 
Royal—S-pass. sed., ’ . 75; m., = 
301.50; Windsor _-8-pass. sed., $2,227.75; 
lim., $2,354.25. 

OCROSLEY—2-dr. sed., $927; conv., $959; 
stat. wag., $991; spt. utility, $852. 


DeSOTO—Deluxe—4-dr. sed., $1,656.50; 
2-dr. sed., $1,619.50; spt. cpe., $1,646; 
bus. cpe., $1,551; Custom—4-dr. sed., 
$1,709; 2-dr. sed., $1,688; spt. cpe., $1,- 
698.50; conv., $2,092.50; stat. wag., $2,- 
427.75; 7-pass. sed., $2,111.75. 

DODGE—Deluxe—4-dr. sed., $1,555; 2- 
dr. sed., $1,512.75; bus. cpe., $1,439; 
Custom—4-dr. sed., $1,607.50; town sed., 


$1,631.25; spt. cpe., $1,602.25; conv., $1,- 
991; 8-pass. sed., $1,981. 

FORD — Deluxe ‘6’ — 4-dr. sed., $1,- 
269.78; 2-dr. sed., $1,211.89; bus. cpe., 


3 Deluxe ‘‘6’’—4-dr. sed., $1,- 
$1,154; Super ae 


371.87; 2-dr. sed., $1,307.72; 

$1,329.77; bus. cpe., $1,250.83; stat. wag., 
$1,893.32; Deluxe ‘V-8’’—4-dr. sed., $1,- 
345.56; 2-dr. sed., $1,287.67; bus. cpe., 


229.78; Super Deluxe ‘‘V-8’’—4-dr. sed., 
ert tH 2-dr. sed., $1,382.39; sed. cpe., 
$1,408.71; bus. cpe., $1,329.77; conv., $1,- 
740.24; stat. wag., $1,972.26. 

FRAZER—4-dr. sed., $2,294.46; Manhat- 
tan—4-dr. sed., $2,711.50. 

HUDSON—Super ‘‘6’’—4-dr. sed., 
003.75 (8-cyl., $2,092.25); 2-dr. sed., 
952.75; spt. cpe., $2,000 (8-cyl., $2,089); 
bus. cpe., $1,889.50; Commodore 9°" —4-dr. 
sed., $2,161 (8-cyl.. $2,250); spt. cpe., $2,- 
136.75 (8-cyl., $2,225.75). 

KAISER—4-dr. sed., $2,104.21; Custom— 
4-dr. sed., $2,455.57. 

LINCOLN—4-dr. spt. sed,, $2,559.98; 6- 


pass. cpe., $2,523.23; conv., $2,943.88; 
Secenepetitan — 4-dr. town sed., $3,170.01; 
4-dr. spt. sed., $3,170.01; 6-pass. cpe., 
$3,117.42. atta 

MERCURY — 4-dr. spt. sed., $2,002.99; 
6-pass. cpe., $1,986.71; conv., $2,370.89; 


stat. wag., $2,655.28 . - 

NASH — ‘‘600" Slipstream -— 4-dr. sed., 
$1,464.05; deluxe bus. cpe., $1,399.05; Am- 
bassador Slips’ -dr. sed., $1,778.95; 
*600"’ Super Serles—4-dr. sed.. $1,508.05; 
sed. cpe., $1,459.05; Ambassador — 4-dr. 
sed., $1,820.95; sed. cpe., $1,762.95; stat. 
wag., $2,239.95; conv., $2,250. 


OLDSMOBILE — Series ‘66’ Six — 4-dr. 
4-dr. sed. deluxe, 


sed. stand., $1,556; 

$1,697; 2-dr. sed. stand., $1,513; 2-dr. sed. 
deluxe, $1,655; club cpe. stand., $1,488; 
club cpe. deluxe, $1,628; conv., $1,845; 


stat. wag., $2,456; Series ‘‘68"’ Eight—4-dr. 
sed. stand., $1,614; 4-dr. sed. deluxe, $1,- 
755; 2-dr. sed. stand., $1,572; 2-dr. sed. 
deluxe, $1,713; club cpe. stand., $1,546; 
club cpe. deluxe, $1,687; conv., $1,903: 
stat. wag., $2,514; Series ‘‘76’ Six—4-dr. 
sed. deluxe, $1,805; 4-dr. sed. stand., $1,- 
659; 2-dr. sed. deluxe, $1,731; 2-dr. sed. 
stand., $1,584; Series ‘78’ Eight—4-dr. 
sed. deluxe, $1,863; 4-dr. sed. stand., $1.- 
717; 2-dr. sed. deluxe, $1,789: 2-dr. sed. 
stand., $1,643; Futuramic ‘98’ Series 
4-dr. sed, deluxe, $2,098; 4-dr. sed. stand.., 
$1,993; 2-dr. sed. deluxe, $2,024; 2-dr. sed. 
stand, $1,920; conv., $2,466. 

PACKARD — Eight — 4-dr. sed., $2,150; 
sed. cpe., $2,125; stat. wag., $3,350; Deluxe 
Eight—4-dr. sed., $2,375; sed. cpe., 
Super Eight—4-dr. sed., $2,690; sed. cpe., 
$2,665; conv., $3,175; (141'' wheelbase) 
7-pass. sed., $3,300; 7-pass. lim., $3,450; 
deluxe 7-pass. sed., $3,650; deluxe 7-pass. 
lim., $3,800; Custom EFight—4-dr. sed., $3,- 
675; sed. cpe., $3,625; conv., $4,095; (148 
wheelbase) 7-pass. lim., $4,668; 7-pass. 
sed., $4,504. 

PLYMOUTH — Deluxe 4-dr. sed., $1,- 
299.25; 2-dr. sed., $1,246.50; spt. cpe., 
$1,273; bus. cpe., $1,220.25; Special Deluxe 
—4-dr. sed., $1,377.50; 2-dr. sed., $1,324.75; 
spt. cpe., $1,351.25; bus. cpe., $1,293.25; 
cony., $1,668.50; stat. wag., $1,879.25. 

PONTIAC—Torpedo ‘‘6’’—4-dr. sed. de- 
luxe, $1,600 (8-cyl., $1,647); 4-dr. sed. 
stand., $1,512 (8-cyl., $1,559); 2-dr. sed., 
$1,453 (8-cyl., $1,500); sed. cpe. deluxe, 
$1,572 (8-cyl., $1,620); sed. cpe. stand., 
$1,484 (8-cyl., $1,531); club cpe., $1,438 
(8-cyl., $1,485); bus. cpe., $1,387 (8-cyl., 
$1,434); conv. deluxe, $1,894 (8-cyl., $1,- 
941); Streamliner ‘‘6’’—4-dr. sed. deluxe, 
$1,685 (8-cyl., $1,733); 4-dr. sed. stand., 
$1,598 (S8-cyl., $1,645); sed. deluxe, 
$1,635 (8-cyl., $1,682); sed. stand., 
$1,547 (8-cyl., $1,595); stat. wag. deluxe, 
$2,312 (8-cyl., $2,359); stat. wag. stand., 
$2,235 (8-cyl., $2,282). 
| STUDEBAKER—Champion Deluxe—4-dr. 
sed., $1,545.75; 2-dr. sed., $1,514.25; spt. 
epe., $1,540.50; bus. cpe., $1,445.75; Cham- 


plon Regal Deluxe—4-dr. sed., $1,619.50; 
2-dr, sed., $1,587.75; spt. cpe., $1,614; bus. 
cpe., $1,519.25; conv., $1,969.75; Com- 


mander Deluxe—4-dr. sed., $1,850.75; 2-dr. 
sed., $1,819.25; spt. $1,845.50: bus. 
epe., $1,750.75; Commander Regal Deluxe 
—4-dr. sed., $1,972; 2-dr. sed., $1,940.25; 
spt. cpe., $1,966.50; bus. cpe., $1,872; 
conv., $2,325.25; land cruiser, $2,143.50 
WILLYS — Stat. wag., $1,739.33; stat 
sed., $1,991.72. 
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"48 Production 
Of Trailers Far 
Below ’47 Mark 


WASHINGTON. — Production of 
truck trailers during February 
amounted to 3,667 units, according 
to the Department of Commerce. 
This represents a slight increase 
over the 3,445 units produced in 
January. 

Compared with the previous year, 
however, the February (1948) pro- 
duction showed a 44 percent de- 
crease from the February (1947) 
output of 6,554 units. 

Production of housing-type trailer 
coaches during February amounted 
to 4,131 units. Shipments totaled 
3,963 units, valued at $6.9 million. 


Shipments in the home-type field 
‘continued the downward trend, it 
was stated, which started in No- 
vember and reached the lowest 
level for the series since July, 1946. 

Shipments of truck trailers dur- 
ing February totaled 4,000 units, 


Car Registrations by states are 
released here weekly, as com- 


pleted by R. L. Polk representa- 
tives in state capitals. 





4. A. MASON, chairman of the advertising committee of the Greater Detroit Dodge 
Dealers Assn. and president of Hodges Auto Sales, Inc., Ferndale, Mich., is shown sign- 
ing on behalf of the association the contract for the distribution of ‘‘Dodge News’’ to 
the more than 50,000 owners of Dodge and Piymouth cars in the metropolitan Detroit 
area, R. G. Canter, Detroit city manager of the Dodge Detroit region, observes the 


with a value of $11,300,000, an in- 
crease both in number and value 
over the previous month. 

Statistics on eight major types 
of complete trailers produced and 
shipped during February show vans 
representing almost half of the total 
for the month. 


Vt. Registry Hits 
63,200 Cars 


MONTPELIER, Vt. — Commis- 
sioner of Motor Vehicles H. Elmer 
Marsh reports that approximately 
63,200 passenger cars have been 
registered in the state. This figure 
is some 12,000 ahead of the number 
registered over the corresponding 
period one year ago. 

Registration fees collected to 
date amount to approximately $2,- 
300,000 compared with $1,560,000 re- 
ceived in the same period in 1947. 
A total of 7,420 truck registration 
fees is included in the total re- 
ceipts. 


‘48 Legislatures Confine 
Tax Activities to Trucks 


WASHINGTON.—Activity of 
1948 legislatures regarding high- 
way user taxes has been confined 
principally to motor carrier levies, 
a survey of the National Highway 
Users Conference reveals. 

Highlight of 1948 tax legislation 
was reimposition of the 2 percent 
gross receipts tax on for-hire car- 
riers by the Virginia legislature. 
This tax precipitated a cold war 
regarding reciprocity with sur- 
rounding states two years ago 


weight is 4,000 pounds or less to 
$205 if gross weight is 52,650 
pounds. 

Private truck fees for the same 
weights range from $9 to $333. 
New fees for common and con- 
tract carriers are graduated from 
$12 if the gross weight is 5,000 
pounds or less to $666 if gross 
weight is 52,650 pounds. 

Common and contract carrier 
| trucks formerly paid fees ranging 
from $18 if carrying capacity was 
prior to its repeal. Gov. Tuck re-/ one ton or less to $684 if carrying 
viewed those circumstances that| capacity was more than 15, but 
led to its repeal in 1946; neverthe-| not over 16 tons. 


less, he “reluctantly” signed the Another new Mississippi law 
measure. _, | decreases the annual inspection 
Another new law in Virginia! fee from $20 to $12 on each com- 


mon and contract carrier vehicle 

(trucks carrying a load of two 
tons or less are reduced from 
$10 to $6). 

A measure in Rhode Island in- 
creases registration fees approxi- 
mately 15 percent for gross weights 
up to 28,000 pounds and prescribes 
additional fees for heavier ve- 
hicles, graduated to $147 if gross 
weight is more than 46,000 but not 
more than 48,000 pounds. This bill 
(which also increases gross weight 
for certain tractor semi-trailers) 
has passed both houses. 


Road Fund Drive 
Mapped in Ind. 


INDIANAPOLIS. — Plans for a 
campaign to raise additional funds 
for road construction in Indiana 
were laid by city, county and state 
officials at a meeting here. 

A two-cent increase in the state’s 
present four-cent gasoline tax; 
higher vehicle license fees, and di- 
version of state property tax money 
were among the means suggested 
to raise additional funds for road 
building and reconstruction needs. 


changed the basis for registration 
of trucks of 10,000 pounds or less 
to $1.20 per thousand pounds gross 
weight (without, however, any ac- 
tual change in the tax). New fees 
are also provided for vehicles with 
a gross weight of 40,000 to 50,000 
pounds to provide for increased 
weights permitted by a separate 
law. 

Efforts to reduce passenger car 
fees in California from $6 to $3 
failed, as did perennial bills in 
New York, to provide a flat $10 
fee for nger cars, and a 
Mississippi bill providing a flat 
$3 fee. 

Also failing of enactment was a 
bill in Mississippi which would 
have increased passenger-car reg- 
istration fees from 30 cents to 40 
cents per hundred weight and 
drastically increased bus registra- 
tion fees, which were to range 
from $66 if passenger capacity was 
seven passengers or less, to $1,100 
if passenger capacity was over 40. 

However, a new law in Missis- 
sippi changed the basis for regis- 
tration of trucks from carrying ca- 
pacity to gross weight. Fees for 
farm trucks range from $6 if gross 





Passenger Car Registrations, 23 States for March, °48-’47 
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Used Car Notes 


Arkansas Town Plans 


Check on Used Cars 


NORTH LITTLE ROCK, Ark.— 
Mayor Johnson has filed with the 
city clerk a proposed ordinance de- 
signed to aid in tracing stolen au- 
tomobiles. It will be considered at 
the next meeting of city council. 

The proposed ordinance, drawn 
at the direction of the mayor and 
Police Chief Jack Pyle, would re- 
quire all used-car dealers to fur- 
nish a complete record of make, 
year, model, type, color and motor 
number of all cars bought or sold 
on the lots and names and ad- 
dresses of all sellers or purchasers. 

* a ” 


Mitkowsky Named President 


Of New Waterbury Assn. 


WATERBURY, Conn.—Organi- 
zation of the Waterbury Used Car 
Dealers Assn. was completed at a 
recent dinner meeting. Elected to 
the presidency of the new asso- 
ciation was Irving Mitkowsky. 
Other officers elected were Wil- 
liam J. Fitzpatrick jr., vice-presi- 


Car Theft Ring 
Seen Smashed 


By Arrest of 5 


REVERE, Mass.—A $150,000 car 
theft ring, handling only new mod- 
els, was believed broken here last 
week with the arrest of five men 
by local police and FBI officers. 

Authorities said they considered 
the gang responsible for the steal- 
ing of about 80 new cars during the 
past six months in the New Eng- 
land area. 

Four of the men were being held 
in connection with the thefts, while 
the other was booked as a fugitive 
from justice. He was charged with 
failing to appear in federal court 
on an auto charge several weeks 
ago. 

According to police, the stolen 
cars were driven south, sometimes 
as far as South America, and sold 
at a large profit. Serial numbers 
were changed to avoid apprehen- 
sion, police said. 

* 





* + 


N.Y. Uncovers New Method 


For Licensing ‘Hot Cars’ 

BUFFALO.—A new method of 
obtaining New York state licenses 
for stolen automobiles has been un- 
covered by the state motor vehicle 
bureau. 

Henry Seilheimer, district tax su- 
pervisor, said that the inquiry re- 
vealed that an East Aurora youth, 
under arrest on a car-theft charge, 
had obtained license plates and reg- 
istration certificate for an automo- 
bile stolen two weeks ago in Cheek- 
towaga. 

“We are now making a thorough 
investigation to determine whether 
there are any similar cases,” Seil- 
heimer declared. 

He said the youth had apparently 
gotten the plates on legal state ap- 
plication forms stolen from a deal- 
er’s office. 


ier, 


Farmers Make Up Biggest 


Group of Owners 


WILLOW RUN, Mich. — More 
farmers own Kaiser and Frazer au- 
tomobiles than any other occupa- 
tional group, according to a survey 
by the Kaiser-Frazer Corp. market 
research and analysis department. 

The survey, which covers the re- 
tail delivery of more than 100,000 
K-F cars during 1947, shows that 
14 percent were delivered to farm- 
ers. It also disclosed that the 
farmer buyers purchased 15 percent 
of the Frazer Manhattans—most 
expensive models in the K-F line— 
marketed by the company during 
the year. 

Salesmen make up 6 percent of 
K-F car ownership, according to 
the report. The next largest buyer 
groups, in order, were laborers, 4.7 
percent; factory workers, 4.2 per- 
cent; housewives, 4.1 percent; Army 
personnel, 2.7 percent; factory su- 
pervisors, 2.7 percent; retired per- 
sons, 2.6 percent, and contractors, 
2.2 percent. 


William Ullman, Washington correspon- 
dent, keeps AUTOMOTIVE NEWS readers 
up to date on political and economic trends 
in the nation’s capital every week. 


dent; Ben Rodney, treasurer, and 
M. L. Haberstan, secretary. 
Attending the first annual meet- 
ing were representatives of the 
following automotive firms, all en- 
rolled as charter members: Magee 
Motor Sales, Aurora Motors, Wa- 
terbury Motors, Ben Rodney’s 
Used Cars, Cypress Motors, Morris 
Motors, Clifford L. Atwood’s Used 
Cars, Grove Used Cars, Fitzpatrick 
Motors, Harry F. Atwood, Whitey 
Creel Motors, Gahan Motors, Wa- 
terbury Auto Painting Co., Tony’s 
Auto Parts and Car Co., Joe’s Tire 
Shop, Biano’s Used Cars, Sea Bee 
Motor Sales and Moe's Auto Parts. 


Auction Company Opens 
In Manchester, N. H. 


MANCHESTER, N. H.—(UTPS) 
—Contraros Motor Co. has an- 
nounced the opening of the Man- 
chester Sales Pavilion on Lincoln 
St., where automobile and truck 
auctions will be conducted. 


FROM TH 
so eRe : 


Her interest...interests him 


in the car she sees in Vogue. 





OUTSIDE THE ROYAL ACADEMY, Jowett Javelin, 
chairman and managing director of Jowett Cars, Ltd., who are taking the car on a 
quick visit to the U. S. A. Wearing the striped tie, Chairman George Wansbrough ts 
also a director of the Bank of England, Calicott Reilly was appointed managing director 
of Jowett Cars in 1939. This company has reverted to car manufacture, following the 


Its first car was produced in 1906. 


Lytle Names Hoffman 
Arthur E. Hoffman has been ap- 


Edwards on School Board 


W. W. Edwards, manager of the 
pointed sales manager of Lytle| Ford dealership at Glenwood, Ark., 


Buick Co., 1516 W. National Ave.,| has been elected to the local school 


H BY RAWLINGS. 
ay, is ee 
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Good as New 


°26 Ford Passes State Test 
With Flying Colors 


WINSTON-SALEM, N. C.—A 
1926 Ford sedan, in perfect run- 
ning order and still retaining a 
showroom appearance, has passed 
a state motor vehicle inspection 
test here with a perfect score. 

The old car was originally pur- 
chased from Twin City Motor Co. 
(Ford), which has handled the 
Ford line since 1918. Upon the 
death of its original owner, the 
car was sold by his widow to 
George W. Crotts jr. in 1942. 

Everything about the car is in 
perfect working order and the ve- 
hicle retains its original mouse- 
gray finish. The original tires are 
still on it. Crotts recently refused 
an offer of $1,200. 


Max’s Auto Service 


Max’s Auto Service (Willys- 
Overland) has been opened in 
Frewsburg, N. Y. The firm special- 
izes in parts and service for Jeeps 
and trucks and handles a complete 
line of Jeep attachments. 
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U. S. Rubber Names Reeves 


To Manufacturers’ Sales 


Lawler B. Reeves, formerly man- 
ager of farm market sales for 
United States Rubber Co.’s tire di- 
vision, has been 
appointed assis- 
tant director of 
manufacturers’ 
sales for the divi- 
sion with head- 
quarters at De- 
troit, according 
to W. D. Bald- 
win, director of 
manufacturers 
sales. 

Reeves joined 

L. B. Reeves ty, 8. Rubber Co. 
in 1941 as a salesman at Okla- 
homa City. He obtained a leave of 
absence from the company during 
the war to serve with the Army 
Air Force, and was discharged 
with the rank of colonel. 


Upon his return to the company 
at the close of the war, Reeves 
was placed in charge of aircraft 








Auto Personnel 


tire sales and was later appointed 
manager of farm market sales. 
* * 


Oldsmobile Names Padgett 
Memphis Service Head 


D. E. Ralston, general sales man- 
ager of Oldsmobile division, has 
announced the appointment of 
Donald M. Padgett as service man- 
ager of the Memphis zone organ- 
ization and the transfer of Robert 
J. Weis from Memphis to the home 
office service department. 

Padgett began his career with 
General Motors as an insurance 
adjuster for G.E.LC., a subsidiary 
of the corporation, in San Fran- 
cisco. During the war years he 
served both at Oldsmobile in Lans- 
ing and at General Motors in Flint 
as an instructor. Since then he has 
been assigned as a service repre- 
sentative in St. Louis and Mem- 
phis. 


* * * 


Lynch Heads Up Sales 


For Crosley in New York 


Appointment of Stephen A. Lynch 
jr. as general sales manager of 
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RALPH F. LYNN, Lincoln-Mercury district manager at Kansas City, emphasizes 
Lincoin car features to the four Greater Kansas City Lincoln-Mercury dealers who, 
fo representatives at a preview recently. . Left to 


right, Max Harris, Harris Motors; Oscar Maples, Oscar Maples Motor Co.; Lynn; Wil- 


Lynn, were hosts to press and 


liam W. Agnew, Armour Motors, and Beri Berry, Berl Berry Motors, Inc. 


Fine Cars, Inc., Crosley dealer for 
the New York metropolitan area, 
is announced by Powel Crosley jr., 
president of Crosley Motors, Inc. 
Fine Cars, Inc., is located at 1171 
Madison Ave. 

Lynch resigned as president of 
the Greater Miami (Fla.) Hotel 
Assn. to assume his new duties. He 
will be associated with Virgil C. 
Moore, president of Fine Cars and 
Crosley distributor in southern 
California and southern Florida; 


Dean A. Redfield, vice-president, 
secretary. 


and Morris G. Zirin, 
Lynch is treasurer. 
* o * 


Chevrolet Names Averill 


Assistant Regional Chief 


L. H. Averill has been appoint- 
ed assistant regional manager of 
the Chevrolet Eastern region 
with headquarters in Washing- 
ton, T. H. Keating, general sales 
manager, has announced. 

Averill, a veteran with the 





ie eae 


This new lubrication line—designed and built by the makers of 
world renowned Gilbarco Gasoline Pumps—was developed 
with one idea in mind: to provide faster lubrication with 
the least amount of fatigue and at the lowest possible cost. 





Styled with the striking eye-appeal 
that influences customers and wins friends, 


in this new line of equipment for complete lubrication 
service you will also find operating features which mean 
longer life, freedom from annoying breakdowns, 


lowered maintenance expense. 


Pictured above are Gilbarco’s DeLuxe Chassis 


Lubri-Server, Vacuum Cleaner and Gear Oil Lubri- 


Server. For details on these and other DeLuxe 
models (in batteries or separate units) 
... as well as the economy-priced Leader line... 


send for the new Gilbarco catalog. 







Gilbert & Barker Manufacturing Co. 
West Springfield, Mass. 
Toronto, Canada 


company, has most recently been 
assistant regional manager i 
Atlanta. He was at one tim: 
associated with the Eastern re 
gion as Pittsburgh zone man 
ager. 


* * * 


3 Production Men Made 


Auto-Lite Vice-Presidents 


Royce G. Martin was re-elected 
president of Electric Auto-Lite Co. 
and three new vice-presidents were 
named during the annual meeting 
of the board of directors. All other 
officers were renamed to their po- 
sitions. 


1949| The three new vice-presidents 
with | are C. M. Adams, F. H. Drummond 


and Robert Twells. All are produc- 
tion men. 

Adams is plant manager of the 
Bay City (Mich.) division of Auto- 
Lite. Drummond is in charge of 
all die casting operations with 
headquarters at Woodstock, II. 
Twells heads up spark plug opera- 
tions in Fostoria, O. 

. * * 


Showalter, Steidle Get 
Studebaker Service Posts 


W. R. Showalter and Carl F. 
| Steidle have been appointed re- 
gional service representatives in 
Studebaker’s Kansas City and Phil- 
adelphia regional offices, respec- 
tively, according to Don O. Wilson. 
general service manager. 
Showalter was assistant test en- 
|gineer at the Studebaker proving 
|grounds for several years after 
| serving as factory test driver and 
mechanic. Later he was an in- 
structor in mechanical training 
classes at the Studebaker factory 
| service school. Steidle has 17 years 
of varied automotive experience 
|ranging from mechanic to parts 
|and service manager of Pennsyl- 
| Vania dealerships. 
| * . * 
Lang Succeeds Toussaint 
In Ford Truck Sales 


| Appointment of R. D. Lang as 
|manager of the truck and fleet 
sales department of the Twin City 
(Minn.) branch of Ford Motor Co. 
| has been announced by R. P. Wood, 
| district manager. 

| Lang replaces C. V. Toussaint, 
| who is now regional manager in 
| Chicago. 





| Twin Coach Appointments 


Appointments of Stuart N. Smith 
to the new position of general su- 
perintendent in charge of manufac- 
turing operations of Twin Coach 
Co.’s Buffalo division and of Earl 
H. Lenz as director of engineering 
for the company are announced by 
John J. Lee, vice-president and gen- 
eral manager. 

. . 


New Plaskon Controller 


Appointment of James D. Will- 
son as controller of Plaskon divi- 
sion of Libbey-Owens-Ford Glass 
Co. is announced by W. W. Knight 
jr.. general manager. Willson suc- 
ceeds Warren R. Feldtmann, re- 
signed. Joseph S. Lauber has been 
named assistant controller. 

o . 


Fresh’nd-Aire Names 2 


Fresh’nd-Aire Co., Chicago, man- 
ufacturer of electric air circulators 
and room humidifiers, has added 
two sales representatives to its sales 
organization. B. T. Rupp was named 
to cover Southern California. John 
Steele will cover the Memphis and 
Little Rock area. 

* * @« 


Ford Insurance Director 


Roy L. Jacobus, who was asso- 
ciated with Montgomery Ward for 
many years in Chicago, has been 
named director of insurance for 
Ford Motor Co., it is announced 
by Lewis D. Crusoe, vice-president 
and director of finance. 

a . . 


Mooney Is Re-elected 


James D. Mooney, president of 
Willys-Overland Motors, was re- 
elected a board member of the Na- 
tional Industrial Conference Board 
for the forthcoming year at the 
board’s 296th meeting held here. 

= . + 





Taggart Joins Ethington 
Appointment of John F. Taggart 
|} as zone manager east of the Mis- 
| sissippi is announced by Ethington 
Mfg. Corp., 4058 Del Rey Ave., Ven- 
| ice, Calif., manufacturer of Emcee 
rear-compartment radio speakers. 


‘Dealers Tell Me’’ by John O. Munn ts 
an open forum for the expression of deal- 


ers’ opinion. 
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Automotive Finance .. . 





Studebaker Shows Net 
Topping $4 Million 


SOUTH BEND.—Studebaker 
Corp. and its subsidiaries in the 
quarter ended March 31 showed a 


consolidated net income of $4,- 
251,847. 
This is equivalent to $1.80 a 


share on 2,355,465 shares of com- 
mon stock outstanding at the close 
of the period, it was stated. It 
compares with a net income for 
the quarter ended March 31, 1947, 
of $1,655,760 after all charges. 

Studebaker’s net sales in the first 
three months of 1948 totaled $91,- 
670,777, as compared with $62,322,- 
216 in the corresponding period of 
last year, according to the com- 
pany. 

As of March 31, 1948, Studebak- 
er’s working capital totaled $36,- 
969,581, as compared with $35,U30,- 
994 on Dec. 31, 1947, and $31,126,294 
on March 31, 1947. 

Current assets as of March 31, 
1948, including cash and govern- 
ment securities of $37,495,866, to- 
taled $78,928,732, while current lia- 
bilities amounted to $41,959,151. A 
year earlier the company had cash 
and government securities of $24,- 
958,644, current assets of $56,1%3,- 
526, and current liabilities of $25,- 
007,235. 

Earned surplus as of March 31, 
1948, amounted to $31,143,136 as 
compared with $21,185,560 a year 


earlier. 
> * * 


Associates Investment Net 


Almost Double Year Ago 


SOUTH BEND.—The gross vol- 
ume of receivables acquired by As- 
sociates Investment Co. and its 
finance subsidiaries in the three 
months ended March 31, 1948, was 
$148,993,177, an increase of 84 per- 
cent over receivables of $80,884,703 
acquired in the same period a year 
before, according to K. M. Morris, 
chairman of the board. 

The first quarter’s heavy volume 
resulted in receivables outstanding 
being increased from $163,290,706 
on Dec. 31, 1947, to $180,382,950 on 
March 31, 1948. Consolidated net 
earnings of the company and its 
subsidiaries for the quarter were 
$1,270,825, or $1.22 per share on 
the common stock outstanding, as 
compared to $681,695, or 65 cents 
per share for the quarter ending 
March 31, 1947. 

7 


* * 


Convair Loses $16,721,393 
After Tax Credits in ’47 


SAN DIEGO, Calif.—Consolidat- 
ed Vultee Aircraft Corp. had a net 
operating loss, after estimated tax 
credits, of $16,721,393 for the fiscal 
year ended Nov. 30, the 1947 an- 
nual report discloses. Operating 
loss from current operations for 
that year amounted to $36,021,393. 
In addition, the company had a 
loss through the sale of its non- 


aviation assets of $6,954,948, a total |" 


loss of $42,976,341 before adjust- 
ment of income taxes. 

Floyd B. Odlum, chairman of the 
board, said the $6,954,948 loss had 
been treated as a surplus adjust- 
ment. On the $36,021,393 operating 
loss, he added, tax counsel and 
accountants estimate that the com- 
pany eventually will recover ap- 
proximately $19,300,000 through the | 
carryback provisions of the fed- 
eral income and excess profits tax 
laws, leaving a net operating loss 
of $16,721,393 after such estimated 
tax credits. 

* + * 


$3,197,934 Net Shown 
By Willys in Six Months 
TOLEDO.—Willys-Overland Mo-| 
tors showed a net profit of $3,197,- | 
934.80 for the first six months of 
its fiscal year, James D. Mooney, 





Auto Stocks 
Apr.26 Apr. 19 
58 





Ce « o.0cacces 59% =| 
CH sdsaisces 6% 6% | 
General Motors . 57% 5644 
Hudson ......... 19 17 
Kaiser-Frazer .. 10 9% 
Nash-Kelvinator.. 16% 15% 
Packard ........ 456 4% 
Studebaker ...... 22 20% 
Willys-Overiand. 9 Bg 


Average for 


Nine Stocks .. 22.64 
















president and board chairman, told 
stockholders in the company’s 
semi-annual report. 

This profit is the equivalent of 
$1.06 per common share on a six- 
month basis, after allowance of 
$332,882.13 for preferred dividends. 
It nearly equaled the $3,367,792.21 
which the company earned in the 
entire 1947 fiscal year, Mooney 
said, and it compares with the net 
profit of $1,164,886.15 for the cor- 
responding six months of last year. 

Gross sales for the six-month 
period totaled $90,367,747.48, 


as| DETROIT. 
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| compared to $64,437,295.17 for the 
| like six-month period last year. 
7 - * 


| Gabriel Net in Quarter 


|Less Than Half °47 


| CLEVELAND.—Gabriel Co. has 
listed net profit for the quarter 
ending March 31 of $51,472, as com- 
pared with $115,968 for the first 
quarter of 1947. After provision for 
preferred dividends, net earnings 
per share for the quarter ending 
March 31 amounted to 12 cents 
per share as compared with 31 
cents per share for the first quar- 
ter of 1947. 

Net profit for March was equal 
to the net profit of January and 
February combined, Gabriel Presi- 
dent John Briggs said. 

* * * 


$4,751,848 Net at Nash 


Below Previous Quarter 
— Nash - Kelvinator 


BALCRANK LUBETTE MODEL "A”’ 


The only self-contained lubrication 


center in three square feet of floor space 


No more congested lubritoriums — you can have 
the complete lube supply and outlet equipment 
in one central unit, and all in approximately 
three square feet of your lubritorium floor space. 
The new Balcrank Lubette “A” encloses drums, 
reels, pumps, everything but the essential control 
stand underground, completely out of the way. 
And there’s no difficulty in changing drums— 
they raise and lower back underground at the 
turn of an elevator knob. 

Unequalled for handy service in either a one 
or two lift department, Lubette “A” brings you 
five control handles—two chassis, two gear, and 


BALURANK 


Corp. has reported a net profit 
after taxes of $4,751,848, or $1.09 
per share, for the second quarter, 
ended March 31, of its 1948 fiscal 
year. 

This compares with a net profit 
of $5,640,974, or $1.30 per share, 
for the previous quarter, and $4,- 
322,508, or 99 cents per share, for 
the like period of 1947. 

For the six-month period, net 
profit after taxes was $10,392,823, 
or $2.39 per share, against $8,422,- 
548, or $1.94 per share for the com- 
parable period a year ago. 

a + * 


Crowell-Collier Net Profit 


In °47 Put at $4,865,686 


PHILADELPHIA.—A net profit 
of $4,865,686 during 1947 as com- 
pared with $6,539,099 in 1946 has 
been announced by Crowell-Collier 
Publishing Co. 

Sales and revenue last year were 
reported to have hit a record high 


25 


of $60,924,267. Of this figure, $30,- 
172,859 was accounted for by mag- 
azines and books, less returns, 
discounts and allowances, and $30,- 
568,129 by advertising, less com- 
missions and discounts, it was de- 
clared. 








* * - 


Reinvestment 
Timken Bearing Reports 


$1.8 Million Plowback 


CANTON, O.—Timken Roller 
Bearing Co. “plowed back” into the 
business a total of $1,836,870 in the 
first four months of 1948, A. L. 
Bergstrom, vice-president in 
charge of engineering, reported 
last week. 


Largest single expenditure au- 
thorized was for the St. Thomas 
(Ont.) plant, which is to receive a 
total of $611,910. The Canton bear- 
ing division received $396,445. 





one air—all easily accessible from either side of 


the stand. 


You'll have less service worries with this Bal- 
crank lubrication center. The pumps have fewer 
moving parts than other pumps. Hose reels 
operate on simple Balcrank principle that elimi- 
nates pistons, pulleys and other complicated gear 
mechanisms. All parts from control handles to 
the smallest connections are engineered for 
easier, more dependable operation. 

Again, Balcrank brings you better lubrication 
equipment through simplicity of design. 














NEW YORK 


CLEVELAND 
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500 Ch 


Nearly 500 Chrysler dealers, 467 
to be exact, now are participating 
in the new Chrysler division radio 
show, “Chrysler Dealers’ Animal 
World Court,” which was intro- 
duced on April 12. The show is 
being aired over 26 stations and 
is covering 33 metropolitan cities, 
ranging from Boston to Los An- 
geles and Seattle. The Southern 
and Southwestern cities which will 
be given auditions by factory and 
McCann-Erickson, Inc., executives 
within the next two weeks are ex- 
pected to add considerably to the 
list of sponsors. 

This is a five-minute transcribed 
program devoted to animal wel- 
fare. It features stories of the 
courage, intelligence and devotion 
of pet animals, particularly dogs. 
As there are some 18,000,000 dog 
owners in the United States, the 
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rysler Dealers 
Sign for Radio Show 


By Bob Finlay 


potential listening audience is very 
large. In the first week, the Den- 
ver station carrying the program 
placed nine dogs in good homes 
and had 75 additional inquiries. 

The program is prepared by the 
radio department of McCann- 
Erickson, which supplies records 
to the various stations. 


Steel Story 


There was a time when we were 
critical of steel companies for fail- 
ing to tell the steel story to the 
public, so we tip the topper to the 
job steel is doing now. 

In a Detroit paper last week, 
steel was represented with three 
sizable institutional ads. 

The American Iron & Steel In- 
stitute explained that “it takes 
mills to make the steel you use, 
and profits to keep the mills going 








Auto Advertising in 
Farm Magazines 


Jan.- 

Feb.’48 Feb.’48 
PIE scsinesicccersvsscv ee $31,510 
Dodge ................ 13,900 30,600 
Studebaker . 17,941 26,141 
Kaiser-Frazer.... 12,500 24,100 
Plymouth ..... . 10,235 22,935 
Hudson .............. 20,470 20,470 
BONE Sssccirwaicncee: ee 6,500 


General Promotion 
Chrysler Corp... 8,610 8,610 


(Source: Leading National Advertisers, 
Inc. ) 





. . » Steel’s 1948 profit dollar buys 


only 50 cents worth of rolling mill, 
however, compared with 1938 . . .” 


U. 8S. Steel said: “Let’s try to 
stop rising costs,” and cited its 
planned price cuts on items re- 
lated to the cost of living. Let’s 
hope industry can back up this 
move. 


National Steel told the high- 
lights of its 1947 operations .. . 
as a customer, as an employe, a 
stockholder and a fellow citizen. 
From the copy it is evident that 
National did a creditable job in 
1947 and is preparing to do a bet- 


ter one: “We spent over $35,000,000 


America is at Home... TO FRIENDS 





Planning, creating, and distributing Direct Mail Ad- 
vertising that will get maximum ATTENTION at the 
first critical point—the family mailbox—is a long-time 
basic policy with R. L. Polk & Company. The Polk 
organization adds RESEARCH to years of experience 


in planning your Direct Mail Advertising. 


R.L. POLK ano COMPANY 


BRANCHES AND PRODUCTION PLANTS: 


CHICAGO 


ST. LOUIS 


mailings daily. 


The doors to all the homes in America lead through 
the family mailboxes. 


And, America’s families—properly approached—are 
hospitable folks. They'll listen . . 


-.. and they'll BUY ... if they like you. 


When you call on America’s selected families, through 
the productive medium of Direct Mail Advertising, 


do you call as a FRIEND, or are you a “*foot-in- 
the-door’’ salesman? 


. they'll accept you 


Polk facilities are complete—consultation, research, 
planning, creating, producing and distributing. The 
people of America—your selected prospects and cus- 
tomers—are in Polk’s list files. Production plants—in 


seven strategic cities—are able to handle two million 


Direct Mail Advertising Division 


Headquarters: Polk Building 


PHILADELPHIA 


CINCINNATI 


431 Howard Street 
Detroit 31, Michigan 


TRENTON 





FUTURA 


WITH GM 
HYDRA-MATIC 
DRIVE 


boards throughout the 







metropolitan areas. Pri 


on new construction—and uncom- 
pleted construction amounted to 
another $27,000,000 .. .” 


Ads on Wheels 


A report from Cleveland indi- 
cates many new and used car deal- 
ers are taking advantage of the 

traveling outdoor 

displays on the 
outside of Cleve- 
land’s_ streetcars 
and buses. These 
displays are in 
the direct line of 
vision of automo- 
bile drivers and 
also reach motor- 
ist - pedestrians 
after they have 
parked their 
cars. 
largest Studebaker 
dealer, Cole Motors, highlights 
service facilities and free pickup 
and delivery. A west side dealer, 
Murray Oldsmobile, is currently 
featuring auto repainting at $69.50. 
Cleveland's elite Shaker Heights 
section is represented by Shaker 
Heights Buick, emphasizing the 
need for service to keep your car 
in the best condition, and Blau- 
shild Motors (Chrysler-Plymouth) 
is using inside space on the Shak- 
er Heights Rapid Transit to ac- 
quaint Shaker residents with the 
company. 

Hudson dealers featured the 
theme, “This Time It’s Hudson.” 
Lincoln and Mercury traveling out- 
door displays introduced the 1949 
models to Greater Clevelanders. 
Kaiser-Frazer, starting May 1, 
featured their cars “to help make 
your vacation an ideal trip.” Leo 
Grabski (Ford) also started a cam- 
paign May 1 featuring factory 
authorized rebuilt engines. 


Words on World 





Cleveland's 


and processed 7,643,420 woras 
from its correspondents abroad 
in 1947, according to a study re- 
leased last week by the Times. 
This total included only wordage 
carried by cable, telephone and 
wireless. 


Picture Power 


Parade’s Ed Kimball sends along 
an intriguing folder revolving 
about pictures and _ skepticism. 
Showing pictures of the end of 
Herman Goering and Mussolini, 
Parade says no one doubts that 
they are dead, while a recent poll 
reveals that 51 percent of the peo- 
ple in America do not believe that 


| Hitler is dead. In all three cases 


there were eye-witnesses, but the 
camera was not on hand for Hit- 
ler’s last stand. 


They Ate Cake 

Usually the “cake” of promo- 
tion is followed by cheese, but 
the Boston Record-American 
frosted its cake with chocolate 
in a sweet promotion last week. 

The Hearst tabloids marked 
the tenth anniversary of their 
merger by sending thousands of 
chocolate cakes to leaders of the 
community “which has so whole- 
heartedly accepted the up-and- 
doing tabloid combination.” 


Names 


Neil T. Regan, of Steve Hanna- 
gan’s crew, who has been handling 
publicity for Willys-Overland, will 
move to Las Vegas, Nev., at the 
end of June when the Willys-Han- 
nagan deal ends. Hannagan has 
the city account, so pretty soon 
you may hear about some of the 
glories of Las Vegas besides the 
gay divorcees and galloping dom- 
inoes. 


Brooke, Smith, French & Dor- 
rance has added J. Robert Conroy 
to its public relations staff. Con- 


The New York Times received 






THIS IS THE NEW 24-sheet poster for May now going up on approximately 4,000 
nation, advertising 
model. A similar design will appear on Oldsmobile’s painted boards located in 12 key 
nted in several colors, it will remain on display until June 15. 


Oldsmobile’s 1948 ‘‘Futuramic’’ four-door 


roy comes to BSF&D from the J. 
G. Berens Organization, New York 
public relations counsel, after a 
newspaper career. 


J. B. Scarcliff has been named 
advertising manager of the Fire- 
stone Tire & Rubber Co., Ottawa, 
Canada. 


J. G. Bumberg, former advertis- 
ing and sales promotion manager 
of the Ajax, Westminster and Van- 
derbilt tire companies, has formed 
his own organization to be known 
as Jay Gabriel Bumberg, Adver- 
tising, 403 W. 34th St., New York 1. 
The organization will specialize in 
automotive accessory and station- 
ery and equipment accounts in ad- 
dition to general advertising in all 
media. 





ASK THE 
BRANHAM MAN 
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Aluminum 


FENDER KICKPLATES 


Polished Cast Aluminum 
Will Not Rust 
Fits 41 to 48 Fords and Mercurys 
List $12 to $15 
Your Cost .. . $6.50 per set 


Euclid Ford Company 


495 E. 185th Street Cleveland 18, Obio 
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In the Hopper 


Uniform Traffic Code 
Urged in Oklahoma 

Enactment of legislation to give 
Oklahoma a uniform traffic code 
and a specific speed limit for mo- 
tor vehicles has been recommend- 
ed to the state legislative council 
by its judiciary committee. 

State Public Safety Commission- 
er Paul Reed recommended a 
speed limit of 60 miles an hour 
for passenger cars in daytime and 
50 miles an hour at night. He also 
proposed 45 miles an hour for 
buses and trucks. He said other 
safety advocates didn’t agree with 
him on the latter phase of the 
recommendations. 

> * + 


R. I. Legislature Approves 


Increased Load Limits 


A bill increasing Rhode Is- 
land’s legal maximum truck-and- 
load weight limit from 46,000 to 
50,000 pounds has been approved 
by the state legislature. 


The change brings the Rhode 
Island regulation in line with the 
50,000-pound limit allowed in 
poth Connecticut and Massachu- 
setts. The measure also revises 
Rhode Island truck registration 
rates, increasing the maximum 


from $100 to $158. However, a | 


Senate amendment makes the 
fee increase effective at the 29,- 
000-pound level. 

s os * 


Anti-Diversion Bill Goes 
To R. I. House Again 


A proposed state constitutional | 


amendment outlawing highway 
fund diversion has been passed by 
the Rhode Island Senate and sent 
to the House. 

However, similar measures in re- 
cent years also have been approved 
by the Senate only to die in the 
House. 


Ogden (Utah) Adopts 
Graduated License Fees 


A graduated license tax, based 
on gross receipts, has been adopted 
by the Ogden (Utah) City Com- 
mission. 

The graduated local levy ranges 
from a $5 minimum to a maximum 
of $700 a year. In addition, the 
city will continue regulatory taxes 
previously in effect, $25 a year in 
most instances. 

& s * 
Workmen Compensation Law 
Signed in Mississippi 

Gov. Fielding L. Wright has 
signed into law a bill giving Mis- 
sissippi its first workmen’s compen- 
sation statute. Mississippi had been 
the only state in the nation without 
such a law. 

Scheduled to go into effect Jan. 1, 
1949, the new act will apply to em- 
ployers of eight or more persons, 
excepting those employed on farms 
and in domestic work. It provides 
maximum weekly benefit payments 
of $25. It has unlimited medical 
and hospital provisions, with a 
maximum death payment of $8,600. 
The measure also sets up a second 
injury fund and provides $500 al- 
lowance for training injured work- 
ers for other types of jobs. 
o +. s 





Interstate Carriers Exempted 
From Maryland Titling Tax 

Maryland’s new 2 percent titling 
tax does not apply to interstate 
carriers, it was ruled last week by 
Superior Court Judge Joseph Sher- 
bow in connection with a man- 
damus suit filed by Capitol Grey- 
hound Lines, Pennsylvania Grey- 
hound Lines, Inc., and Red Star 
Motor Lines against the state com- 
missioner of motor vehicles. 

The court pointed out that the 
titling tax, enacted by the 1947 








Maryland legislature, imposes an 
excise tax of 2 percent of the fair 
market value of every vehicle upon 
the issuance of every original cer- 
tificate of title, and for every sub- 
sequent certificate in the case of 
sales of vehicles. 

* * * 


Revised Registry Fees Due 


Jan. 1 in California 


Gov. Warren has signed into 
California law a bill establishing 
a new schedule of motor vehicle 
fees paid in lieu of general prop- 
erty taxes. Motorists generally 


will pay less under the new 
measure, effective next Jan. 1. 


Although the measure _in- 
creases the tax rate 1% to 2 per- 
cent of the market value of ve- 
hicles, it provides a new sliding 
scale of depreciation. Under the 
new law, the tax on a new ve- 
hicle will be on 85 percent of its 
California delivered price. The 
fee paid by a new car owner for 
the first year actually will be 
slightly higher than the previous 
rate, but in each succeeding year 
this tax will be reduced. 

The sliding scale provides that 
a car nine years old or older 
shall be taxed on 5 percent of 
its original value, provided that 
no tax shall be less than $1. 


+ * + 


Mass. Kills Insurance Bill 


The Massachusetts House, by 47 
to 46, killed a bill that would per- 
mit a rider to be attached to a 
compulsory automobile insurance 
policy which would provide that 
reasonable hospital, medical and 
funeral expenses also would be paid 
in event of injury or death. 





Yanqui skippers carried cargoes of 
trade goods around the Horn, put into 
Yerba Buena harbor .. . 
Francisco a trading post and supply center 
a century before it acquired its name... 
The commerce of clipper ships and tent 
stores continues in the huge Merchandise 
Mart, second only to Chicago’s. 

The largest commercial building west 
of the Mississippi houses seven wholesale 


markets . . 


radios and appliances, gifts, housewares, 
textiles, linens and toys. Some 1,600 of the 
country’s best firms make San Francisco’s 
Mart their Western sales headquarters. 


Prom all parts of the West, Canada, 
Alaska, Latin America, the Pacific Islands, 
-60,000 dealers 
and buyers come to the Mart, spend some 
$500,000,000 a year under one roof... 


Australia, China, France.. 


sx 





San Francisco Chronicle 


SAWYER, FeERGuson, WaLKER Co., National Representatives, 
New York, Chicago, Detroit, Atlanta, San Francisco, Los Angeles 
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and made San 


. furniture, floor coverings, 








PONTIAC DEALERS pose with factory executives at the midway point in a two-day session dealing with ‘Selling in a Sellers’ 
Dealers in attendance were Samuel White, Providence, R. 0. Carpen 


Market.’’ 


I.; Victor Brietfeller, Flushing, N. Y.; R. 


iter, 


Harrisburg, Pa.; R. T, Whitney, Hudgins, Va.; Gerald S. Strickland, Syracuse, N. Y.; C. A. Clark, Braddock, Pa.; Glenn Brozo, 
Detroit; W. L. Dunlop, Bay City, Mich.; A, Gail Bretzius, New Philadelphia, 0.; H,. T. Thompson, Cuyahoga, 0.; a R. Brashear. 
Kingsport, Tenn.; Donald Jones, Tomahawk, Wis.; W. H. Christen, St. Louis; E. E. Gutting, Topeka; John Gallagher, Mason City, 


Towa; Ben Kilde, Fergus Falls, Minn.; J. Ray Waits, Charlestown, S. C.; W. 


M. Liddon, Nashville, Tenn.; Jack H. Stableford, 


Austin, Tex.; E. B. Bianco, San Rafael, Calif.; Orrin W. Fox, Pasadena, Calif., and N. J. Vickerman, Seattle, 


Ontario Assembly Plant 


Building Twin Coaches 


FORT ERIE, Ont.—Fleet Mfg. 
Ltd. has produced the first Twin 





that Twin Coach buses in Canada 
will number 700, mainly in To- 
ronto, Winnipeg, Montreal, Wind- 
sor, Vancouver and Victoria. 


Current production is an as- 


Coach bus from its assembly line| sembly operation, with all parts 
here. By fall of 1948 it is expected | coming from the U. S., but it is 


\ 


But much of the Merchandise Mart’s 


hold an all-time peak. New population, 


make San Francisco a major market for 
home furnishings and furniture. 


outlet today is local—in the Bay Area and 
Northern California. Wartime jobs and 
the armed forces acquainted millions of 
people with the country and the life. 
Most of the workers stayed. Many of the 
servicemen brought their wives back to 
stay. The need for housing, and the needs 





of homes, will not be filled for years. 
Employment stays high, bank balances 


and young families give San Francisco 
exceptional promise for the advertiser . . . 
and The Chronicle exceptional potency. 
Home owned, home grown since 185 4, 
The Chronicle has missed few issues, 


\3 


expected that parts will soon be 
produced in Canada to bring Brit- 
ish Empire content for tariff pur- 
poses up to a required 40 percent. 
The Fleet plant was used to build 
aircraft during the war. 





Merchandise Mart to the West! 


got where it is, and manages to grow by 
being the best newspaper we know how 
to produce—in a twenty-four hour day. 

Written and edited to interest people, 
The Chronicle comes pretty close to a 
classless newspaper. It is read by leading 
citizens and labor unions, business men, 
bus drivers, book-lovers and people who 
listen to basketball broadcasts . . . women 
in mink coats and supermarket customers, 
old timers and teen-agers. 


Variep appeal of local and national 
news gets a variegated audience—both of 
which give it unusual versatility as an 
advertising medium. It is the staff of life 
for the leading specialty shops, carries the 
heaviest load for major department stores; 
and rustles up a lot of receipts for the 
Market Street buyers who have something 
on the ball. The Chronicle can get action 
for family sedans or sports models... 
gasoline, new tires, or accessories. The 
SFW man will give the details. 






































AUTOMOTIVE NEWS Want Ads bring you Quick Results 
from the Best Customers in the Automotive Industry. 


QUALITY ACCESSORIES. . 


OIA LT ATOLL Tae 


A OITION 
THEY’RE BETTER 


“Protecto 


GRILLE 
GUARDS 


@ HEAVIER @ MORE DURABLE @ BETTER LOOKING 


They’re in demand, because they're better—and bigger! Handsomely designed— 
TO FIT ALL MAKES OF CARS ... 13 gauge steel tubing, 1% inch diameter! 
ALSO—EXTRA HEAVY GUARDS FOR CHRYSLER CARS, 1% inch diameter... with 
special sleeve to cover connections. 


leo 


HEAVY CHROME 
PLATED 


GRAVEL 
DEFLECTORS 


FOR ALL CHRYSLER MAKE CARS 


PRICE 


$20 
IMMEDIATE 
DELIVERY 
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@ Extra Large for Protection 
@ Fits Perfectly to Fender Contour 
' @ Heavy Gauge Steel, Chrome Plated 


A fast moving item, one that sells on sight. Carefully 

‘ engineered to fit perfectly to fenders, its heavy gauge : 
stee! construction will give years of service under any conditions. And the heavy 
plated chrome finish will really stand. up. Priced right — to sell quickly. 


IMMEDIATE DELIVERY... WIRE OR WRITE TO 


ROP-LOC PRODUCTS CO. 


1401 WEST NINTH ST. CLEVELAND 13, QHIO 


Quantity 
PRODUCTION 


fe) | 


GREY IRON CASTINGS 


ONE OF THE NATION'S 
AND MOST MODERN 
PRODUCTION FOUNDRIES 


j ay Oe 7 a 


mt 0 


THE WHELAND COMPANY 
FOUNDRY DIVISION 


een el 


CHATTANOOGA 2, TENNESSEE 
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Sales Called Key 
To Adjusting 
U.S. Economy 


LITTLE ROCK, Ark.—If depres- 
sion forecasts become a reality, 











sales executives can convert it into | 


a mild adjustment of the nation’s 
economy if they “really get into 
things and show the desire to sell,” 
Guy Gundaker jr., field sales man- 
ager of B. F. Goodrich Co., de- 


clared in an address here before a | 


sales managers club. 

“I see good business ahead, but 
of a type we as salesmen must 
earn,” he said. “We won't get it 
on a silver platter any more. 

“The only reason I can see for 
a dépression would be failure of 
businessmen to provide products 
giving more service, better value, 
more comfort for the consumer 
who has the dollars to buy them.” 

Gundaker cited as favorable fac- 
tors the high national income, sav- 


| ings through the years, high wages, 
| reduction of taxes by Congress, 


and money circulating or “avail- 
able for circulation.” 

The buyer during the war “just 
bought” without regard for qual- 
ity, brand, specifications or the 
maker’s background, he said, but 
now asks questions about prices 
and “brings out his personal chisel 
to take a little off the price here 
and there.” 

“I believe you'll find that post- 
war price structures—mind you I 
did not say postwar prices—are 
changing, margins are narrowing, 
extra discounts are disappearing; 
the special representatives, high- 
cost men who cluttered up the dis- 
tribution picture with their glad- 
handing, are either working or at 
liberty,” he said. 


Italian Scientist 
Doubts Near Use 
Of Gas Turbine 


NEW YORK.—The gas turbine 
for commercial] flying is still in the 
future, although it may soon be 


Frank Martinuzzi, head of the gas 


turbine section of the Italian Na- | 
tional Research Council, Rome, said | 


in an address before the metropoli- 


tan section of the American Society | 


of Mechanical Engineers here. 
Expressing a firm belief in the 

future of the gas turbine, Dr. Mar- 

tinuzzi said he felt that the gas 


turbine has been oversold, especial- 


ly in the aviation field. 


“The Swiss have by far the most | 


extensive experience in developing 
industrial gas turbines,” he assert- 
ed. “From that we may conclude 
that within the next few years gas 
turbines will be used commercially 
in locomotives, in medium-sized oil- 
burning power plants, and perhaps 
in marine propulsion.” 





Detroit Plastics Group 


Schedules Meeting 


DETROIT. — The Detroit section 
of the Society of Plastic Engineers 
will hold a meeting on the “New 
Look in Plastics” on May 14 at the 
Rackham Memorial, 100 Farns- 
worth Ave. 

Speakers will 


tics fabricating and manufactur- 
ing, and Charles A. Breskin, pub- 
lisher and editor of Modern Plas- 
tics magazine. 





Tucker Flies a ’48 


After Steel Plant 


WASHINGTON.—To back his 
case in the fight for a coke and 
pig iron plant owned by the gov- 
ernment and operated by Repub- 
lic Steel, Preston Tucker has 
rushed the first Tucker ’48 off 
the pilot assembly line to Wash- 
ington by air from Chicago. 

Both Republic and Tucker en- 
tered bids to buy the plant last 
Jan. 19. Tucker claims his bid 
was high, but the War Assets 
Administration has not an- 
nounced a decision. At last re- 
ports, Tucker expects to have a 
regular final assembly line in 
operation by June. The car was 
sent to Washington, he said, to 
show “them we’re actually turn- 
ing out automobiles.” 






X 


used for locomotives, power plants | 
and possibly marine propulsion, Dr. | 


include John M. | 
DeBell, consulting engineer on plas- | 


sales: display: profit 


PROFTT even to inventory, 
through controlled storage v 

a metal place for every 
size piece and every piece 
in its place. 


cont 


ee 


DISPLAY to add sales- 
room emphasis for more 
rapid turnover of stock. 
Streamlined Triplane Dis- 
play table—made of metal. 





SALES made easier with 
the Metal Bin End lending 
display space to your units 
of bins and shelving. Star- 
bilt throughout. 


Mets! } 
ohe 


BINS - TABLES 
SHELVING 


STAR MANUFACTURING COMPANY 
of Pie ciintinnmniil 
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AMARILLO, TEXAS 
KK KKK KK KKK K EK 



















A NEW FAST-SELLING CAR NECESSITY 
CAR 


SAV.- -MAT 
- - - Fits All Cars - - - 


® Covers Worn Mats 





® Keeps New Cars New Looking 
® Improves Old Car Appearance ®@ Improves Interior Appearance 
® Keeps Car Floors Clean ® Protects Carpets 

® Protects Showroom Cars 


STOCK IT ... DISPLAY IT... IT SELLS ITSELF! 
LIST, $1.50 — DEALER PRICE, $11.28 PER DOZ. 


STELLO PRODUCTS CO. 
Hutchinson, Kansas 













Quick Starts 










Long Life 








Dependable 












PERRINE QUALITY PRODUCTS CORP. 55 Rumford Avenue : WALTHAM MASS 
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Canadian Outlook 


No Buyer Resistance Expected in Freight Hike; 
Some U.C. Dealers See July Slump 


OTTAWA, Ont. — The Canadian 
automotive market outlook for the 
year continued to reflect uncertain- 
ties last week as bans on American 
imports continued and shipments 
from Great Britain increased. 


Canadian car dealers voiced be- 
lief that the retail prices of auto- 
mobiles and trucks will soon rise 
slightly because of general freight 
rate increases granted by the board 
of transport commissioners. Mid- 
western dealers look for a $25 to 
$45 hike shortly, it was declared. 


However, no resistance to this 
increase is expected to be shown 
by the motoring public. Present 
high prices on the used-car mar- 
kets are expected to discourage 
anti-buying moves by the general 
public and to assure ready ab- 
sorption of the rise. 


In the used-car picture, Ontario 
dealers report that the anticipated 
spring rush of business as yet has 
not materialized. In the face of 
continuing buyer resistance to the 
over-list premiums, some dealers 
have moved to lower prices but 
most are holding tight and looking 
for warmer weather to bring the | 
usual surge of spring activity, it | 
was declared. 

Used-car dealers in Vancouver, 
B. C., were found to have varied 
opinions as to the immediate pros- 
pect of future business. While a 
considerable number of dealers 
were stocking up on cars and lool- 
ing forward to a lively demand, 
some were already making plans to 
unload stocks by the end of June. 


One prominent used-car dealer 
stated that he had recently counted 
all the cars in the used-car area 
along Kingsway and, had found that 
there were only 200 vehicles, which, 
he pointed out, proved that used 
cars were much less plentiful than 
was generally imagined. He esti- 
mated that since the time of his 
survey, a week or so earlier, this 
number had probably doubled. 

The same dealer said that new- 
car prices were still moving up- 
ward and were, consequently, a 
stabilizing factor in holding used- 
car prices steady. 

Another dealer, prominent in 
used-car circles, said that he and 
several of his fellow dealers esti- 





Sobey Poemsted _ 
To Presidency 
Of GM Institute 


DETROIT. — Albert Sobey, for 
more than 20 years director of Gen- | 
eral Motors Institute at Flint, 
Mich., has been named president | 
and a member of the institute's | 
board of regents, C. E. Wilson, GM | 
president, announced last week. 


Sobey’s elevation to the presi- | 
dency is part of an administrative | 
re-alignment to meet the great | 
expanded program and facilities of | 
the industry-operated educational | 
institution, Wilson said. 

New officers of the board of re- | 
gents also were announced by Wil- | 
son. They are: 


Chairman, H. J. Klingler, general | 
manager of the Pontiac division; | 
vice-chairman, L. C. Goad, general | 
manager of the Fisher Body divi- 
sion; treasurer, M. L. Prentis, treas- | 
urer of General Motors; secretary, | 
A. F. Power, GM’s assistant gen-| 
eral counsel. 

The board of regents includes 35 | 
executives from GM’s various oper- | 
ating divisions and staff depart- | 
ments. 

A new executive committee also 
has been created to help guide the 
institute’s future development. Its | 
members are the chairman and 
vice-chairman of the board of re- | 
gents, plus S. E. Skinner, general 
manager of Oldsmobile; H. B. Coen, 
GM vice-president; C. R. Osborm., | 
general manager of the Electro- 
Motive division; George Mann jr., 
general manager of the AC Spark 
Plug division, and Sobey. 














AUTOMOTIVE NEWS production and 
registration figures tell the story of output 
and sales every week. 


mated that the boom in used-car 
sales would break, especially in re- 
gard to larger cars and newer 
models, in the beginning of July. 
He said that he personally was 
hoping to have reduced his stock 
to a skeleton by the end of June, 
and stated that he knew several 
other dealers were planning the 
same course of action. 

New-car dealers have been seek- 
ing to import cars from Europe, 
and especially from Britain, to hold 
out during the restrictions placed 
on the importation of American 
cars. U. S. cars are coming in in 
very small numbers in proportion 
to the demand, import dealers 
state. 

Trucks are available in 1% and 
two-ton sizes, but panel deliveries, 
in either new or used condition, are 
practically impossible to secure 
without considerable delay. The de- 
mand for three and four-ton trucks, 
especially new models, is reported 
heavy at Vancouver. 


Mail 
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JOHN H, BECKER, left, president of Becker Motor Sales, Inc. (Chevrolet-Oldsmobile) , 
New Britain, Conn., presenting a car to Dr. H. E. Welte, president of Teachers College 
donated to the college in accordance with its Driver 


of Connecticut. This car was 
Training Program. 


Management Booklet Gives 


Retirement Plan Trends 


NEW YORK.—A report of cur- 
rent thinking by management and 
labor on employe retirement plans 
was offered last week by the Amer- 
ican Management Assn. under the 
title, “Trends in Retirement Plan- 
ning.” The 32-page publication dis- 
cusses attitudes on retirement plans 
and presents an analysis of trusted 
plans, insured plans and methods 


This 


Coupon to 
Collier’s 


Another powerful message to the motor car owners of America 
will appear in the July 10th issue of Collier's. Millions of car 
owners ... from coast to coast... will be told why they should 


go to their service man for a “Summer Safety Check-Up.” 


The motoring public will be forcefully reminded that a peak 
of automobile accidents is reached in July and August; that the 
driving risk is greater in summer because highways are more 


crowded and cars are driven farther and faster. 


But what does all this mean to you? 


Exactly this. Many people right in your own neighborhood ... 
some of your own customers and others you would like to have 


as customers... will read the Summer Safety Check-Up article 
in Collier’s. They will be impressed with the need to do some- 
thing. BUT ... human nature being what it is... many of them 
won't do anything unless YOU either write or talk to them 


about it. 


And that’s where we can help you. 


Just tear out the coupon and mail it to Collier’s Promotion 
Dept., 250 Park Avenue, New York 17, N. Y. We will imme- 
diately send you complete information on the best way to get 
more of that Summer Safety Check-Up business. 


Collier’s P. S. gets business for dealers who tie in with it. 




















» 


| 
Guy R. Cowing, assistant director a yi 
of the institute, will serve the ex- 
ecutive committee as secretary. Roy 
E. Hammond, who is comptroller 
for General Motors, will serve the 
institute in a similar capacity. 


to achieve lowered premium costs. 

Authors include Ivan L. Willis, 
vice-president, International Har- 
vester Co.; Esmond B. Gardner, 
vice-president, Chase National 
Bank; Maurice F. Lipton, director, 
group annuities, Equitable Life As- 
surance Society of the U. S., and 
John W. Culkin, vice-president, 
Gurney, Overturf & Becker. “Trends 
in Retirement Planning” is avail- 
able at the American Management 
Assn., 330 W. 42nd St., New York 
18, at 50 cents a copy. 


-. 
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500° Hopeful . 
Ford Engineer to Enter 


Steam-Power Racer 


DEARBORN. Inclusion of a 
steam-powered racing car in the 
Indianapolis Speedway races this 
year was indicated last week when 
Don Suttle, Ford engine designer, 
announced his plans for entry of 
an unorthodox design. 

To be known as the Suttle 
Steamer Special, the designer be- 
lieves that his creation will be cam- 
pleted in time for the 500-mile 
classic and that speeds of 200 miles 
per hour are likely. 


Suttle indicated that his engine 
has only 18 moving parts and is 
sure to be the lightest engine in 
the race at a mere 218 pounds. A 
vaporizer, which converts steam 
for the engine, adds an additional 
60 pounds, Suttle said. 

Suttle aided Harry Miller, re- 
nowned race-engine designer, in 
designing the car which won the 
1932 classic with Fred Frame 
driving. 





‘Dealers Tell Me’’ by John O. Munn is 
an open forum for the expression of deal- 
ers’ opinion. 


| 










250 Park Avenue 
New York 17, N. Y. 


Gentlemen: 


Service Program. 


Just sign your 
name and address 
here. Slip into an 

envelope and mail 
TODAY! 







COLLIER’S PROMOTION DEPT. 


Please send me complete information on the best way 
to cash in on the Summer Safety Check-Up article 
appearing in the July 10th issue of Collier's. 


I would like to tie in with the Collier’s Preventive 


Very truly yours, 
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A Great American Passes .. . 


Auto Industry 
Death of Knudsen 


(Continued from Page 1) 


Mr. Knudsen. In 1910, his steel mill 
became a key Ford parts supplier 
and he purchased his first car, a 
1910 Model T. Fete 


RD took over Keim —and 

Knudsen—late in 1911. There 
began for the youthful executive 
an eight-year affiliation with Ford, 
although he never held a formal 
title in that organization. 

In 1913 Ford put Mr. Knudsen 
in charge of all the 27 Ford as- 
sembly plants in the U. S. For 
more than two years Mr. Knudsen 
traveled around the country, help- 
ing carry out Mr. Ford’s program 





IN 1919—William 8S. Knudsen as Ford’s 
chief 


production . 


Tribudes to Knudsen 


Tributes to William 8. Knud- 
sen came from all sections of the 
world last week. Among them 
were these: 


C. E. Wilson, president of Gen- 
eral Motors: “The auto industry 
has lost an outstanding leader, 
America a great and patriotic citi- 
zen. Mr. Knudsen’s life was an in- 
spiring example of great achieve- 
ment through work, perseverance 
and devotion to duty.” 

* ” . 


Henry Ford Ii: “His great 
ability and his consideration of 
other people made him a man 
admired and respected not only 
by the thousands who knew him 
personally, but by the millions to 
whom he was only an honored 
name. We will all miss him.” 

* os 

George T. Christopher, president 
of Packard: “As one of many who 
knew and respected Gen. Knud- 
sen, both as an employer and fel- 
low worker, my deepest sympathy 
is with his family at this time. 
His passing is a great loss to our 
city and nation, to his native land, 
to all people everywhere who be- 
lieve in the principle of free, in- 
dividual enterprise which his life 
and work symbolize so well.” 

* ¥ * 

George W. Mason, president of 
Automobile Manufacturers Assn.: 
“The nation has lost not merely 
@ great man; it has lost what is 
infinitely more rare, a good man. 
. . « We of this industry, who 
knew so intimately the warmly 
human sources of his greatness, 
believe that the people of Amer- 
ica will have cause to remember 
him long after the names of most 
of his contemporaries have been 
forgotten. ... Perhaps more s0 
than any other man who adopt- 
ed America, America adopted 
Gen. Knudsen.” 

a a” © 

Defense Secretary Forrestal: 
“Because of Gen. Knudsen’s ex- 
traordinary modesty, very few peo- 
ple are aware of the tremendous 
contribution he made to the prep- 
aration of the country for war in 
1940-42.” 


6 - © 
K. T. Keller, president of Chrys- 
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Mourns 



































for “more and more production at 
a lower cost.” 
Ford’s net sales in 1913, the 
year Mr. Knudsen went to De- 
troit, were $89,108,885, according 
to the Federal Trade Commis- 

sion. In the year ending Dec. 31, 

1920, his last full year with the 

company, Ford’s net sales totaled 
$687,008,000. | 

It was ironic that the same man 
who pushed Ford sales to a record 
high was destined only a scant 
decade later to spearhead the cam- 
paign that ousted Ford from the 
industry’s top spot. 

World War I brought a preview 
of the sensational job which Mr. 
Knudsen was to perform in the 
second, and far deadlier, global 
holocaust. One of his tasks in the 
first world war was the direction 
of Eagle boat manufacture for the 
Navy. 

* 7 * 
POLLOW ING the Armistice, Mr. 
Knudsen returned to the Rouge 


plant with many new plans for AT GOLDEN JUBILEE—When the auto industry celebrated its 50th birthday in 1946, Bill Knudsen was co-chairman of the bic 


with the Charies Clifton Automotive Award, is here making a presentation 


event. Kundsen, one of the 14 auto 
Ford postwar operations, among | guring the uet to Frank Kwilinski (standing), Studebaker production worker for 60 years, Shown, left to right, the 
which was a totally new model. Charies B. King, George M. Holley, the late Henry Ford and Knudsen. 


Pioneers Bang 

late Barney Oldfield, Charlies W. Nash, Kwilinski, 
But Mr. Ford rejected the idea | ———"_—"—"—"—"—"—_—_—_? 
in favor of resuming production 
as rapidly as possible on the 
Model T. 

Mr. Knudsen then helped the 
Ford organization surmount the 
financial difficulties which beset 
it shortly after the war, but the 
clash of the two dominant per- 
sonalities finally motivated his de- 
cision to leave Ford. 

After writing a letter of resig- 
nation to Edsel Ford, Mr. Knud- 
sen saw Henry Ford, who tried to 
ae him to stay. But Mr. 

udsen told the elder Ford: 

“Well, Mr. Ford, I’ve thought 
it over, thought it over care- 
fully, and I’ve made up my mind 
to quit.” 

When Mr. Ford was asked later 





















why he let Knudsen go, since he 
probably could have kept him by 
offering more responsibility and 
salary, he replied: 

“Mr. Knudsen was too strong 
for me to handle. You see, this is 
business. I built it and as long as 
I live, I propose to run it the way 
I want it run. Mr. Knudsen want- 
ed to run it his way. 


“I woke up one morning to the 
realization that I was exhausting 
my energy fighting Mr. Knudsen 
to get things done the way I want- 
ed them done, instead of fighting 
the opposition. I let him go, not 
because he wasn’t good, but be- 
cause he was too good—for me 
Now I can concentrate my ener- 
gies.” 





OAK LEAF CLUSTER—In June, 1945, after his retirement as lieutenant general in 
charge of Army production, Gen. Knudsen received an oak leaf cluster to the Dis- 
tinguished Service Medal given him in 1944. Left to right, Robert P. Paterson, then 
undersecretary of war; Jesse Jones; Gen. Knudsen, and James Forrestal, then secretary 
of the navy. 


= s . 

UST how “good” Mr. Knudsen 
¥ was Ford learned in short order. 
After a year’s employment with a 
steel fabricating firm as general 






























ler Corp.: “I have known and 
worked with Mr. Knudsen for 
many years and was always im- 
pressed with his sincerity and thor- 
oughness. He made a great con- 
tribution to the auto industry, both 
in peace and war, and his friends, 
his nation and his industry will 
miss him.” 


It appeared to one and all, at 
the end of 1921, that Chevrolet 
was a going concern — going 
straight to oblivion. One Chevro- 
let was being sold for every 138 
Fords, the division lost more 
than $8,500,000 during the year, 
and a report of “experts” ad- 
vised GM leaders to liquidate 
Chevrolet on the premise it 
could neither compete with Ford 
nor ever turn a. profit. 


By the end of 1922, with Mr. 
Knudsen well in command, Chev- 
rolet showed a net profit for the 
year of $11,288,603. Production had 
increased to 233,950 cars in 1922 
from a measly 68,654 the year pre- 
vious. 

The Knudsen era had started at 
General Motors. 

+ 


* * * 


Alfred P. Sloan jr., GM chair- 
man: “In his long career, his 
efforts in the area of more effi- 
cient production helped to bring 
more goods to more people and 
so contributed to a rising stand- 
ard of living.” 


* * * 


S. E. Skinner, general manager 
of Oldsmobile: “His death is in- 
deed a loss to the automotive 
world and to the entire nation. 
His ability to get things done, his 
sound judgment, his moral cour- 
age, and his untiring will-power 
had a very important bearing on 
the outcome of the last war. Had 
it not been for his determination 
and perseverance in the war ma- 
terial procurement program, Amer- 
ica might not have been able to 
turn back the tide as she did.” 


Frederick H. Elliott, secretary, 
Automobile Old Timers: “Gen. 
Knudsen was one of our esteemed 
life members and was awarded a 
distinguished service citation at 
our annual meeting in 1944. The 
following committee has been ap- 
pointed to represent our organ- 
ization at the funeral: Alfred P. 
Sloan jr., K. T. Keller, George W. 
Mason, Henry Ford II, George M. 
Slocum, Arthur Lee Newton, pres- 
ident, and Fred Elliott, secretary.” 

* ° * 

President Truman: “At a great 
personal sacrifice he gave up his 
private business to devote all of his 
energies and his invaluable experi- 
ence to winning the war.” 

* & * 


Other messages came from Wal- 
ter Reuther, president of the UAW- 
CIO; Bernard Baruch; C. F. Ketter- 
ing; the King of Denmark; Maj. 
Gen. Oliver P. Echols, president of 
Aircraft Industries Assn. 


* * 
N 1923, Chevrolet factory sales 
in the U. S. and Canada soared 
to 449,145 cars, 30,985 trucks. Net 


im shipyards and raliroad 
youth. 


manager, the duPonts and Alfred 
P. Sloan made him vice-president 
and general manager of Chevrolet. 





LINDEN DEDICATION—Formal opening of GM’s Linden (N. J.) assembly plant in 
May, 1937, brought these corporation officials together. Left to right, Harlow H. OCurtice, 
Buick general manager; Charlies L. McCuen, then Oldsmobile’s chief; Alfred P. Sloan 


ir., GM chairman; W. 


S. Roberts, general manager of Linden division; W. S. Knudsen, 


then GM president, and Harry Klingler, Pontiac head. 


income from the division’s opera- 
tions was nearly $20,000,000. 

On Jan. 15, 1924, he was elected 
president and general manager of 
Chevrolet and, in addition, vice- 
president and director of General 
Motors. 

However, Mr. Knudsen realized 
that his production genius would 
not be enough by itself to lift 
Chevrolet into the No. 1 sales 
position. At Sloan’s suggestion, 
Richard H. Grant was trans- 
ferred from Delco Light Co. to 
the position of Chevrolet vice- 
president in charge of sales. 

Mr. Knudsen and Grant, as much 
a salesman as Knudsen was a 
builder, together started building 
up Chevrolet’s dealer force. It was 
at a Chevrolet dealer meeting in 
Chicago that Mr. Knudsen made 
his famous “vun for vun” remark, 
with the index finger of each of 
his hands pointing upward. 

But a slogan was also not enough 
to “beat Ford.” In 1924, Chevrolet 
sales slumped to 315,149 cars and 
trucks, while Ford combined pro- 
duction was up in the millions. 

* . - 


NAR. KNUDSEN and Grant vis- 

ited dealers throughout the 
country, asking “What’s the mat- 
ter with our car?” Upon finding 
out, Mr. Knudsen ordered a com- 
pletely redesigned 1925 Chevrolet, 
with a new clutch, new semi-ellip- 


tical springs and a new four-cylin- 
der motor. 


Improvement of the product 
boosted Chevrolet’s sales to 516,741 
units in 1925. The ratio with Ford 
had been cut from 13 to 1, to less 
than 4 to 1. In 1926 it was slashed 
to slightly more than 2 to 1, and 
the sixth year of Mr. Knudsen’s 
tenure with Chevrolet found the 
GM division’s sales more than dou- 
ble Ford’s. 

Bill Knudsen couldn’t induce 
Henry Ford to change to a new 
model while he was one of his 
employes, but the latter finally 
“saw the light” when Knudsen 
had established himself as Ford’s 
biggest competitor. The Model T 
was abandoned in 1927 in favor 
of a car Ford thought could re- 
gain him the sales lead—the 
Model A. 

But Mr. Knudsen was also think- 
ing of engineering advances. To- 
gether with O. E. Hunt, now GM 

executive vice-president, he de- 
signed a six-cylinder motor which 
was introduced in the 1929 Chev- 
rolet. 
* * & 
[HZ Ford Model A outsold Chev- 
rolet in 1929 and 1930, but Ford 
dropped behind in 1931 and stayed 
in the runnerup berth from then 
on—with the exception of 1935. 

Mr. Knudsen was appointed ex- 
ecutive vice-president of GM on 
Oct. 16, 1933, and became a mem- 

(See KNUDSEN, Page 34, Col. 5) 
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GETS NASH AWARD—Factory officials were hosts at a testimonial dinner for the 
executives and other employes of the Stagg Motor Co. (Nash) in St. Louis, held for the 
purpose of presenting the Nash 10-Point Select Dealer Award. Shown, from the left, 


are William Moore, sales manage 
McKeown, St. Louis district manager; R. 
Limb, Nash southern regional manager. 


© of the dealership; Ed. 
D. Bolt, Nash zone manager, and Eari R. 


0. Stagg, president; Paul 





Chrysler, GM Continue Talks 
As Strike Threats Grow 


(Continued from Page 1) 


the union retracted its counter-pro- 
posal to settle for 18% cents—a drop 
from the original demand of 30 
cents. 

Resumption of negotiations, how- 
ever, led to the belief that the 
two parties were again no more 
than 12% cents apart in their re- 
spective positions. And in view of 
the failure of the CIO steelwork- 
ers to win any pay increase at all, 
it was considered likely that the 
UAW would make still further 
concessions before drawing a line 
at which a strike might be called. 

Following the steel industry’s re- 

jection of pay demands, a “pep 
statement” designed to bolster the 
morale of the auto workers was re- 
leased by Emil Mazey, UAW secre- 
tary-treasurer and No. 2 man. 

Mazey has assumed acting com- 

mand of the wage drives in the 
absence of President Walter P. Reu- 
ther, who was still hospitalized last 
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You, Too, Can 


Earn 


| 

| 

| 

| MAXIMUM 

| COMMISSIONS 
| On Automobile 

| Finance Insurance 
| 

| 

| 


The average commission earned under 
the Resolute Plan by automobile dealers 
or their designated agents is in excess 
of 35%. All evidence points to a sub- 
| stantial increase in this commission rate 
| during 1948, and our stepped-up facill- 

ties for writing automobile finance in- 
j surance have been planned to hasten 
| this up-curve of profits. 
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| Millions of dollars have been earned | 

by car dealers writing fire, theft and | 

| collision insurance in 1947. Many mil- | 

| lions more will be earned in 1948. In | 

| fact, it is predicted by many of the | 

| foremost authorities that, with a return i 
to normal conditions, dealers financing 

| their own time-sales will earn more on | 

! their financing and insurance than on | 

| their automobile sales business. This [ 

was true prior to today’s seller's mar- | 

ket—and will be true again sooner than | 

most automobile dealers realize. | 
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| 
| 
| 
| The income to be derived from fire, 
| thert and collision insurance is good 
| news for car dealers looking for addi- 
tional profits. 

| 

| 

| 


Any dealer who finances his own 
time-sales or has a Discount Plan with 
a bank or finance company can qualify 
under our plan, provided he can be 
licensed. Automobile dealers can now 
be licensed as insurance agents in all 
but a few states. 


If you are interested in the additional 
profits available from the insurance 


business, write, wire or phone for com- 
plete details without obligation 


RESOLUTE FIRE 
INSURANCE CO. 


A New Engiand Stock Company 
Ceartered in 1926 


88A Chapel St., Hartford 3, Conn. 


week as the result of the recent 
shotgun attack which almost took 
his life. 

> * > 


PHYSICIANS reported that Reu- 
ther was “well along towards 
complete recovery,” but would prob- 
ably never again have the full use 
of his right arm, which was nearly 
torn off by the blast. 

The more than $115,000 in rewards 
for information leading to the as- 
sailant Thursday had not led to his 
identification. Detroit police had 
questioned many leaders and former 
leaders of the auto union, but ap- 
parently to little avail. 

Mazey’s statement said that the 
UAW wage policy “has not been 
and will not be influenced in the 
slightest by the arbitrary and 
high-handed action of steel man- 
agement in rejecting the legiti- 
mate wage demands of the steel- 
workers.” 

“The UAW-CIO will continue to 
press vigorously and militantly in 
its wage and contract negotiations 
for the just demands of its mem- 
bers,” the statement added. 

- * * 


HIS LAST declaration referred 


to the no-strike pledge in the 
steel contracts, which do not expire 
till next year. The steel union has 
promised to abide by this pledge to 
remain at work. 

It was understood that any 
Chrysler strike would not start 
before May 10. A walkout this 
week would bar 2,500 Plymouth 
workers from getting unemploy- 
ment pay for that plant’s shut- 
down this week because of steel 
shortages. 

The two-year GM contract would 
have expired last Wednesday except 
for a supplemental clause specifying 
extension until either company or 
union serves a 30-day notice of ter- 
mination. 

Such a notice was approved Tues- 
day at a meeting of 200 union dele- 
gates from GM locals. The confer- 
ence also ordered that strike votes 
of GM locals be completed by 
May 23. k 

General Motors had as yet made 
no formal wage offer in answer to 
the UAW’s demand for a 25-cent- 
an-hour raise. The corporation has, 
however, disclosed its opposition to 
the demand for a union shop. 

The sole bit of good news from 
the labor front was the settlement 
of a dispute which has caused sev- 
eral wildcat strikes recently at the 
Hudson plant. The agreement an- 
nounced by the Michigan state labor 
mediation board provides proced- 
ures for settling of discharge griev- 
ances similar to the one which pro- 
voked the work stoppages. 

—Mac Gorpon 


Playboy Named 
In Two Suits 


BUFFALO.—Playboy Motor Car 
Corp. of Buffalo has been named 
defendant in two suits filed in Fed- 
eral District Court here. Damages 
totaling $223,350 were asked in the 
two actions. 

Playboy Michigan Motors, Inc., 
seeks $150,000 damages for alleged 
refusal of the auto manufacturing 
concern to live up to an agreement 
to give it the sales franchise for 
Michigan. 

In the other suit, Manuel C. Llop 
alleges that as sales manager of 
the firm in 1947 he was entitled 
to $72,500 as additional commis- 
sions on domestic and foreign 
dealer franchises sold by the com- 
pany. He also claims an additional 
$850 in expenses. 
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Dealers May Be Heard... 





K-F Stock Inquiry Moves to Detroit 


WASHINGTON.—The Kaiser- 
Frazer stock underwriting inquiry 
was scheduled to resume in De- 
troit this week. 

It was believed that Securities 
and Exchange Commission officials 
had decided to interview K-F deal- 
ers about reports that they had 
refused to buy new K-F stock be- 
cause their finances were tied up 
in overstocked inventories. 

Meanwhile, last week’s hearings 
brought out the following testi- 
mony: 

1. Cyrus Eaton said he wasn’t 
at all interested in stock stabiliza- 
tion by the Kaiser-Frazer Corp. On 
the day the stabilization was car- 
ried out he wouldn’t have been in 
Henry Kaiser’s New York office at 
all, only Kaiser persuaded him to 
stay and look at drawings of cars 
which K-F hopes to build some 
day, Eaton declared. 

2. Never, Eaton said, did he ad- 
vise K-F to buy stock and never 





Judge Studying 


Timken Case 


CLEVELAND.—Final arguments 
were heard Tuesday in the govern- 
ment’s anti-trust trial against the 
Timken Roller Bearing Co., Canton. 

Federal Judge Emerich B. Freed 
is expected to hand down his deci- 
sion in Cleveland in the fall. 


The government’s charges dealt 
with the concern’s large holdings in 
two British and one French concern, 
and cartel agreements with the com- 
panies. The case opened March 22. 





‘‘Dealers Tell Me’’ by John O. Munn its 
an open forum for the expression of deal- 
ers’ opinion. 


did he place an order without 
— Kaiser’s specific authoriza- 
tion. 


3. The day after K-F’s new stock 
failed to sell he began getting re- 
ports indicating “dissatisfaction” 


Piston Company 
Suing to Test 


Excise Tax 


DETROIT.—A test case centering 
around the question of manufactur- 
ers paying federal excise tax on as- 
sembled products was opened here 
last week when the Sealed Power 
Co., Muskegon, Mich., filed suit to 
recover about $12,000 from the bu- 
reau of internal revenue. 

The company maintains that the 
government collected excise tax ille- 
gally on pistons and pins for four 
years. The firm contends that it 
should not be taxed on the finished 
products which includes the pin, 
since it manufactures only pistons. 

The government is said to permit 
an allowance on pins bought from 
other makers. However, the com- 
pany charges the difference in the 
sum is higher than tax value would 
be on the parts individually. 

Favorable interpretation for the 
Muskegon firm would likely lead to 
widespread suits by other industrial 
firms for refund of excise taxes, it 
was indicated. 






Truck Sales Manager 


Victor E. Dombroski has been 
named truck sales manager of 
Smith-Neff Motors Ine. (Ford), 
Cleveland. 


among K-F dealers and “unhappi- 
ness” among K-F car owners, 
Eaton asserted. 

4. James F. Masterson, attorney, 
conceived his stockholder’s suit 
against K-F all by himself. He said 
he was not prompted by Otis & 
Co. or anyone else. He admitted 
representing Otis & Co. in a stock- 
holder’s suit in 1944. 

5. Masterson filed his suit against 
K-F because he didn’t like the idea 
of K-F “diluting” the prospects of 
existing shareholders by issuing 
new stock shares. 





Directors Elected 


By Studebaker 


WILMINGTON, Del.—Stockhold- 
ers of the Studebaker Corp., meeting 
— last week, reelected 10 direc- 

ors. 

They are James G. Blaine, John 
F’. Cotter, Charles F. Glore, Paul M. 
Clark, Allan S. Lehman, Maurice T. 


Moore, E. J. Quintal, L. Z. M. 
Strauss, H. S. Vance and John H. 
Watson jr. 


Also elected to the board was Paul 
M. Clark of South Bend, Ind., who 
was recently named to replace Paul 
G. Hoffman, president of the com- 
pany, who will take charge of the 
United States government’s foreign 
relief program. 

Studebaker dealer backlogs con- 
tinue to be as high as ever, a spokes- 
man said, and there seems to be no 
sign of slackening in demand. 


Chesapeake Automobile Co. (Lin- 
coln-Mercury), 215 Harford Road, 
Baltimore, has changed its name to 
Walter H. Hick, Inc. 











some territories. 





Firebaugh 


NEW MODEL IN PRODUCTION 
DEALER FRANCHISES AVAILABLE 


Users here and abroad are wildly enthused over the performance 
of the Firebaugh. Many improvements in '48 Model, now in quan- 
tity production. Fluid drive, roomy body (with covered body models 
available), improved engine performance...make the Firebaugh 
a sure-fire seller for delivery, farm and general utility vehicle. 


Attractive dealer arrangements open to progressive dealers in 


Wire, telephone or write today to: 


* 


a 


moToRS 
Inc. 





2665 LEONIS BLVD., VERNON, CALIFORNIA + PHONE: LA 0961 
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TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 

day. Prices are for sale of April 22.) 
(Market here shows 76 cars sold out of 
122 offerings.) 


BUICK 
*47—Convertible, 1. $2,710. 
'47—Sedan, 1, $2,400. 
*46—Super sedan, 1, $2, 035; 1, $2,125. 
'46—RM sedan, 1, $2,100 
*41—-Sedan, 1, $890 


CHEVROLET 
'48—-F'L aerosedan, 1, $2,425; 1, $2,455. 
*47—Pickup, 1, $1,700. 
1, $2,180; 


"47—-FL aerosedan, 1, $2,070; 
1,$2,115. 

'47—F™M club coupe, 1, $1,895; 1, $1,950; 
1, $1,850. 

'47—FL sedan, 1, $2,000. 

"46 — club coupe, p $1, 640; 1, $1,580; 

» $1,650. 

"46 _rL "aerosedan, 1, $1,860; 
1, $1,825. 

*41—Sedan, 1, $900; 1, $800. 


*41—Club coupe, 1, $850. 
'40—Sedan, 1, $1,105. 


OHRYSLER 

'46—Royal sedan, 1, $1,875. 
DE soTo 

'42—-Custom sedan, 1, $1,225. 


DODGE 
'46—Sedan, 1, $1,650. 
*41—Coupe, 1, $830. 
'41—-Sedan, 1, $885. 


FORD 
*48—Deluxe sedan, 1, $2,050; 1, $1,850. 
'48—SD sedan, 1, $2,110; 1, $2,025, 
*48—SD sedan, 1, $2,145. 
*46—Sedan, 1, $1,550; 1, $1,500; 1, $1,525; 
1, $1,630. 
"40—Sedan, 1, $830. 
*39-—Sedan, 1, $560. 
HUDSON 
‘48 —Super Six sedan, 2, $2,675 
EROCURY 

*41—Club coupe, 1, $925. 
'41—Sedan, 1, $850. 
NASH 
*47—"'600"' sedan, 1, $1,645. 

OLDSMOBILE 
'47—-(78) sedan, 1, $1,975. 
*47—Club coupe, 1, $2,200. 
*46—(98) convertible, 1, $2,600. 
‘41—Sedan, 1, $860. 

PLYMOUTH 
*48—Deluxe sedan, 1, $2,170; 1, 
'48—8SD convertible, 1, $2,400. 
'47—Convertible, 1, $2,120. 
'47—Sedan, 1, $1,735; 1, $1,710; 
*41—Club coupe, 2, $900; 1, $800. 
*40—Convertible, 1, $1,000. 
PONTIAC 
1, $2,315. * 


1, $1,830; 


$2,215 


1, $1,725. 


'47—(8) sedan, 
'46—(8) sedan, 1, $2,030. 
'46—(6) sedan, 1, $1,650. 
*41—(6) sedan, 1, $900. 
‘41—-(8) sedan, 1, $930. 
STUDEBAKER 
*48—Coupe, 1, $2,500. 
'48-—-Convertible, 1, $3,000. 
*47—Champion sedan, 1, $2,000. 
‘41—Champion sedan, 1, $385. 


BIRMINGHAM 


(Dixie Auto Auction Sales. Sale every 
Monday. Prices are for sale of April 19.) 
(Market here shows demand, sales 
steady with previous week. 195 cars 
sold out of 260 offerings.) 

BUICK 


'48—RM sedan, 1, $3,400; 1, $3,350. 
*48—Super convertible, 1, $3,290. 
'41—Super sedan, 1, $980. 
*41—Special convertible, 1, $900. 
*40—Sedan, 1, $980. 
*39—Sedan, 1, $720. 

CADILLAC 
*48—Sedan, 1, $5,300. 
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FORD 
46-—SD sedan, 1, $1,350. 
41--Sedan, 1, $650. 
FRAZER 
47- Sedan, 1, $1,680. 
HUDSON 
48--Commodore (8) sedan, 1, $2,510 
'42—Sedan, 1, $1,500. 41—Commodore (8) sedan, 1, $610 
*41—Sedan, 1, $1,210; 1, $1,100; 1, $1,290. M 
CHEVROLET 48—Convertible, 1, $2,560. 
'48-FL aerosedan, 1, $2,650. 46—Station wagon, 1, $1,675 
'48-—SM sedan, 1, $2,200. 46—Club coupe, 1, $1,675 
'48-—FM sedan, 1, $2,100; 2, $2,250; | 39--Sedan, 1, $650. 
1, $2,200. NASH 
'47—F™M club coupe, 1, $2,210; 1, $2,000. '46—''600"' sedan, 1, $1,410. 
'47-_FL aerosedan, 2, $2,175; 4, $2,080; OLDSMOBILE 
3, $2,200; 1, $2,060; 3, $2,125. '42—Club coupe, 1, $860. 
'46—-FM club coupe, 1, $1,700; 1, $1,720 '40—(70) sedan, 1, $800. 
'46—-SM sedan, 1, $1,510. PACKARD 
'46--FL sedan, 1, $1,735; 1, $1,660. '48--Super sedan, 1, $2,560. 
'42-—-Sedan, 1, $880; 1, $975; 1, $1,070 PLYMOUTH 
*41—Convertible, 1, $1,110; 1, $990. ‘46-—-Deluxe sedan, 1, $1,100 
'41—Chevrolet sedan, 1, $1,110. '41-Sedan, 1, $820. 
*40-——-Sedan, 1, $760. '36--Sedan, 1, $320. 
CHRYSLER PONTIAC 
'46-—New Yorker sedan, 1, $1,760; Torpedo sedan, 1, $820; 1, $800. 


41 
1, $2,060; 2, $1,990. | 37-~-(6) sedan, 1, $310. 


E oO STUDEBAKER 
'47—Sedan, 1, $1,970; 1, $1,940 47--Half-ton pickup, 1, $1,000. 

DODGE | 47-—Commodore sedan, 1, $1,700 
'47—Sedan, 1, $1,930. | 41--Champion sedan, 1, $400. 
'46—Sedan, 1, $1,610. | 39-——Sedan, 1, $360. 

FORD 
"48—SD sedan, 1, $2,100; 1, $2,185; DANVILLE, VA. 

125. 

’ ; : : ; A : (Danville Auto Auction. Sale every Fri- 
48- =o 1, $2,175; 1, $2,025; day. Prices are tor April 16.) " 
'48—SD club coupe, 1, $2,185; 1, $2,200. ( et here shows brand new stoc 
'48—Convertible, 1, $2,300; 1, $2,250. still very high. Good cars showed to be 
'47—SD sedan, 1, $2,030; 3, $1,700; off slightly and junk not selling at all. 


Thirty-three cars sold out of 56 offer- 


ings.) 
BUICK 
'48—Special sedanette, 1, $2,550. 
'46—Super convertible, 1, $2,060. 


2, $1,830; 1, $1,790; 1, $1,810. 
'47—SD club coupe, 1, $2,030; 2, $1,900. 
'46—Sedan, 1, $1,525. 

*41—Deluxe sedan, 1, $1,000; 2, $870; 

1, $820; 1, $1,025; 1, $1,010. 





139 1, $825. 
‘St—Sedane L eeeb $650. '40—-Special coupe, 1, $360. 
MERCURY ; CADILLAC 
'47—Sedan, 1, $1,980. 41--(62) sedan, 1, $1,560. 
'46—Sedan, 1, $1,655; 1, $1,600. bag CHEVROLET 
OLDSMOBILE '47--FM sedan, 1, $1,950. 
'40-—Sedan, 1, $560; 1, $880. 47S panel, 2, @cre. 
PLYMOUTH '46--FM sedan, 1, $1,475. 
'48—SD sedan, 1, $2,335; 1, $2,150 42—Convertible, 1, $925. 
'48-—Club coupe, 1, $2,235, '41—MD sedan, 1, §775. * 
'48—Convertible, 1, $2,310; 1, $2,300: ‘41 Sedan, 1, $970; 1, $1,075. 

1, $2,290. 39--Sedan, 1, ori. VELER 
'47—-Convertible, 1, $2,020; 2, $2,010. ‘ ¥ 
'41—Sedan, 1, $700; 1, $770; 1, $880. sO—Teen & Comey, S, 05008 

PONTIAC j ane 4 63 60 
'48—-(6) coupe, 1, $2,650, 48—SD sedan, 1, $2,080; 1, $1,800 


'48—SD (6) sedan, 1, $1,895. 


"48 7 , § . 
48—Convertibte, 2, 93,500 '47—SD convertible, 1, $1,800; 


1, $2,100. 


¢tnitne '47--SD club coupe, 1, $1,570; 1, $1,687. 
46—Sedan, 1. $1,760. '46—SD sedan, 1, $1,535. 
, awit A . : ¢ '46—Half-ton panel, 1, $900. 
46---Convertible, 1, $1,600; 1, $1,790 '41-—Sedan, 1, $875: 1. $900; 1, $760 
STUDEBAKER . 1000: 1 &7 — p 
*48—Commander sedan, 1, $2,600 '40-—8 : ag Te 1, $530 
'47—Commander sedan, 1, $2,300 ia r $650. ’ a 
’ " “ LINCOLN 
BUFFALO '48—Sedan, 1, 13,900. aw 
(Simple Simon Auto Auction. Sale every | +49 (120) akan ae $555. 
Tuesday. Prices are for sale of April 20.) PLYMOUTH 
(Market here shows prices and volume '47—-SD sedan, 1, $1,875 
steady, with some increases on con- '42—-Sedan, 1, $850. 
vertibles. °46, '47, '48 models in big '37—Sedan. 1, $275. 
demand, with Texas and Michigan buy- PONTIAC 
ers very active.) '47—Torpedo (6) sedan (taxi), 1, $1,800. 
: BUICK '46—Torpedo (6) sedan, 1, $1,675. 
47—-RM sedan, 1, $2,540. *40—-(6) sedan, 1, $460. 


'46-——Super sedan, 1, $1,950. 
'41—-Station wagon, 1, $1,280. 
'41—-Special sedan, 1, $840. 


VALDOSTA, GA. 


CHEVROLET ‘(Tom Hewitt Auto Auction Sale. Sale 
‘47—FL aerosedan, 1, $2,075 every Friday. Prices are for sale of April 
'40—Sedan, 1, $750. 16.) 
*39—-Sedan, 1, $400. (Market here shows stability. Brand 
'38—-Sedan, 1, $450. new Buicks, Oldsmobiles, Chryslers, 
CHRYSLER Pontiacs and Cadillacs are very much 
'46—-New Yorker sedan, 1, $2,500 in demand among Texas, Louisiana and 
DE SOTO Miami buyers. 156 cars sold out of 277 


'48—Custom sedan, 1, $2,800. 
‘46—Sedan, 1, $1,180. 
'41—Convertible, 1, $910. 
DODGE 
‘47—Custom sedan, 1, $2,250. 
'46—Sedan, 1, $1,775. 


offerings.) 
BUICK 
'48—Super sedan, 1, $3,175. 
'47—Super convertible, 1, $2,800. 
'47—RM sedan, 1, $2,425; 1, $2,560. 
'46-—RM sedan, 1, $1,950; 1, $2,062.50. 





NO OTHER VISOR HAS ALL THESE FEATURES 





“HERE’S WHAT THEY SAY” 3. 


“Please ship 50 visors, the samples 
we bought have proved satisfac- 
tory.”” Phone Call—“We are sold 6. 


out, rush 25 more.” 





Price $23.50 


Taylor All-Purpose Visor 
Features 


“The hottest accessory in 
thirty years.” 


1. Die formed—All aluminum. will 
not tear, break, chatter, blow 
apart or lose shape. 


2. Easily adjustable-—-greater max- 
imum of adjustment. 


Made 


each half separately adjustable. 
looks like a part 


in two halves 


4. The lines conform to car body lines 
of the car, not something added. 


Protects car occupants from sun heat and glare. 


nn 


Automatic adjustable air vent. 


=~ 


Keeps rain, snow, frost and ice off windshield both 
when driving and when parked. No open space be- 
tween top of visor and car body. 


8. Eliminates wind pressure. Blows out the bugs. No wind 
noises or whistle. 


9. Is quickly and firmly installed without marring car 


body. 
10. Protects the windshield from flying stones, etc. 


Liberal Discounts to Dealers and 


Distributors. 


A Few Choice 
Territories Open. 


Standard Colors—Dark maroon, dark 


Distributor 


11. Makes driving safer and more comfortable. 
12. Will not fade. 
13. Unit construction—no bolts to loosen or rattle. 


blue, dark grey, dark and light green, and 


black. A limited quantity of 47 Dodge and Ford colors. No extra 


charge. 


Taylor-Harper Products Company 


8827 Strathmoor Avenue 


Detroit 28, Michigan 


| '48-—-SD sedan coupe, 
| '48—-F-5 cab-over-engine, 1, 





Average Used Car Prices 


(Compiled by Automotive News) 


$1,466 $1,424 


Mar. 22 


- Apr. 26 


Apr. 19 





Week 
Ended 

Mar. 22 
$2,245 
1,852 
1,535 
996 
933 
752 


Week 
Ended 
Apr. 26 


Week 
Ended 
Apr. 19 


$2,356 
1,970 
1,630 
934 
925 
726 


1,992 


$1,424 $1,386 


(The above figures are averages of used car auction prices carried 
regularly in Automotive News). 


'42—-Special sedan, 1, $1,200. 
’41—-RM sedan, 1, $775; 1, $875. 


CADILLAC 
'47—Five-passenger coupe, 1, $2,675. 
'46-—Fleetwood sedan, 1, $3,400. 

CHEVROLET 
'48—F'L aerosedan, 1, $2,350. 
‘47—FL aerosedan, 1, $2,050; 1, $1,950. 
*46—Sedan, 1, $1,675; 1, $1,600; 1, $1,535. 
*41—Coupe, 1, $1,000; 1, $912.50. 
*41—Sedan, 1, $1,050; 1, $900. 
*39—Sedan, 1, $490; 1, $575; 1 ,$740. 

CHRYSLER 


'48—New Yorker sedan, 1, $3,025. 

'47—Convertible, 1, $2,525. 

'47—Sedan, 1, $2,225; 1, $2,150. 
DODGE 


'47—Half-ton pickup, 1, $1,225. 
*40—Sedan, 1, $500. 
FORD 
'48-—-SD sedan, 1, $2,040; 1, $2,150; 
2, $2,160; 1, $2,175. 
‘48 —Half-ton a 2, eat 
'47—SD sedan, 1, $1,800; 1, $1,755. 
'46--SD sedan, $1,575; 2, $1,500; 
1, 31.475; £ $1, “35. 
'41—-Convertible, 1, $1,090. 
'40—-Sedan, 1, $870. 
HUDSON 
'48—Sedan, 1, $2,650. 
MERCURY 
'48--Sedan, 1, $2,250. 
*47—Sedan, 1, $1,825. 
'46—Sedan, 1, $1,750; 1, $1,600; 1, $1,510; 
1, $1,425. 
*39—Convertible, 1, $800. 
NASH 
'48-——Sedan, 1, $2,000. 
'47—-Club coupe, 1, $1,675. 
OLDSMOBILE 
'47—(76) sedan, 1, $1,975. 
'46—(78) club coupe, 1, $1,800. 
PA D 


'48-—-Convertible, 1, $2,825. 
*46—Sedan, 1, $1,900. 
*38—Sedan, 1, $350. 

PLYMOUTH 
'48—-SD sedan, 1, $2,225; 1, $2,250. 
'47—Sedan, 1, $1,955. 
"46—Sedan, 1, $905; 1, $950; 1, $1,550 

PONTIAC 

1, $2,150. 

STUDEBAKER 
48—-Champion sedan, 1, $2,250. 
'48—Convertibie, 1, $2,550. 
MISCELLANEOUS 
%-ton pickup, 1, $1,060. 


47-—-Sedan, 


°'46—GMC 


CONCORD, MASS. 


(Concord Auto Auction, Inc. Sale every 

Monday. Prices are for sale of April 19.) 
(Market here shows 167 cars sold out 
of 204 offerings.) 


BUICK 

'48—RM sedanette, 1, $3, _ 
*47—Super sedan, 1, $2, 435. 
'47—Super sedanette, 1, $2, /300; 1, $2,360. 
’46—Super sedan, 1, $1,950. 

CADILLAC 
'47—(61) sedanette, 1, $3,275. 
*40—-(62) sedan, 1, $1,600. 

CHEVROLET 
'48—-FM sedan, 1, $2,165. 
'48—FL aerosedan, 1, $2,330. 
'48—-%-ton pickup, 1, $1,600. 
'48-—-SM sedan, 1, $2,160. 
'47—F™M convertible, 1, $2,300. 


'47—-FL aerosedan, 1, $2, 000; 1, $1,850 
100. 
'47—FM club coupe, 1, $1,875; 1, $1,800. 


DE SOTO 
'48-—Custom sedan, 1, $2,750; 1, $2,600. 
DODGE 


'47--Deluxe sedan, 1, $1,800; 1, $1,850. 
FORD 


0 
*48—-F-1 (6) half-ton pickup, 1, $1,640; 1, 
$1,600. 

'48—Deluxe sedan, 1, $1,925. 
1, $2,060. 
$1,700 
’47—SD sedan coupe, 1, $1,725. 
'46-—SD sedan, 1, $1,575; 1, $1,555 

FRAZER 
'47—Manhattan sedan, 1, $1,900 
'47-Sedan, 1, $1,700. 

MERCURY 
'47-—Convertible, 1, $2,000. 

OLDSMOBILE 
'47—-(66) sedan, 1, $1,800; 1, $1,860. 
’47-—(76) sedan, 1, $2,200. 
'47—(98) convertible, 1, $2,700. 
'47—(76) sedanette, 1, $2,175. 
’47--(66) sedanette, 1, $2,095. 
PLYMOUTH 
1, $1,465. 
PONTIAC 
'48—Streamliner (8) sedan coupe, 1, 
1, $2,755. 

*47—Convertible, 1, $2,525. 
'47—(6) sedan, 1, $1,985; 1, $2,065. 


°46-—SD sedan, 


$2,800; 


WILLYS 
'48-—(6) station wagon, 1, $1,925. 
MISCELLANEOUS 
'48—International (KB-2) half-ton pickup, 


1, $1,575. 
'47—Fiat convertible, 1, 


ALBANY, N. Y. 


Dealer Auto 
Prices are for sale of 


$800. 


(Tim Anspach’s 
Sale every Monday. 
April 19.) 

(Market here shows sale of April 19 

held the highest price banner in the his- 


tory of this market, especially on 
almost-new merchandise. Sixty-four 
cars sold out of 103 offerings.) 

BUICK 


'46—RM sedan, 1, $2,100; 1, $2,220. 
'42—-Special sedan, 1, $1,040. 
'41—-Special sedan, 1, $1,025. 
'40—Special sedan, 1, $930; 1, $850. 
*40—Special business coupe, 1, $610. 
CHEVROLET 
'48—F'L aerosedan, 1, $2,450. 
'47—FM sedan, 1, $1,885; 1, $1,880; 
1, $1,920. 
'47—Half-ton pickup, 1, $1,650. 
'47—-FL aerosedan, 1, $2,025. 
'46——-F'M sedan, 1, $1,540. 
*41—MD sedan, 1, $1,060. 





Auction. | 








CHRYSLER 
*41—-Windsor sedan, 1, $1,050. 
'37—Royal sedan, 1, $190. 
DE SOTO 
'47—Custom club coupe, 1, 
DODGE 
*48—One-ton pickup, 1, $1,675. 
'47—-Custom convertible, 1, $2,400. 
'47—Custom club coupe, 1, $2,050. 
’41—Deluxe sedan, 1, $700. 
'40-—-Custom sedan, 1, $770. 
FORD 
'48—-SD station wagon, 1, $2,350. 
'48—-SD sedan, 1, $2,190. 
'48—Half-ton pickup, 1, $1,650. 
'47—SD sedan, 1, $1,660; 1, $1,950; 
1, $1,670; 2, $1,760. 
'46-—SD sedan, 1, $1,540; 1, $1,210. 
'41—SD sedan, 1, $950; 2, $960; 1, $885. 
'35—Sedan, 1, $160. 
(Continued on Page 33, Col. 1) 


OY Tae La Eyes fo 


Sa 


$2,425. 


KILRAY stops direct sun rays, protects 
upholstery, keeps car cooler in sum- 
mer. No inventory problem — 2 sizes 
ft 85% of all cars, 4 sizes the re- 
mainder. 


SANDERS AND COMPANY, INC. 


140 Peachtree Street a Atianta 


E/SATIONAL DISCOV 








CONTAINING 
BRILLIANT 
DURABLE 


PLASTICS 


The YELLOW CAB COMPANY of MEMPHIS, TENN., famous for 
beautifully polished and expertly maintained toxi-cobs says... 
“PLAZE gets ovr vote as the best we've ever used.” 


For DEALERS ONLY! 


PLAZE... 
Doubles Profits 


Cuts Labor Costs in Half 














Send for fully pictured literature, testimonials, 
price lists, ONE PINT of PLAZE Spray AUTO 
POLISH . 


PLUS... THE AMAZING 


PE en, 


PLAZE 
“‘Micro-Mist”’ 


SPRAYER 
ALL... FOR ONLY 


$498 


Post 
PAID 


The cabeve combination seen te be 
nationally advertised at $2.98 retail 


PLAZE, Ine. i 








ec 


Plaze Dealer Offer at $1.98 Each. 
Name... 


g 
z 
: 


“Gl Manna a 
Jodbers on request, Some territories available. 
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48—F4 
'47—Me 


"47—Su 
"47—(K 


'46—Sex 
'41—Sec 


"46—''6 
'46—An 


'47—(98 
46—(6€ 
*42—(7E 
"41—(98 
*40—(7C 
*40— (90 


'40—(12 


'47—SD 
'46—SD 
*41—SD 


'47—P38] 
'46—Str 
*46—P8] 
*41—P8) 
*40—(8) 


"47—Cor 


*48—Picl 
'48—FM 
‘47—FL 
'47—SM 


2, 
'47—Picl 
'46—Picl 
'46—FL | 
'46—SM 
'46—Pan 
*42—Sed: 
'41—Sed: 
'40—Sed: 
*39—-Sed: 


"48—Win 
*40—Clut 


'48—Seds 


"48—Pick 
'48—Sede 
'48—Cluk 
'40—Cou] 


'48—SD : 
*48—Con\ 
'48—Pick 
'47—Stat 
*46—Club 
'41—Seda 
'40—Cour 
'39—Seda 
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(Cartoonist Kemp/, a Willys dealer, welcomes suggestions for his weekly 
cartoon strips. Write him care of Kempf Motor Co., Kearney, Neb./ 
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By Fred Keng 


The Other Side of the Picture 
























THESE USED CAR JOKERS OvT HERE 
IN CALIFORNIA DON'T KNOW 1 
Am A CAR DEALER FROM THE 
EAST. WEXT USED CAR LOT © 
COME To I’) GOING To STW 
AND SWAP THIS Ye FOR A 
WEW CAR. I%44 SHOW THESE 











THERE'S A LIKELY LOOKING 
PLACE..I'LL SWING AROUND 
AND Come BACK HERE 












9  JBOY-AM I 
GONNA TAKE 


C 


Used Car Auction Prices 





(Continued from Page 32) 


FRAZER 
'48—F485 sedan, 1, $2,085. 
'47—Manhattan sedan, 1, $2,010. 

HUDSON 
'47—Super Six sedan, 1, $1,650 

KAISER 


'47—(K-100) sedan, 2, $1,550. 
MERCURY 
'46—Sedan, 1, $1,565. 
'41—Sedan, 1, $1,000. 
NASH 
"46—‘‘600’"’ sedan, 1, $1,600. 
'46—Ambassador sedan, 1, $1,650. 
OLDSMOBILE 
'47—(98) convertible, 1, $2,650. 
'46—(66) club coupe, 1, $1,785. 
'42—(76) sedan, 1, $960. 
'41—(98) sedan, 1, $1,050. 
‘40—-(70) sedan, 1, $700. 
*40—(90) sedan, 1, $650. 
PACKARD 
'40—(120) sedan, 1, $750. 
PLYMOUTH 
'47—SD sedan, 1, $1,810. 
'46—SD sedan, 1, $1,650. 
"'41—SD sedan, 1, $625. 
PONTIAC 
'47—P8MA convertible, 1, $2,300. 
*46—Streamliner (6) sedan, 1, $1,750. 
'46—PS8LA sedanette, 1, $1,730. 
*41—P8JB sedan, 1, $890. 
'40—(8) club coupe, 1, $975. 
STUDEBAKER 
'47—Commander sedan, 1, $1,900. 


* JACKSON, TENN. 


(Roy Simmons Auto Auction. Sale every 
Thursday. Prices are for April 22.) 
(Market here is active. New car pricés 
leveled off. Clean old cars bringing 
high prices. Fifty-seven cars sold out 
of 165 offerings.) 
CHEVROLET 
*48—Pickup, 1, $1,735. 
'48—F™M sedan, 1, $2,325; 1, $2,250. 
'47—FL aerosedan, 1, $2,200; 1, $2,110. 
'47—SM sedan, 1, $1,885; 1, $1,800; 
2, $1,500; 1, $1,445. 
'47—Pickup, 1, $1,640. 
'46—Pickup, 1, $1,005. 
'46—F'L aerosedan, 1, $2,050; 1, $1,750. 
'46—SM sedan, 1, $1,430. 
*46—Panel, 1, $1,150. 
*42—Sedan, 1, $745. 
‘41—Sedan, 1, $840. 
'40—Sedan, 1, $1,025. 
"39—Sedan, 1, $235. 
CHRYSLER 
*48—-Windsor Suburban, 1, $2,900. 
*40—Club coupe, 1, $785. 
DE SOTO 
'48—Sedan, 1, $2,625. 
DODGE 
"48—Pickup, 1, $1,575. 
'48—Sedan, 1, $2,600. 
'48—Club coupe, 1, $2,585. 
'40—Coupe, 1, $550. 
FORD 


'48—SD sedan, 1, $2,180. 
*48—Convertible, 2, $2,275. 
‘48—Pickup, 3, $1,865. 

'47—Station wagon, 1, $1,835. 
'46—Club coupe, 1, $1,400. 

'41—Sedan, 1, $850; 1, $755; 1, $1,000. 
'40—Coupe, 1, $485. 

*39-——-Sedan, 1, $780. 
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CADILLAC SQUARE 
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ONE BLOCK WOODWARD 
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| °38 Sedan, 1, $625. 
'37—-Sedan, 1, $70. 
*35—-Sedan, 1, $210. 
'39—Sedan ‘‘A,’’ 1, $345 
*25—'‘T"’ truck, $50. 
HUDSON 
*46-—Club coupe, 1, $1,400. 
'38—Sedan, 1, $285. 
OLDSMOBILE | 
$2,150. 
$465. 
PLYMOUTH 
$780. 
PONTIAC 
'48—Streamliner sedan, 1, $3,050; 2, $3,000 
STUDEBAKER 
'48—-Land Cruiser sedan, 1, $2,925 
'47—Commander convertible, 1, $2,050 
WILLYS 
'48—Panel, 1, $1,425. 
'46—Jeep, 1, $575. 


‘47—Sedan, 1, 
'39—-Coupe, 1, 


'42-——-Sedan, 1, 


(Durham (N. C.) Auto Auction. Sale 
every Thursday. Prices are for sale of 
April 22.) 


(Market here shows '48 models begin- 
ning to drop from high of month ago. 
Scarcity of late models. Thirty-one sold 
out of 99 offerings.) 
BUICK 
'46——-Super sedan, 1, $2,025. 
CADILLAC 
'46--(62) sedan, 1, $2,800. 
CHEVROLET 
‘47 -FL aerosedan, 1, $2,060 
‘47--FM sedan, 1, $1,675 
'46-——-FL aerosedan, 1, $1,740 
*42—-SD sedan, 1, $835. 
'42--Convertible, 1, $900. 
'40—-Sedan, 1, $710. 
CHRYSLER 
'47-—-Windsor sedan, 1, $2,350 
’46—Windsor convertible, 1, $2,125 
DE SOTO 
'47--Sedan, 1, $1,750. 
'41—-Sedan, 1, $850. 
FORD 
'48--SD sedan, 1, $2,025. 
'48—-SD club coupe, 1, $1,660 
'47-—-(6) sedan, 1, $1,650. 
'47—-SD sedan, 1, $1,765; 1, $1,800 
'46-—-SD sedan, 1, $1,400. 
'42—-Sedan, 1, $600. 
'41—-Sedan, 1, $925. 
'39-—-Sedan, 1, $750. 


MERCURY 
'48--Convertible, 1, $2,210 
'40—Sedan, 1, $965. 

OLDSMOBILE 


*41-—-(76) sedan, 1, $610. 
'40-——-(98) sedan, 1, $850. 
PLYMOUTH 
'47—-Sedan, 1, $1,600; 1, $1,750 
'40—Sedan, 1, $690. 
PONTIAC 
'46—(8) sedan, 1, $1,850. 
'41—-(6) sedan, 1, $775. 
STUDEBAKER 
‘48 Commander convertible, -1, $2,769. 


LOS ANGELES 


(California Automotive Dealers Wholesale 
Auction. Sales twice weekly. Prices are for 
week of April 19.) 

(Market here shows increasing demand 

for '46s to '48s, with supply very short. 

Prices firm to strong on all makes and 

models. Retail lagging behind whole- 

sale increases out of past two weeks. | 

Dealers anticipate pickup. Ninety-four | 

cars sold out of 171.) 


BUICK | 
'47—-Super sedan, 1, $2,570. | 
'41—-Special sedan, 1, $1,095; 1, $920 


1, $985. 
’41—-Super convertible, 1, $1,190 
’*40—-Super sedan, 1, $750; 1, $780 
CADILLAC 
'47—(62) sedan, 1, $4,035. 
'42—-(61) sedan, 1, $1,725. 
'42—Fleetwood sedan, 1, $2,165 | 
CHEVROLET 
'46—SM sedan, 1, $1,550. 
*42—-SM club coupe, 1, $1,185. 
'42—-SD coupe, 1, $1,195. 
'42—Sedan, 1, $1,860. 
'40—Sedan, 1, $960; 1, $855. 
'40—Sedanette, 1, $1,265. | 
CHRYSLER 
'47—-(6) Windsor convertible, 1, 
*40—-New Yorker sedan, 1, $790. 
'39—(8) New Yorker coupe, 1, $750 
DE SOTO 
’42—Custom sedan, 1, $1,110. 
'42—-Deluxe sedan, 1, $1,005. 
'41—Deluxe sedan, 1, $910. 
DODGE 
’42—Deluxe sedan, 1, $1,075. 
’38—Sedan, 1, $300. 
*38—Business coupe, 1, $500. 
'37—Business coupe, 1, $420. 
FORD 
'47—-SD convertible, 1, $1,660. 
'47—SD club coupe, 1, $1,810. 
'46—SD club coupe, 1, $1,550. 
"46—SD station wagon, 1, $2,065. 
*41—Convertible, 1, $1,175. 
*'41—-Business coupe, 1, $835. 
*40—Sedan, 1, $830. 
'39—Sedan, 1, $690. 
"36—Sedan, 1, $285. | 
*35—Business coupe, 1, $285; 1, $195 
*42—-(6) club coupe, 1, $895 
’38—(6) sedan, 1, $250. | 
*37—(6) sedan, 1, $260. | 


2,650 | 


T'D LIKE TO BB BUY 
A- 4R- LP. I-1, THAT 
S$-.1'D LI-LIkeE T-19 





'41—(6) sedan, 1, $770. 


*40—Club coupe, 1, $1,100. 
'46—(78) sedan, 1, $2,100. 


WH-- WHAT HAVE 1 D-DONE7? 
I B-BOUGHT S\X CARS FOR 
SEVENTEEN THOUSAND BUCKS- 
AND 3. 6 GAVE 1M MY 
OLD CAR 






UST SIGN 
RIGHT HERE- 
ISTER 





WE GOT ‘FAI- 
How MANY YUH 









PONTIAC 
'46—(8) sedanette, 1, $1,900; 1, $1,750 
'42—(6) sedan, 1, $1,100. 


(98) sedanette, 1, $1,495 
'41—(66) sedan, 1, $985. 


HUDSON | "42 





LA SALLE '40—(90) club coupe, 1, $755. 
'39—Sedan, 1, $645. '40—(90) sedan, 1, $795; 1, $775 '42—-(6) convertible, 1, $1,200. 
LINCOLN '37-—-Sedan, 1, $280; 1, $225. '41—(6) club coupe, 1, $1,125. 
'40—Zephyr sedan, 1, $765 PACKARD '37—(6) business coupe, 1, $300. 
'36—Zephyr sedan, 1, $215 '40—(8) sedan, 1, $775. STUDEBAKER 
MERCURY 38—Business coupe, 1, $405. '46—Champion sedan, 1, $1,495. 
'40—-Sedan, 1, $765. '37—(6) sedan, 1, $295. '41—Commander sedan, 1, $795. 
PLYMOUTH 


*41—Commander club coupe, 1, $815. 
’47—Sedan, 1, $1,830. WILLYS 


OLDSMOBILE 
'42—SD sedan, 1, $1,015. 


'46—Jeep, 1, $790; 1, $775. 


°256 A WEEK 
- eee JUST FOR EGGS? 


Yep, egg money has outgrown the pantry sugar bowl on Pennsylvania 
farms. It adds up to real, green folding bills when the last crate is 
packed. That’s the big advantage of Pennsylvania’s diversified farm- 
ing—there’s always a money crop the year around. 
Here is the kind of substantial farm market that pays big dividends 
for quality products—progressive farm families with better-than-average 
incomes year after year. Prosperous folks who have developed sound 
spending habits. Fortunately, they’re easy to reach with your message, 
and at low cost. 

One magazine alone —The Pennsylvania Farmer — covers more than 
71% of the prosperous farm families in Pennsylvania. And because 
it is the home farm paper, it is read with more interest by these 
quality-conscious buyers. Let us tell you more about it. 


The Golden Crescent Farm Market 


RURALLY RICH— POLITICALLY POWERFUL 4 


For information on all three papers address 8 


PENNSYLVANIA FARMER OHIO FARMER MICHIGAN FARMER 


Harrisburg, Pa. 1013-M Rockwell East Lansing, Mich. 


Cleveland, Ohio XL 

























































































chants Assn. of New York City at Hotel 





Obituaries 


Mack’s Evers, 74, Dies 


Of Heart Ailment 


NEW YORK.—Owen J. Evers, 74, 
vice-president of Mack Internation- 
al Motor Truck Corp., died Apr. 24 
of a heart ailment at his Brooklyn 
home. 

Mr. Evers had been associated 
with the general sales department 
of Mack for 30 years, before which 
he had been sales manager for Gar- 
ford Truck Co. 


* * * 


C. M. Farnsworth 
EL PASO, Tex.—C. M. Farnsworth, 78, 
associated with his son, Arthur Farnsworth, 
in operation of Roswell (N. M.) Auto Co., 
died in an El Paso hospital of a heart 
attack following an operation Apr. 20. 
* * * 


Harvey Humlong 
MARSHALL, Tex.—-Harvey Humlong, 43, 
owner of Ford tractor dealerships in Mar- 
shall, Atlanta and Carthage, died unex- 
pectedly of a heart attack at his home 
here Apr. 2. 
* * * 


Seward Marshall 


BINGHAMTON, N. Y.—Seward Marshall, 
60, secretary-treasurer of Marshall-Nash 
Motors, died unexpectedly Apr. 19 while 
en route to Binghamton from Florida. He 
founded Marshall-Nash Motors and in 1945 
relinquished the presidency to Kenneth 8. 
Vandervort and became secretary-treasurer. 


Pharis Halts Production 


NEWARK, O.—Pharis Tire & 
Rubber Co. has laid off all produc- 
tion workers in an “indefinite shut- 
down,” according to Furber Mar- 
shall, president. 


Sell these high quality 
fast moving accessories! 


Mellow - Tone 


Tail Pipe Extension 


PrBvents stained bumpers. Produces 
low mellow tone. Withstands heaviest 
service. Extra heavy steel tubing with 
3 coats of plating (1) heavy copper 
(2) heavy nickel (3) thick hard chrome. 
Retains gleaming luster. Permits use 


Available for all cars. Retail 


and mon 


ER 


1835-A University Avenue 
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radio commentator; Ed Sullivan, columnist. 


Astor. 


Auto, Tire, Oil Notables to Participate May 6-7... 
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Borg Testing Three Types 
Of Automatic Drives 


CHICAGO.—Three of four types 
of automatic transmissions for both 
cars and trucks are being tested by 
Borg-Warner Corp., President C. S. 
Davis told stockholders at their 
annual meeting. He said further 
that “we cannot bring out these 
units before our customers are 
ready,” at which time “we will 
know which is best for them and 
for us.” 

Borg-Warner is understood to be 
doing transmission development 
work for Ford, Kaiser-Frazer and 
Tucker. Asked about Tucker, Davis 
replied that he could not provide 


NEW YORK CITY DEALERS BANQUET—More than 1,000 persons attended the 40th anniversary dinner of the Automobile Mer- | details on the project except to say 
Speakers included Verne Murray, president of the association; Henry J. Taylor, 


that it is “different from the others” 


Industries Join in 2nd Highway Congress 


WASHINGTON. — Automotive, 
rubber and oil industries will be 
well represented, both in speakers 
and delegates, at the Second High- 
way Transportation Congress to be 
staged here May 6-7. 

The final program for the con- 
gress, which is sponsored by the 
National Highway Users Confer- 


tion and president of Shell Un- 
ion Oil Corp.; Arthur M. Hill, 
chairman of the National Seeur- 
ity Resources Board and chair- 
man of Atlantic Greyhound 
Corp., and Dr. Paul F. Douglass, 
president of American univer- 
sity, located here. 


Other notables in the industry 


ence, includes many names well) will participate in the panel dis- 


known to the highway transporta- 
tion industry. 

Alfred P. Sloan jr., chairman of 
General Motors, will be the key- 
note speaker when the sessions 





Alexander Fraser A. P. Sloan jr. 


open May 6. His subject is “Better 
Highway Transportation for Bet- 
ter Living,” and his speech is ex- 
pected to call for continued close 
cooperation of the user groups in 
advancing sound highway trans- 
portation policies. 

Other speakers will include 
Alexander Fraser, chairman of 
the Automotive Safety Founda- 






of exhaust gas analyzer without removal. Easily installed. 


Price $2.25 


Deflecte 
Fender Shield 


Enhances appearance of car and protects 
fender finish from damaging grevel, dirt, 
and stones while driving. Made of heavy 
brass sheet with three thick coats of plating. 
Fits '42 to ‘48 Chrysler, DeSoto, Dodge, and 
Plymouth cars perfectly. Easily installed. 
Retail Price $8.00 





Write for FREE catalog sheets 





ey-making dealer prices! 
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cussions which will be a feature 
of the congress. 


On the panel which will discuss 
the need for long-range highway 
planning will be Baird Markham, 
director of the American Petro- 
leum Industries Committee, and 
John V. Lawrence, managing di- 






Group Seeking 
To Enlist Dealers 
In GOP Drive 


DETROIT.—A campaign to enlist 
auto dealers as a part of the na- 
tional drive to enroll the bulk of 
the nation’s nearly 3,500,000 small 
businessmen under the banner of 
the Small Business Committee for 
a Republican Administration was 
launched here last week. 


The committee, it was explained, 
is an independent nonprofit group 
and is not connected with the Re- 
publican party, although it has the 
endorsement of Republican leaders. 
The national committee is to be 
bulwarked by state and local com- 
mittees throughout the country. 


The idea for the new committee 
originated with Clellan S. Forsythe 
of Syracuse, N. Y., an automobile 
dealer, who is honorary chairman 
of the committee, and active in or- 
ganizing New York state. 


National headquarters of the 
committee have been established at 
230 Penobscot Bldg., Detroit 26, and 
a national executive committee has 
been formed. Gerald F. Healy of 
Flint, Mich, a builder of small 
homes, is national chairman and 
serves also on the national execu- 
tive committee which is comprised 
of the following: 


James A. Mason, auto dealer of 
Ferndale, Mich., national treasurer 
of the organization; C. Bradford 
Hitt of Detroit, Mich., attorney and 
small manufacturer, national secre- 
tary; Cornelius Gabler, Detroit 
architect; Walter E. Bligh, Syra- 
cuse, N. Y., and Harold E. Prehn, 
Springfield, Ill., auto dealer. Others 
are to be named. 


Dearborn Starts 


Dealer Parleys 


DETROIT.—Top management of- 
ficials of Dearborn Motors Corp. will 
meet with Ford tractor and Dear- 
born farm equipment dealers at a 
series of 10 meetings across the 
country. 

The schedule: May 4, Hotel Book- 
Cadillac, Detroit; May 5, Hotel Ben- 
jamin Franklin, Philadelphia; May 
7, Atlanta Biltmore, Atlanta; May 8, 
Peabody hotel, Memphis; May 15, 
Skirvin hotel, Oklahoma City; May 
17, Hotel Fort Des Moines, Des 
Moines; May 18, Nicollet hotel, Min- 
neapolis; June 3, Shirley-Savoy ho- 
tel, Denver; June 5, The Inn, Sun 
Valley, Idaho, and June 7, Hotel 
Leamington, Oakland, Calif. 
































rector of the American Trucking 
Assns. 

Another panel on “Removing 
Blockades to Highway Transpor- 
tation Progress’—a discussion of 
state size and weight reciprocity 
barriers—will have as moderator 
E. J. Bush, president of Diamond 
T Motor Car Co. and chairman of 
the motor truck committee of the 
Automobile Manufacturers Assn. 
L. C. Allman, vice-president of 
Fruehauf Trailer Co., will be a 
participant. 

A third panel on the subject 
of “Getting the Job Done in the 
States”—which will deal with 
the work of the state highway 
users conferences—will have as 
members George M. Kellogg jr., 
of International Harvester Co.; 
J. B. Rusterholtz, automobile 
dealer of Syracuse, N. Y., and 
chairman of the New York High- 
way Users Conference, and L. W. 
Collins, special representative of 
the APIC. 

The work of the NHUC in serv- 
ing highway transportation will be 
the topic of Arthur C. Butler, di- 
rector of the organization, in his 
address to the gathering May 7. 


Another feature of the congress 
will be reports from the NHUC’s 
state services department on legis- 
lative trends in the states. 

E. J. Thomas, president of Good- 
year; E. S. Hall, general counsel 
for Esso Standard Oil, and Russell 
E. Singer, AAA executive vice- 
president, will preside over the 
oie luncheons and banquet sched- 
uled. 






Singleton Faces 


Jail; Sentence 
Is Due Today 


CLEVELAND.—Found guilty on 
all 14 counts of larceny by trick, 
John W. (Jack) Singleton now faces 
a total of 98 years in jail for sales 
of used cars, frequently below pur- 
chase price. 

Sentence has been set for today 
(May 3). To date pleas for a new 
trial have been denied, although 
Singleton’s attorney, Stephen M. 
Young, has said he will appeal. 

Singleton still faces bankruptcy 
court hearings from his creditors. 





because of Tucker’s projected rear 
engine. 

Reporting first-quarter net earn- 
ings of $6,762,202 as against $4,684,- 
481 for the corresponding period 
last year, Davis said general busi- 
ness prospects are “very satisfac- 
tory through July and possibly two 
months thereafter,” but the final 
quarter of this year does not appear 
to be so promising. 


Knudsen 


(Continued from Page 30) 
ber of the executive committee. He 
was in charge of all manufactur- 
ing operations of the huge cor- 
poration before succeeding Sloan 
as its president in 1937. 

One of his first problems as GM 
president was the spread of union- 
ism among auto workers. The sit- 
down strikes in Flint had brought 
him to grips with another “rugged 
individualist,” John L. Lewis, then 
president of the CIO. 

Not until President Roosevelt 
personally appealed to him to 
bargain with Lewis did Mr. 
Knudsen relent his position to 
avoid negotiations until the sit- 
down strikers left the plants. 
Many UAW-CIO leaders main- 
tained afterwards that much 
bloodshed could have been avert- 
ed during the GM organizing 
drive had Mr. Knudsen been the 
only “management man” with 
whom they had to deal. 

Mr. Knudsen was no isolationist, 
insofar as world affairs were con- 
cerned. The advent of war in Eu- 
rope found him calling again and 
again for U. S. industrial pre- 
paredness. 

* * * 


| bed 1940, he resigned his high-sal- 

aried post as GM president to 
become a dollar-a-year member of 
the government’s national defense 
advisory commission. 


His chief responsibility in this 
post and later as chairman of the 
Office of Production Management 
was planning and _ coordination, 
getting the plants converted to war 
output with a minimum of waste 
and lost time. 


In 1942, President Roosevelt des- 
ignated him as a lieutenant-gen- 
eral in charge of Army production, 
the highest military rank ever 
given a civilian. In May, 1944, he 
was given the Army’s distinguished 
service medal. 


Long overdue tributes were paid 
to Gen. Knudsen in June, 1945, 
when Gen. Knudsen Day was cele- 
brated in Detroit. Gen. George C. 
Marshall, then Army chief of staff 
and now secretary of state, was 
among the celebrities who joined 
in saluting the production genius. 

* * * 


YEAR LATER, the general 

served as co-chairman of the 
Automotive Golden Jubilee. He 
was one of the 14 auto pioneers 
who received special awards for 
their contributions to the industry. 
Three other of these pioneers have 
since died—Henry Ford, William C 
Durant and Barney Oldfield. 


Mr. Knudsen was a six-footer, 
stockily-built, with clear blue eyes 
and a stiff gray mustache. He was 
gracious in public life, but concise 
to the point where many consid- 
ered him shy and modest. 




















WOMEN’S ROLE EMPHASIZED—In a bid for women’s business, Akron Automobile 
Dealers Assn, members last week staged an assembly for wives and women’s clubs. A 
modern style show, plus horse-and-buggy togs and vehicles, was featured. Local ads and 


radio programs played up women’s role in the automotive field. In this phote are, left te 
right, Mrs. C. E. Coltrin, wife of the co-chairman of the affair; Mrs. James Kemp, wife 


of the other co-chairman, and Kemp. 
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industries essential to the nation’s| use in trying to build a staff until 
security. It also was hinted that| you have the head of that staff. 
new plant facilities are being built Any emergency requiring rapid 
on the responsibility of the Na-| assembly of materials would find 
tional Security Resources Board.| fewer bottlenecks 
Oi a @ through than in past experience, 
it was asserted by apparently 





Unless Real Crisis Arises . . . 


Little Conflict Seen on Arms, Peace Output 


(Continued from Page 1) indicated, and there are plans “on| obviously were thinking in terms AGAIN, the outstanding difficulty 







































d rear ” i " ithout - 
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Prices of Other Sizes on Application 
STEEL COUNTERS—WORK BENCHES 


IMMEDIATE DELIVERY 
Friedland Fixture Co. 


M1 W. 38th ST. NEW YORK 
BRYANT 98-8825—8771 








1949 Studebaker trucks was un- 
veiled here last week at a pre- 
view for dealers held in the com- 
pany’s new truck assembly plant. 
More than 1,300 persons from deal- 
erships in Ohio, Illinois, Michigan 
and Indiana were present. 


Dealers saw a wide variety of 
trucks in various capacities, wheel- 
bases and body types as well as 
numerous mechanical displays. 


The preview was the first in a 
series of 20 introductory truck 
shows for Studebaker dealers 
scheduled in key centers of the 
nation. K. B. Elliott, vice-president 
in charge of sales, announced that 
public introduction of the 1949 
trucks will be held in various re- 
tail showrooms after dealers have 
received their initial units. 


Other dealer previews are ar- 
ranged for Buffalo, Memphis, Cin- 
cinnati, Boston, Dallas, Kansas 
City, Omaha, Philadelphia, Minne- 
apolis, Akron, Los Angeles, Chi- 
cago, New York, St. Louis, San 
Francisco, Pittsburgh, Atlanta, 
Portland, Ore., and Salt Lake City. 


Whe sags 13 Wew and Revolaronary... 
THE CAR OF THE VEAR 












Donor of Prize 


In ATA Contest 


BUTLER, Pa.—American Bantam 
Car Co., manufacturer of Super- 
cargo truck trailers, will again offer 
the annual award in the American 
Trucking Assns.’ 1948 “driver-of- 
the-year” contest to find the na- 
tion’s outstanding truck driver, it 
has been announced. 

The company will present the 
winner with a Norge home freezer, 
filled with Birdseye frozen foods. 
The Supercargo trophy, now held 
by Verl Langford, Buena Vista, 
Colo., 1947 “driver of the year,” also 
will go to the new winner. 

In addition, the ATA will give 
the contest winner an expense-paid 
trip to Washington and New York. 

The winning driver will be se- 
lected from among those who earn 
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Bantam Renamed | F ord Truck Show Opens 


At St. Louis Wednesday 


ST. LOUIS.—More than a mil- 
lion dollars worth of new Ford 
trucks and special truck equip- 
ment will be on display in the 
arena May 5-7 during the first 
postwar Ford truck and equipment 
show in St. Louis, it was an- 
nounced last week by Ben W. 
Lichty, manager of Ford’s St. 
Louis district truck and fleet de- 
partment. 

The show, featuring virtually 
every type body used in commer- 
cial transportation, will be open 
free to the public from 10 a.m. to 
10 p.m. each day, and a corps of 
Ford and other manufacturers’ 
representatives will man the ex- 
hibits to explain features of the 
vehicles and equipment. 


tend a breakfast meeting at the 
Chase hotel at 8:30 a.m. May 5. 
Principal speaker at the meeting 
will be J. D. Ball, director of the 
Ford truck and fleet sales depart- 
ment. 

General chairman in charge of 
the show is John Powers. On the 
arrangements committee are James 
A. Rohan, G. K. Smith, Fred Lem- 
ler, John D’Augustino and Lichty. 
On the finance committee are R. 
J. Sonderman, E. M. Pelke and 
William Baker. 

Co-sponsors with Ford are Kranz 
Automotive Body Co. Vanette, 
Inc., McCabe-Powers Auto Body 
Co., Trailmobile Co., Truck Equip- 
ment Co., Koochook Co., Inc., Bai- 
ley Auto Body Co., Fruehauf Trail- 
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Single or double 
box drawers. 
Double drawers 
reduce “looking 
time" when hunt- 
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ing small parts. “* center 
(Box drawers io flexible 
optional.) shelf set-up 








Choice of 
colors: light 
gray, dark gray, 
olive green, or 

buff. 







@ Because of their unusual flexibility and rugged construction, 
Hope Metal Bins are a paying investment. Furnished according 
to your specifications. Shipped built up — ready for immediate 
use. Write for folder, prices and early delivery date. 







METAL PRODUCTS, INC. 


1503 ROCKWELL AVE. 
CLEVELAND 14, OHIO 
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How Modern Is Your Dealership 
Management? 


Now for the first 
time, and con- 
densed in one book 
for the retail auto- 
mobile dealer, is a 
management guide 
and operating dic- 
tionary enabling 
the dealer to peri- 


odically check or 
prepare his own 
management sur- 


vey. 





Price, $10.00 
Complete 


Edited by Floyd L. Hoffman, Certified Public Accountant 


Copyright 1947 


Clip This Ad and Send Check to (15) 


Automobile Dealers Bookkeeping & Accounting School 
30 North LaSalle St. Chicago 2, Tl. 


We will mail C.O.D. in United States and purchaser pays al) postage 

















“CHIEF CHATS* . . 
... Best Sales and 


Good-Will Promotion Yet!”’ 


Wm. ©, Stanlik, Vice-Pres. and Gen’! 
Mgr., Franklin-Weber Motors 


Yes, house organs sent to customers and employees by auto dealers are proving 
most successful sales and good-will promotion. We offer a complete individual- 
ized house organ service to dealers everywhere. Increase customer good-will . 
service business and parts sales... write today for details of our individualized 
house organ service plan. 

*Name of Franklin-Weber Motors’ house organ 


CHARLES S. TEMKIN 


Automotive Advertising 
189 W. MADISON ST. 



























CHICAGO 2, ILL. 





“driver-of-the-month” awards dur- 
ing the year in state trucking asso- 
ciation contests throughout the 
country. Nomination for drivers of 
the month are made by individuals, 
law enforcement organizations and 
trucking companies on the basis of 
safe driving records, courtesy on 
the highways and acts of heroism. 

The secretary-manager of the 
state association that produces the 
1948 “driver” also will receive an 
award from American Bantam Car 
Co. 


Stock to Be Sold, 


Proceeds Frozen 


SPRINGFIELD, Mass.—The stock 
of American-Bosch Corp. will be 
sold and the proceeds frozen until 
a legal battle over its ownership 
is settled, according to an agree- 
ment reached between the U.S. jus- 
tice department and three Swedish 
firms. 

The stock at issue amounts to 
77 percent of the total American- 
Bosch shares. 

Justice attorneys declined to state 
when the stock would be offered 
for sale and no trial date was set 
for the suit of the Swedish firms 
over its ownership, which was 
seized by the Alien Property Cus- 
todian during the war. 

The Swedish plaintiffs charge the 
seizure was a violation of the U. S. 
Constitution, in that none of the 
stock was owned in whole or part 
since 1942 by an enemy of the 
United States or by an ally of an 
enemy. 

However, justice department at- 
torneys claim, “the purported own- 
ership by the plaintiffs ... was de- 
signed and used to conceal and 
cloak the fact that Robert Bosch 
of Stuttgart, Germany, an enemy, 
was to remain and did remain up 
to the time of the vesting .. . the 
real and beneficial owner of the 
shares and the dividends thereon.” 


‘49 Needs Upped 


| Ford Doubles Capacity. 
Of Paper Mill 

DEARBORN. — Capacity of the 
paper mill at the Rouge plant has 
been doubled to meet the produc- 
tion requirements for the 1949 Ford, 
Mercury and Lincoln automobiles, 
according to M. L. Bricker, vice- 
president and director of general 
production. 

Production in the mill has been 
|inereased to 80 tons daily since 
completion of the one-story addi- 
| tion, he stated. 
| Panel board, made from waste 
paper collected at the Rouge, is 
used as foundation for body in- 
terior trim, upholstery backing, 
trunk and door liners and glove 
compartments. More than 40 pounds 
of the material are to be used in 
each 1949 automobile. 

Ford says it is the only manu- 
facturer making its own panels, a 
major item in modern body con- 
struction rarely seen by the average 
| motorist. The company developed a 
method of producing completely 
|formed paper board sections by 
utilizing the same press equipment 
and techniques employed in the 
fabrication of steel body panels. 


Wolfe Joins Allen 


Edward (Ted) Wolfe, formerly 
with the Pontiac Motor division at 
Washington, has become associated 














with J. D. Allen Jr., Inc., (Pontiac), | 


Hampton, Va., as vice-president and 
general manager. 


er Co., Roehlk Spring & Body Co., 
Herman Body Co., Baker Trailer 
& Body Co., Superior Coaches, Inc., 
Allied Body & Equipment Co. 
Steelweld Equipment Co., Smith 
Equipment Co., Borbein, Young & 
Co., Central Fire Truck Corp., 
John’s Body Co., John Nickell Co. 
and DeKalb Commercial Body 
Corp. 


Cooperating with Ford and lo- 
cal Ford dealers in the show are 
approximately 25 manufacturers of 
special truck bodies, equipment 
and accessories, and show officials 
said more than 150 units will be 
on display. 

Ford dealers and salesmen and 
representatives of the various 
equipment manufacturers will at- 





ACTUAL SIZE 


THE NEW 
QUICK CHANGE 
DEALERS LICENSE PLATE HOLDERS 


Every car dealer, finance company and driveaway should have 
these holders. Easy to install on round hole or slotted plates. Fits 
all slotted license brackets or slotted bumper. Quickest and most 
efficient holders. Locks in bracket with a quarter turn, Cadmium 
Plated. 


$1.25 Per Set of Four 
$1.00 Per Set in Lots of Six Sets or More 


Order from your Jobber or 


C. HOWARD 


1498 Overlook Dr. Akron 7, Ohio 


Now Available 
“The Last Billionaire— 


Henry Ford” 


“An informal portrait of an indus- 
trial genius who was also a most 
unpredictable human being.” 


By William C. Richards 


“Writers have painted Ford in all colors — from darkest black to 
purest white. Richards, a top-flight newspaperman, knew Ford 
intimately, and his colors are much more mixed.”—Bob Finlay, 
Feb. 16, Automotive News. 


$3.75 per copy, Postpaid 
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NOT UNIVERSAL—EVERY ONE IS 
Seat Covers designed for each 
individual car. Workmanship 9 0 
fibre. Beautiful plaids and e 
choice of colors to harmonize 5 Passenger 
ette reinforcements over fibre 4 Door 
on both seats. Welted in plastic 3 Passenger Coupe 7.50 
ATTENTION: Drop on Rear Seat 13.50 
Car Agencies 
5% Fed. Exe. Tax 
Sent on Ap) 
ALMO SEAT COVER CO. 
R n 4315 


guaranteed. Deluxe lacquered 
—red, green and blue. Leather- 2 Door or 
throughout. 
Cars with Center Arm 
Initial Orders 
pro F.0.B. Baltimore 
HMéward $t Cor idle timore 1. Md. e« Call VErnc 
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= Total Trucks, U. &. . 90,675 __24,500_90,190 180,008 441/484 484,508 | csr5-PARTS AND ACCESSORY SALES- 7 

st Total Cars, Trucks MAN covering New York State, contact- USED CARS FOR SALE Located 6 miles North of Lancaster, Pa. 

im 5 2 ing deal d jobbe: Will handle pen 

U.S ...---- +++ 22s 96,368 98,070 100,749 481,415 1,570;454 1,726,404 ing Gealers and jobbers. | Will handle your Ata ADLER Ine Deben Penn MANHEIM AUTO SALES 

Total Cars, Trucks 102, Colvin Station, Syracuse, N. Y. 3000 Fenkell, 7 blocks east of Livernois, & AUCTION, INC. 

Canada ............+- 5,409 5,316 5,344 23,117 84,860  77,980| SALES OR G OR GENERAL MANAGER, som Detroit, Mich. UN. 3-7400. P 202-W4 
assuming complete charge, ma vet- | MATTOON (ILLINOIS) AUTO AUCTION hone 202- 

Grand Total, eran, age 30. Formerly zone manager ma- "ae oe eee a “loa. 


Cars and Trucks 

U. S. and Canada...101,772 103,386 106,093 454,532 1,655,314 1,804,474 
*Revised. Miscellaneous includes Autocar, Corbitt, Divco, Marmon H., 
Brockway, Four-Wheel Drive, Sterling, etc. 


jor manufacturer, prefer opportunity, 
later buy part interest. Write Box 2295, 


c/o Automotive News, Detroit 26. 

DISTRICT MANAGER large auto manu- 
facturer wants similar position in Florida. 
Well educated, widely experienced, highly 
trained. Exceptional ability, outstanding 
record. Box 2310, c/o Automotive News, 
Detroit 26. 


AUTOMOTIVE EXECUTIVE, NAPA, dealer 


acres of parking. Coles County Auto 
Auction. 

ROLLS-ROYCE TOW CAR, $350. C. A. 
Gaines, 2429 W. une du Lac Ave., Mil- 
waukee, Wisconsin. 








AUCTION 


(Auto Dealers Only) 
EVERY WEDNESDAY 














Danville, Virginia 











































































Output for Week Drops 
5,000 Passenger Cars 


(Continued from Page 1) 


an indefinite period, hoping they 
may be able to replenish stocks 
to the extent that it will not be 
necessary to Close down at all. 


HOWSVER, the number of sup- 
pliers reportedly running out 
of iron for foundry operations last 
week led observers to predict that, 
while many complete shutdowns 
might be averted, drastic schedule 
curtailments will have to be made. 
In contrast to plans at other 
plants, Kaiser-Frazer started 
scheduling six-day operations 
and increased output to 4,200 cars 
last week. 

Preliminary calculations reveal 
that U. S. plants built 431,415 cars 
and trucks in April, far less than 
the 488,546 accounted for in March. 

April’s accounting includes 301,- 
113 cars, compared with 350,200 in 
March and 130,302 trucks, contrast- 
ed with 138,346 in March. 

Totals, yet to be revised, show 
that during the first four months 
of 1948, U. S. plants have built 
1,241,935 cars and 484,559 trucks— 
or 1,726,494 units. 

Should the same pace be main- 
tained the rest of the year, final 
1948 production totals would in- 
clude 3,725,000 cars and 1,453,000 
trucks. This would be 200,000 more 
trucks, but only 170,000 more pas- 
senger cars than were built in 1947. 

REVIOUSLY estimates were 

that any increase in 1948 auto- 
motive production would nearly all 
be reflected in the passenger car 
category. 

Somewhat cheering to the auto 
industry last week was the fact 
that steel operations advanced to 
nearly 87 percent of capacity. 
But this was still far below the 


97.5 percent rate prevailing be- 
fore the coal strike. 

With most coal miners back on 
the job, steel firms predicted they 
would be able to attain pre-coal- 
strike output within another two 
weeks. 

However, the seriousness of the 
coal strike was said to have caused 
steel firms to cross their fingers 
when talking about uninterrupted 
output for the rest of the year. 


Most of them reportedly have 
such small coal reserves that 
they will be unable to stand an- 
other short shutdown in the coal 
mines. 

For that reason, and with coal 
labor contracts expiring in June, 
most steel men were afraid to 
hazard even a guess on how 
much steel might be produced 
this year. 

Earlier they had predicted that 
1948 output would excced the 85,- 
000,000 tons made last year. 

Of one thing steel officials ap- 
peared certain: Steel deliveries will 
be tightened up considerably. A 
month ago, it was explained, prog- 
ress was being made in reducing 
“carryovers.” 

Now, however, it was added, 
because of the coal strike alone 
third-quarter quotas to regular 
steel customers will have to be 
slashed by nearly all major steel 
firms. 

Final requirements for the Eu- 
ropean Recovery Program will 
probably mean further cuts in do- 
mestic steel deliveries. There were 
no concrete tabulations on such 
requirements, but professed “insid- 
ers” said the amount would be a 
little higher than had been an- 
ticipated. 














experience; management, accounting, sys- 
tems, controls, taxes; knowledge parts; 
sales-service minded. South preferred. 
Reliable, ambitious, capable. A-1 per- 
formance assured congenial firm. Hous- 
ing important. Salary $90-$100. Please 
address Box 3622, Philadelphia 25. 


DO YOU NEED a general manager? Branch 
manager or sales manager? Twenty 
years’ experience as distributor and dealer 
for both trucks and passenger cars. Thor- 
oughly familiar with all phases of busi- 
ness. Wide acquaintance throughout in- 
dustry. Best of references. Address Box 
2313, c/o Automotive News, Detroit 26. 


MANUFACTURER'S REPRESENTATIVE 


SALES REPRESENTATIVES, experienced 
in truck special equipment, to sell out- 
standing national package delivery body, 
through dealers, for well-known manufac- 
turer, in east, middle west, southwest and 
western territory. Can be handled in addi- 
tion to other automotive products. Write 
stating full details and affiliations. All 
replies confidential. Box 2296, c/o Auto- 
motive News. Detroit 26. 


NEW LINES WANTED 


AUTOMOTIVE PARTS 
MANUFACTURERS, 
ATTENTION 
Have room for two more national 
lines to warehouse and sell to jobbers. 
Centrally located for Pacific Coast 

states. 
JOHN L. HALL COMPANY 
625 N. W. Couch Street 
PORTLAND 9, OREGON 





DEALERSHIP WANTED 


HAVE QUALIFIED with General Motors, 
Chrysler and Ford factories. Desire to 
purchase dealership of 300 cars or larger 
for cash. Replies will be held in strict 
confidence. Box 1920, c/o Automotive 
News, Detroit 26. 

CHEVROLET DEALERSHIR WANTED— 
Can qualify with General Motors. 200 to 
600-car franchise. All replies strictly con- 
fidential. Box 2300, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 





SPORT CAR DEALERSHIPS 


Internationally famous MG Sports Roadster 
dealerships now available in Eastern United 
States. Proven sales records, pre-war and 
Post-war. Excellent discount and complete 
parts service. 


J. 8. INSKIP, INO. 
304-10 East 64 St., New York 21, N. Y. 


incelicnstneneeenenemenemmensneenennennmrmnemnmemenceeeeneenenmnetemeeeteene nee eee en 
























JOHN CORRIGAN 


AUTO AUCTION 













Auctioneer 
Every Friday, 1:00 P.M. GEO. CASSIDY 
Paved Lot Manager 













SELL TO DEALERS ONLY 
$5.00 Only Cost 


Danville Auto Auction Co. 
Div. Baker Motor Co., Inc 


Next to Seminole Esso Sta. 
On U.S. 29, 1% Mi. N. of City 


Phone Danville 4570 


AUTO AUCTION 


(WHOLESALE ONLY) 


Every FRIDAY --- 11 A.M. 
RAIN OR SHINE 


tie 
WHEELING, ILL. 


25 Miles North of Chicago on 
Route 45, Milwaukee Avenue; 
% Mi. No. Route 68, Dundee Rd. 


e BRING CARS TO SELL 

e BUY CARS YOU NEED 

e LOW AUCTION FEES 

e John W. Corrigan, Auctioneer 


WHEELING AUTO AUCTION CO. 


Sale Starts at 12:00 Noon 


CHICAGO AUTOMOTIVE 
AUCTION, INC. 
1050 East Sist St. Chicago, Ml. 
“Chicago Is the Piace to Buy Your Cars’’ 



































































WHOLESALE!!! 


It will pay you to see or call us. We 
always have a large selection of clean 
low mileage 1946's, 1947's and 1948's 
for immediate delivery. Transportation 
arranged to all points. Wire or call us 
for hotel reservations. 


SAM GREENFIELD CO. 


6619 Euclid Avenue 
Cleveland 3, Ohio 
Phone UTah 1-2277 


1701 State Street 
Cuyahoga Falls (Akron), Ohio 
Phone WAlbridge 2145 


























































































AUCTION 
THURSDAY 12:00 NOON 


Most cars entered are brought in 
by new car dealers. 
Col. Marker, Auctioneer 
‘‘We Need Buyers—Over 150 Cars 
Offered Each Week’’ 


DOC GREINER 
The Flying Dutchman 
1701 Madison Ave. Adams 6397 
Toledo, Ohio 




















AUTO AUCTION 


DEALERS ONLY 





















Sale Starts at 12:00 Noon 























Every Thursday 


AUTO AUCTION 


TIM ANSPACH 
Albany, N. Y 


(For Dealers Only) 
EVERY MONDAY ... 12 NOON 








MANEY MOTOR CO. 
Murfreesboro, Tenn. 
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USED CARS FOR SALE 


DANVILLE, PA. 

AUTO AUCTION 
Every 

WEDNESDAY 


at Noon 


Our Danville, Pa., auction 
is now operating in full 
swing. Looks like it’s go- 
ing to reach the magnitude 
of our Horse Heads, New 
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TRUCKS WANTED 


DODGE TRUCKS: Wanted by franchise 
dealer. All models. Will buy only from 
franchised Dodge truck dealers. Worden- 
Young, Inc., 3229 Pulaski Highway, 
Baltimore 24, Maryland, Broadway 1300. 


USED CARS FOR SALE 


WE WHOLESALE 



















York, auction. se? d will top dollar. Go any- 
G D etrou 8 where. "Let us know what —y have, ‘aise 
This auction was designed Largest to Fred Bedford, 684 No. Cleero Ave. 
to accommodate Pennsyl- See SS Ses 
Wholesaler TRUCKS FOR SALE 


ATTENTION: immediate delivery on new 
and used trucks. All makes and models, 
% to 10 ton. We can also supply new 
cars. Write or call Bill Fishel, Vande- 
venter Auto Sales, 717 8S. Vandeventer, 
— 10, Missouri. Phone: Franklin 


vania, Maryland and New 
Jersey dealers. 







SID SAVAGE 


15999 Livernois UNiversity 4-2600 










New-car dealers are taking 











advantage of our auction, as 9850 Livernois HOgarth 8400 | “shan — WHAX — isiT new, Tracksill 
it does away with used-car DETROIT Conversion, 16050 Eaton, 2-speed axle, 


trailing axle 900/20, 10 ply tires, deluxe 
cab, dual long arm mirrors, radiator 
grille guard, running lights, color red, 
built for ten ton payload to meet high- 
way load limits. Bailey-Smith, Inc., 421 


departments, thus eliminating 
that “guarantee” headache to 
retail buyers. Be smart: Clean 




















aroenditenealints ae dl thpeammaeds AUTOMOBILE 8. Capitol Ave., Lansing, Michigan. 
W-35 HOLMES h -d ker, with 
AUCTION cradle; never used. Cost $1.42 ay sacri. 


fice at $1,195. Also new Bee Line frame 
straightener, wheel straightener, wheel 
balancer. Used three months, complete 
outfit cost $3,225. Sacrifice $2,700. Ad- 
dress Carl Dutro, 1008 Wheeling Avenue, 
Zanesville, Ohio. Phone 6827 or 1113. 
TWO—1946—D3 Ward LaFrance tractors. 
5th wheels, air brakes, Timken two-speed 
axles, 40,000 miles and 90,000 miles re- 
spectively. Priced at $3,750 each. Ding- 
mann Company, St. Cloud, Minn. 
WRECKER FOR SALE—New 1948 Dodge 
C.O.EB. truck, equipped with Holmes heavy 
duty crane and body. Truck at list and 
wrecker at cost. Dodge dealer. Overholt- 
Wilds Motors, Newport, Tennessee; Phone 


223-W. 

1947 AUTOCAR TRACTOR CSOT, driven 9 
mos., 47,000 miles, fully equipped. Like 
new. erent air ‘conventional cab. $3,- 
600. 


8. Fisher, Sr., Goshen, Ohio. 







DANVILLE, PA. 
AUTO AUCTION 


RONALD D. WEST—Owner 


Joe E. Johnson - Tex Richard 
Auctioneers 
Danville, Pa., is located 
on Route 11 between Harrisburg 
and Wilkesbarre, Pa., near 
Bloomsburg, Pa. 


28 MILES FROM CHICAGO LOOP 
% Mile East of Illinois State Line 
On Route 30 










EVERY FRIDAY 11 A.M. 

Running Over 150 Cars Each 
Strictly 

Dealers Buy—Dealers Sell 












Buyers coming in by plane or train— 

call—we will meet you. Hotel accom- 

modations available, transportation fur- 

nished. Call early for reservations. 

Transports available to move cars. 

Geo. Lawson—Owners—Bud Fennema 
DUTCH STEWART, Auctioneer 


Dyer Auto Auction 

Plione 4111-4051 Dyer, Ind. 

Res.: Chicago Heights, Ill. 5268Y3 
and Lansing 173-M 






















P.O. Box 111. 

LOOK: IMMEDIATE DELIVERY, new 
1948 F-3 Ford truck with Senior Vanette 
body, 6-cylinder motor. Also new 1947 
194" Ford school bus chassis and new 
1948 135’ F-7 Ford truck with 900x20 
tires. We will accept trades with Ford 
dealers. Call 723 Indiana, Penna. Mc- 
Gill Motors, Ford Dealer. 

FOR SALE—New DELUXE Dodge truck 
cabs complete. Will fit 1939 to 1947 in- 
clusive. McNutt Motor Company, Mary- 
ville, Tennessee, Phone No. 255. 

FOR SALE —3%-ton Brockway tractor, 
1946 model only. Four thousand miles 
and 26-foot Fruehauf stainless steel 
trailer. Contact Mohawk Ligueur, De- 
troit, Michigan. 

TRACTOR AND 30-foot trailer, completely 
overhauled motor, tandem wheels. Will 
sell or exchange. A. D. X., 2202 Br. PI. 
8., Long Island City, N. Y. 


BUSES FOR SALE 






Schaefer's — 100% 
AUCTION 
Inside a Comfortable Building, Every 
THURSDAY 


Reliable—Fair—Honest—Protective Service 
Right in the HEART of 

INDIANAP DIANA 

“The Great Mid- West Market"’ 

Dilinois St. Phone Lincoln 






AUTO AUCTION 
(Dealers Only) 
Every Wednesday (indoors), 1 P.M. 


8 Miles West of New York City 
Highway No.6 Lodi, New Jersey 






915 N. 



















AUCTION SALE MOTOR CARS 
DEALERS ONLY 
Aurora Downs Race Track, Route 31, 
THinois 


Aurora, 
EVERY MONDAY—Sale Starts 11:00 A.M. 








TRUCKS WANTED 
DODGE TRUCKS wanted from franchised 
Dodge dealers only. New trucks, all mod- 
els. VandeWater Company, Dodge Deal- 
ers, Walden, New York. 






Phone Aurora 8711 or 7877 
“Dutch” Stuart, Auctioneer 












HORSE HEADS AUTO AUCTION 
EVERY FRIDAY AT NOON 


Horse Heads is located 4 miles north of Elmira, N. Y., on Route 
17. The airlines and 3 railroads stop at Elmira. Hotel accommo- 
dations at famous MARK TWAIN HOTEL are the best and very 


reasonable. 


BUSES FOR SALE 


8—Used Reo and Ford transit buses, 
A-1 condition. 

3—New Ford with Wayne bodies 
school buses. 

2—60 passenger trailer buses. 

1—New 3-ton Reo cab and chassis. 


ISAAC PLASTERER 


Ninth and Chestnut Sts. 
LEBANON, PENNSYLVANIA 










Call for one of our courtesy cars when you 
arrive or better yet, wire us in advance. 










Horse Heads Auto Auction is no doubt the outstanding Auction 
in the East. Always lots of cars and lots of buyers. We bend over 
backwards to please everybody. We treat buyer and seller alike. 

We are centrally located, drawing cars from a wide area. Horse 
Heads is only 4 miles north of Elmira, New York, on Route 17, 
about 200 miles southeast of Buffalo, N. Y., 100 miles southeast of 
Rochester, N. Y., 250 miles east of Cleveland, O., 235 miles north- 
west of New York City and about 250 miles north of Philadelphia, 


Pa. 


Make It Your Business to Spend Next Friday With Us at Horse 
Heads. The meeting place of the Auto Dealers from the East 
and West. One trip will convince you. 














PARTS WANTED 

WANTED—One new or good used left front 
fender, 1940 Ford deluxe. Robinson Mo- 
tor Company, Central Ave. at 8th St., 
Estherville, Iowa. 

WANTED—Left front door, complete, and 
left rear and right front door shells or 
complete doors for 1941 D-19 4-dr. Dodge 
sedan. Frank's Auto Sales, Black River 
Falls, Wisconsin. 

WANTED—One left front fender for 40-71 
Buick, one right and one left front fender 
for 41-41 Buick. Knoxville Buick Com- 
pany, Knoxville, Tenn. 


PARTS FOR SALE 










HORSE HEADS AUTO AUCTION 
RONALD D. WEST, Owner 
Johnson, Rickard, Metcalf and West—Auctioneers 







Attention, 
Pontiac Dealers 


We carry a large stock of radiator grilles, 
doors, fenders, quarter panels, and many 
other hard-to-get items. A trial order will 
convince you that we have the parts. 


* 
Woody Pontiac Sales, Inc. 


12140 Jos. Campau DETROIT 12, MICH. 
Telephone Twinbrook 1-1600 


Michigan’s Largest Pontiac Parts Dealer 





“In the Heart of Tobacco Land” 
(WHERE PRICES ARE BETTER) 


DEALER’S AUCTION 


Every Thursday .. . 12 Noon 
$5 Fee $5 Fee 


DURHAM, NORTH CAROLINA 
At Fair Ground, Rt. 15 






Phone R-731 






AUTOMOTIVE NEWS, MAY 3,1948 cae 


ae T Ta we ivy DEPARTMENT 





WE NEED LATE MODEL used trucks and 








PARTS FOR SALE 


FORD 
GENUINE PARTS 


Buy a little or a lot of scarce items 
at attractive trade discounts. 
Prompt Service 


BOULEVARD MOTOR CORP. 
2392 Boulevard 


Jersey City, New Jersey 
Delaware 3-3400 








PARTS FOR SALE 


WHOLESALE Pontiac parts. Large stocks 
of hard-to-get parts. Body and fender 
parts for all models. Fast service. Lib- 
eral discount. Walter H. Schultz Pontiac, 
16-20 Passaic Street, Trenton 8, New 
Jersey. 

FORD PARTS shipped anywhere. Call, 
write, phone. Tranter-Williams Motors. 
Inc., 4016 Alliston Ave., Cincinnati 9. 
Ohio. Melrose 7275-6-7. 


NEW STAKE and platform bodies from 
Chevrolet trucks. Donohoe Chevrolet 
Sales, Brooklyn, Michigan. 


FORD BODY PARTS. Largest supply in 
Indiana, C. T. Foxworthy Co., 819 East 


OLDSMOBILE 
PARTS AT WHOLESALE 


The Largest Oldsmobile Parts 
Depot in the United States 
INCLUDING SHEET ae ant Lannea 

HOODS, DOORS AN 
HARD-TO-GET PARTS 


HYDRAMATIO PARTS AND SERVICE 


Mail Your Order or Wire Us Collect 
SHIPMENTS MADE PROMPTLY 


KAISER BROTHERS 


Prospect 2331 











Phone #Rankiin’ —" Indiana. | 1540 8. Figueroa St. Los Angeles 15 
OLDSMOB ILE CADILLAC-OLDSMOBILE 
And All General Motors PARTS AND ACORSSORIES 


Orders Filled Day Received 

DISCOUNT TO DEALERS 

RUND MOTORS, INC. 

3725 Grand River Detroit 8, Mich. 
TEmple 1-3700 


PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 








Hoods 

Grilles ydramatic Parts 

ay Di hoten 

8 

Gas Tanks FORD RADIATORS 

Trunk Lids 8 IMMEDIATE SHIPMENT 

Fuel Pumes Clutch Parts a ‘ 

And Many Other Items 1928-'47 Pass. 1928-'47 Trucks 

Write for Complete Listing 


CUMMES corre SaaS, wae 
eT ORT WAYNE 2, IND. 


Orders 
SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 
3431 N. 15th St. Philadelphia, Pa. 
Telephone SAgamore 2-5568 





AUTO EQUIPMENT FOR SALE” 











Attention! Export Buyers! | "©? ARROW TOW BARS, $42.50 
Velvac Tow Brakes, $35 


$800,000 
Call or Write 


NEW WAR SURPLUS A. C. PEATROSS 
AUTOMOTIVE PARTS 2409 Fairfield Avenue, Shreveport, La. 


50% to 15% off List Phone 2-8589 


GMC, CHRYSLER, FORD 
and JEEP PARTS 


Send for Complete List 





TRUCK EQUIPMENT FOR SALE 


TWO 1944 LJT Mack tractors, one with 
winch. 11:00x24 tires. 90%. Guaranteed 
A-1 shape. One 1944 Fruehauf 30’ trailer 

tires, 50’’ side 


B Al FOUR SAI ES CORP with 25,000 Ib. axle, 24’’ 
y, door and tailboards. One 1945 Fruehauf 
3633 MICHIGAN AVENUE 32’’ tandem trailer, 50’’ side door, 20” 
DETROIT 16, MICHIGAN rubber. Above four units, $17,500. Terms 
Phene: TAshmoe 56-1646 arranged. Box 2309, c/o Automotive 


News, Detroit 26. 








DID YOU KNOW that each Friday, rain or shine, 
one of the largest and best automobile auctions in 
the world today is held at Joplin, Missouri, the Cross 
Roads of America, where the East meets the West? 
We also keep six buyers on the road at all times. If 
you have any new automobiles or new trucks for 
sale, contact Hi-Dollar Joe at Joplin, Missouri. He 
will have one of his men call upon you at an early 
date. We need new automobiles and trucks, lots of 
them. We are not interested in anything except new 


merchandise. 


JOPLIN AUTOMOBILE 
AUCTION COMPANY 


1610 E. 7th STREET JOPLIN, MISSOURI 





Phone 4600 


AUTO AUCTION EVERY TUESDAY 


In the Heart of the Nation—Fort Wayne, Ind. 


ll A Sale will be held at same old location in new 
en's’? heated building, only one block from Court House 

and Hotels. Call us for Reservations. Bring your cars or send 

them Monday, Monday Nite or Tuesday A.M. We never close . 

we are here to serve you. Our guarantee: You must be satisfied. 


FORT WAYNE AUCTION CO. 


(WEBSTER-MARKER MOTORS) 


Owners: CARL E. MARKER - DENZIL V. WEBSTER 
COL. CARL E. MARKER, COL. LEE DRAWHORN, Auctioneers 
$24 W. MAIN ST. FORT WAYNE, IND. 
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items 


SORP. 








t, La. 




















Attention PLYMOUTH Dealers 


875429 e 1940 Plymouth Prime Painted SHELL....$15.95 
875430 Cite Bae OD Dy onesie ectivincirricctensstticininenpionl $14.95 
936749 e 1941 Plymouth Prime Painted SHELL... aS 
CER BORD GE Gi ncceiccvevcivee.s 
39776 e 1937-39 Chrysler Products— 
Rear Lower DECK PANEL............. $ 2.35 
Se Ee | Se ein eidestrasenndteesignie acictvinwerl $ 2.10 
5° e 1946-47-48 Plymouth FENDER MOULD- 
Leesoe! TCD CHINES. seseiniorensansrcorveirotewemiomnsecs $ 1.19 
£ e 1946-47-48 Plymouth FENDER MOULD- 
on BE IED seis acisceinsdevsinditwersnerivecziere .$ 1.19 









Attention FORD Dealers 





AUTO EQUIPMENT FOR SALE 


RED ARROW BARS—$42.43 
TOW PILOT—$17.50 
ADAPTOW COUPLERS 
(For Tow Pilot) Per Set, $7.50 
e 
IMPROVED '48 MODEL 
AUTOMATIC BraKinG 
TOWBAR Complete With 
Brake Hook-Up and 


Controlled Steering Guide Cables 
“KING OF THEM ALL,” $54.45 


APPROVED BY ICC 
Call, Write or Wire for 
FREE DESCRIPTIVE LITERATURE 

















e 1946-47-48 Ford Front Right FENDER 


6A16003 ed $ .60 
6A16004 °° ™*ShrpINGS ee OO 
6A16196A ° ™™*SurpINGS 8 OO 
GA16197A °° Si DINGS 8 
78-7580 ; te nana with Breas Collar. — 
e 1937-39 Ford Sedan and Coupe WIND- 
re7eente “aren 


All Fender Mouldings—Stainless Steel 
Exact Duplicate of Factory Original 










SPECIAL—FORD AXLES 


We will have a limited quantity. Get in on the ground floor for 
thirty-day delivery. Place your order now. 


48-4285 1935-38 Ford AXLE with Gear............0...ccccc cece FAIZ 
81A4285 1939-48 Ford AXLE with Gear...............cccccccsesceeeeees $4.92 






IMMEDIATE DELIVERY 
Write for Catalog 


National Automotive Parts, Inc. 


308-10 W. CUMBERLAND STREET 
PHILADELPHIA 33, PENNA. 
Telephone GArfield 5-1606 










HARD-TO-FIND 
OLDSMOBILE PARTS 


We are the largest Oldsmobile Dealer in the World 
and operate in the Home of Oldsmohile. 


$200,000 Stock 


We carry the largest stock of slow-moving, hard-to- 
get parts. 


Up to 40%.DISCOUNT 
Fast or Slow Moving, We Have Them in Stock. 
Order Today by Wire, Phone or Mail 


TREVELLYAN OLDSMOBILE, INC. 


$165 S. Capitol Phone 2-1127 
LANSING 25, MICHIGAN 


The Home of Oldsmobile 






EVERY THURSDAY—12 NOON 
WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 
2300 READING ROAD CINCINNATI, OHIO 


Tel.: Woodburn 38060-0892 
Auctioneer: Pat Patterson 















Tow Bar Sales Company 


Exclusive Factory Distributors 


100 So. Clinton St. Chicago 6, TIL 
ANDover 8888 DORchester 8373 






SHOP EQUIPMENT WANTED 


WANTED—Forty or fifty good used Lyons 
or Lupton automotive parts bins. Fitz- 
gerald Motor Company, Fitzgerald, Ga. 


SHOP EQUIPMENT FOR SALE 


ONE GOODYEAR unibond brake lining ma- 
chine. Oven 20”x18”x20”—3 KW—220 
volts—single phase—60 cycles and all 
equipment. Used three months. Supply 
of brake lining. 40% off cost. Have orig- 
inal bills. Kingston Buick Commeey, Inc., 
10-12 Main Street, Kingston, N. Y. 


FOR SALE—Used 5 H.P. air compressor. 
Compressor just overhauled. Pohl Bros., 
St. Johns, Michigan; Phone 3. 


FORD DEALER'S SIGN. Neon outside 
building sign. 2’ x 4’ Ford neon emblem 
inside with neon oval on each side of 
sign. Practically new. Perfect condition. 
Evans Auto Company, Main Street, Mur- 
phy, North Carolina. Phone 48. 


NEW WINONA in the block crankshaft 
—. $225. John Bauyas, Millersbury, 
Ohio. 


ANTIQUE CARS FOR SALE 


1906 McINTYRE, 3 seats, 6 passenger, high 
wheels, 2 cylinder, good condition. Won- 
derful attraction for parades, celebra- 
tions, etc. Will appreciate in value. 
F. E. Burgess, Geneva, Illinois. 


MAXWELL—RARE 1903 LD ROADSTER. 
New running condition and appearance; 
accurately rebuilt throughout by oldtime 
Maxwell expert. Mirror-bright red finish, 
glittering brass appointments, fine leather, 
new rubber, a beauty-prize winner. IIl- 
ness forces sale for less than restoration 
cost; asking $1,500—or attractive deal. 
Promotion-minded dealers, investigate! 
Photos available. Write J. C. Vander- 
veer, 26 Emerson St., Kingston, N. Y. 


AIRPLANES FOR SALE 


CESSNA 140—Perfect throughout, always 
hangared, never damaged, one owner 
since July, 1946. Has landing light, G.E. 
radio, turn bank, rate of climb, dual 
brakes, sensitive altimeter, clock and 
heater, about 200 total hours; $2,450. 
R. A. Rentz, Lake Providence, Louisiana. 


MISCELLANEOUS 


ENGINE REBUILDING — Crankshaft 
grinding and _  wmetalizing. John P. 
Hughes Motor Co., Inc., 800 Commerce, 
St. Lynchburg, Virginia. 

MIMEOGRAPHING — SPECIALIZING in 
sales letters and 1c government postcards. 
Mackie, 81 Dales, Jersey City, New 

































Jersey. 

WELL ESTABLISHED used car dealer de- 
sires financing for lucrative opportunity in 
new and used trucks. Box 2311, c/o Au- 
tomotive News, Detroit 26. 





“My Twenty-five Years on 
a Used Car Lot” 


From all over the U.S.A. come letters 
such as these from which the following 
quotations were taken: 

Virginia Dealer: ‘‘Enclosed is check for 

k. I enjoyed it immensely and find it 
most helpful.’’ 

Colorado Dealer: ‘‘We find this book 
very interesting and think that it will 
be of much value in the future.’’ 

Kentucky Dealer: ‘‘Enclosed is our 
check for eleven more books. I feel as 
though this book should be read by num- 
erous individuals in my organization. 
Maybe they will acquire only one idea, 
but that idea will be worth a lot more 
than the entire cost of books."’ 

Maine Dealer: ‘‘Enclosed find check 
for book ‘My Twenty-five Years on a 
Used Car Lot.’ Kindly contact us if in 
the future you have anything that might 
prove as helpful.’* 

Illinois Dealer: ‘‘I have read your book 
eee i, I consider it one of the best of its 
kin 

New York Dealer: ‘‘Enclosed is our 
check for six copies of ‘My Twenty-five 
Years on a Used Car Lot.’ This covers 
cost of trial book ... you owe us five 
more.’"’ 

California Banker: ‘‘I have heard about 
your good book, ‘My Twenty-five Years 
on a Used Car Lot.’ Check enclosed for 


copy."’ 

Indiana Dealer: ‘‘I personally think you 

have a fine book.’’ 

You'll enjoy the book. Your men will 
appreciate it as a gift and benefit from its 
study just as have men in forty-five states. 
Subjects: Sales and sales management, new 
and used car, credit, buying, parts manage- 
ment, adjustments, relationship of sales and 
advertising, gy | and beautifica- 
tion, prospects, facts in buying used cars. 
A red hot sales contest that really works 
and many other helpful hints. Get a copy 
for each man. Send no money, just a 
postal asking for number of books wanted. 
Mailed 5 days’ trial, postpaid. If delighted, 
send check; if not, te books and deal 
is closed. Order today. 50 boo 1 
books—$15. 6 books—$§8. 28. Single—$1. 50. 
A sound investment in sales and advertis- 
ing. Written from actual experience. 


BOX 2316 
c/o AUTOMOTIVE NEWS, DETROIT 26 
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$7,000,000 


WORTH OF 
USED 


Kaiser-Frazer Cars 
AT WHOLESALE 


Will take delivery in any State. 
MOTOR SALES OF AMERICA 
1101 8S, FIGUEROA ST. LOS ANGELES, CALIF. 


World’s Largest Kaiser-Frazer Dealer 
Wire or Phone PRospect 73801 



















































NEW SUBSCRIPTION ORDER 


STUART & RAMP, INC. 
AUTO AUCTION 


EVERY WEDNESDAY 
The Finest Auto Auction in the Country 


AT THEIR NEW LOCATION 
HOOSIER AIRPORT 


On State Road 52 
INDIANAPOLIS, INDIANA . 


BUY—SELL—TRADE 
Fly or Drive to 


STUART & RAMP, INC. 
INDIANAPOLIS, INDIANA 
Phone HI. 5368 





UN. 2312 UN. 2312 


AUTO AUCTION EVERY FRIDAY 
AT COLUMBUS, OHIO 
12 O'CLOCK NOON — DEALERS ONLY 


Car Reservations Held Till 11 o’Clock 


Greater Columbus Auto Mart 


Gladden Road and Northwest Bivd. Columbus, Ohio 
Drive West 900 numbers on Goodale St., Turn right two blocks 


Send Automotive News to Address Below 
for One Year $6 [_] or Two Years $10 [_] 
for which check is attached [_] or send bill (_] 





Street Address.. Zone No. 
City 5 MMI ca aps tnnscsnccenetaitadaceenia 
TRADE CONNECTION: 
Car Dealer (J Truck Dealer [) Manufacturer [) 
Jobber [| Insurance [7] Financial [ Supplier [1 
aaa eng a caae hap hae aati dea 














































































The Hearst Newspapers urge every citizen to observe 


“lam an 
American” Day 


FROM AN EDITORIAL BY 


William Randolph Hearst 


PUBLISHED IN THE NEW YORK AMERICAN, FEBRUARY 24, 1935 


Our fathers founded in this promised land a nation 
built on the eternal but newly recognized principles 
of liberty, equality and opportunity. 

We have proved the fundamental value and val- 
idity of those principles by becoming, under them, 
in one short century, the greatest, the happiest, the 
richest, the most progressive, the most powerful, 
the most prosperous nation in the world. 

We have had, and are having, some ups and 
downs, some variations in our development, but 
they are variations of progress; they are variations 
of prosperity; they are varying degrees of greatness 
and happiness. 

We have never reverted to tyranny. 

We have never relapsed to misery. 

We have never starved by the millions. 

We have never been murdered as part of a politi- 
cal program. 

We have never hated and harried each other in 
bitter class divisions and distinctions. 

We have never lost our upstanding American 
manhood. 

We have never sacrified our liberties, our right 
to breathe the wholesome, healthful, invigorating, 
inspiring air of freedom as free men. 

We have never abandoned our national inde- 
pendence .. . 

Let us press forward in peaceful progress to the 
further attainment of these ideals and objectives 
the founders of this nation hoped to achieve. 

Let us be loyal to our own country and ou: own 
principles. 

Let us keep the faith of our fathers 


May 16 is ‘‘I am an American” Day. The Hearst News- 
papers—first to sponsor this ‘‘all-American expression of 
Americanism” all over the nation—are urging that this year 
every American take an active part in its patriotic obser- 
vance. Let every man, woman and child among us publicly ex- 
press pride and gratitude for the privilege of being Americans. 
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